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Pages from the History of Goldsmithing® 


By W. Augustus Steward 


Officier d’Academic; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London 





(Continued from issue of Oct. 13) Domnach Airgid gives us an idea of 14th is particularly interesting because it 
The Barnan Coulawn, the capped bell century work, so far as the outer case marks the transition from Irish Celtic 
of St. Culan, brother of Cormac, King is concerned, but the inner case is 11th art into the Gothic. 
of Cashel, who died in 908 A. D., is in- to 12th century work. At one time it The Episcopal or pastoral staffs were 
closed in a 12th century shrine, the belonged to the Abbey of Clones, County generally of a distinctive type, but the 
upper part of which is well worth study. Tyrone. The front is delightfully decoration was most playfully varied 
It is in the British Museum surrounded quaint; the Smith had no qualms about like that of Clonmacnoise St. Kieran. 
Croziers ; 
The staff carried by bishops, abbots 
and abbesses is generally termed a 
“crozier,” but the name derives from 
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THE CROWN OF CHARLEMAGNE 


by a wealth of beautiful Anglo-Saxon meticulous balance; into the four quar- 
metal work and jewelry. It is interest- ters of the front, so formed by the cross 
ing to note that these “bells,” ultimately upon which Christ is set, with a dove in 
enshrined, contained holy writings and gold on a blue enameled ground above 
were worn about the necks of priests his head, are a series of figures of the 
who accompanied the fighting men into Saints—and if one may express himself 
battle, or else by a leader as an amulet heraldically—the second, third, and 
or charm against danger. fourth quarters are each filled with 
Another beautiful example of Irish three figures, but the first has only two. 
craftsmanship is the case of St. Molaises The back has an inscription running 
Ospel. It was made between 1001 and along the arms of the cross, so well 
1023 A. D., and is something to thought- arranged that one may learn therefrom 
fully study as well as admire. The a lesson as to how decoratively lettering “ 
pee may be used. The top is boldly jeweled :NAMELED CROZIER, BISHOP OF LAON 
All rights reserved by the author. and pleasantly decorated. This shrine 12TH CENTURY 
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erocier and crociarius, the one who car- 
ried the episcopal crook. The individual 
who officially carried the bishop’s crook 
was known as the crocer, croyser, or 
erossier, hence we may deduce that the 
modern name for the archbishop’s or 
bishop’s crook is derived from the title 
or description of him who carried it. 
When it was first used is uncertain, but 
it is suggested that it came into use in 





ENAMELED ALMS DISH, LIMOGES, 
12TH CENTURY | 


western Europe as a symbol of office 
during the fifth century. Father Braun 
states that it was in use in Gaul as 
early as the fifth century and in Spain 
and Ireland in the seventh, but Messrs. 
Smith and Cheetham, in “A Dictionary 
of Christian Antiquities,” assert that it 
was in use as early as the fourth cen- 
tury.: 

There were four different kinds. In 
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the 11th century and by the 13th had 
become the regulation type. The evolu- 
tion from the simple curved-headed staff 
to the elaborate crook—like the splendid 
staff, at New College, Oxford, of Wil- 
liam of Wykeham (who died in 1404), 
with its beautiful basse taille enameled 
panels, canopied niches with figures, or 
that of Bishop Foxe—he died in 1528— 
at Corpus Christi College, Oxford, and 
the richly decorated French and Flemish 
Staves of the 14th and 15th centuries 
—shows a very interesting development. 
I am only referring to those made in 
precious or common metals, gilt or 
plated. But there are in the Victoria 
and Albert Museum some remarkable 
early English Tau Staves with the heads 
carved in ivory or walrus ivory, of the 
11th and 12th centuries, which are ex- 
ceedingly interesting, both in aesthetic 
quality and technical excellence. 


Twelfth Century Limoges Almsdish 


George Isaacs, writing in the “British 
Archeological Association Journal” in 
August, 1847,’ describes a 12th century 
plate which is enameled by the Cham- 
pleve method. It is peculiar insomuch 
as it folds across the center, and it is 
this feature which led him to state that 
it may have been either an almsdish or 
a diptych. He suggested that the punc- 
tures in the plate were designed for the 
attachment of velvet, embroidered linen, 
or a similar material. 

The inscription on the plate reads: 
“His art was before gold and gems. He 
Henry, before us all as an inventor 
gives, while living, presents in brass to 
God. His life.places him (who is equal 
to the muses in intelligence, and before 














CHALICE AND PATEN OF GOLD AND SILVER: WORK OF 10TH CENTURY IN THE 
CATHEDRAL AT NANCY 


chronological order: the earliest, that 
with a knot at the head; the Tau Cross, 
the head of which resembles in its 
crutch-like form the Greek letter Tau; 
the third a short staff with a simple 
curled head like a walking-stick, which 
Is typical of the Irish staff; and the 
fourth with the crook curled inwards. 
This last variety was most favored in 





Marcus in oratory) on a Jevel with the 
Saints in fame. As a servant of God 
sent before, he fashions things accept- 
able to God. May an angel after the 
gifts snatch the giver to heaven! Yet 


1At this time it was in the possession of 
the Rev. Henry Crow. It is now in the 
British Museum, and the authorities state 
that it is certainly in the German and not 
the French style. 
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should it not accelerate or excite thy 
grief, O England, for him to whom 
peace, war, activity, and rest are alike.” 

As to the place of manufacture and 
the identity of the person represented, 
the ‘former Mr. Isaacs suggests was 
Limoges and the latter Henry de Blois, 
Bishop of Winchester, brother of King 
Stephen and Grandson of William the 
Conqueror. The Bishop was a states- 
man, scholar and warrior, of whom a 
fellow bishop Giraldus Cambrensis wrote 
in the highest terms of his talents, 
power, piety and episcopal zeal. In the 
plate the Bishop is represented carrying 
a chest, and it was suggested that this 
had reference to the care with which 
he collected the remains of illustrious 
persons, who had been interred about 
his Cathedral, into mortuary chests and 
disposed of them in the most honorable 
manner round the sanctuary. 


Chalices 


Up to the 12th century workers in 
precious metals were almost exclusively 
engaged in the production of objects for 
use in the Church. It is interesting to 
note that the earlier form of chalice is 
a large and capacious cup similar to the 
two-handled vessels depicted upon the 
catacombs of the early churches; and 
it is suggested that the cup used by 
Christ at the institution of the Eu- 
charist was one of the ordinary two- 
handled vessels in common use at the 
time. It is affirmed that the original 
cup is in the Cathedral of Valencia. 
But, as it is a cup about four inches 
across cut out of a “single splendid hair- 








GOLD JEWELED CHALICE OF THE 
12TH CENTURY 


brown sardonyx,” even though it may 
be of antique Roman origin, there is no 
proof that such a handsome object was 
used by Christ. It has a base of sar- 
donyx and jeweled gold mountings, 
which were probably added in the eighth 
or ninth century; moreover, there are 
other churches laying claim to the pos- 
session of the sacred object, the descrip- 
tion of which varies greatly. 





(To be continued) 





2Sir J. C. Robinson. 
Journal.” Vol. XXXIV. 


3 On the Austro-Italian Frontier. 


“The Archeological 
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The Vogue for Hair Ornaments 





Changing Style in Hair Dressing Creates Demand for Combs, 
Pins and Similar Articles 


.(Special Paris Correspondence 


Paris, Oct. 29.—The fashion of wear- 
ing the hair somewhat longer, in loose 
curls and dressed in “fluffy” waves, is 
resulting in a tremendous demand for 
combs. Tortoise shell, neither very 
blond nor brown, is the fashion and as 
the existing stocks are quite inadequate 
to the demand, which has been sprung 
on the hairdressing world somewhat sud- 
denly, much imitation stuff is being 
turned out. This enables the makers to 
select the exact color and veining they 
desire. Real tortoise shell is very ex- 
pensive, owing to the sudden demand. 

The combs, about two inches in length, 
have very fine teeth to avoid the risk 
of loss. The back is made of brilliants, 
either real or artificial, and a number 
of tiny slides are also worn in the wav- 
ing hair. They are also in tortoise shell, 
with diamonds inset. Especially for late 
afternoon and evening wear nothing but 
tortoise shell and diamonds are seen. 

Diamond bandeaux and _ headdresses 
looking almost like divers’ helmets in 
shape, confining the somewhat loosely 
dressed curls or waves, are also much 
seen. These helmets are made of silver 
strands to make a network upon which 
diamonds are strung at regular inter- 
vals. This new style of hair dressing 
is also creating an unprecedented de- 
mand for pocket combs, in cases. For 
in Europe today women think nothing of 
putting their hair straight in public, 
just as they make up in a public restau- 
rant or elsewhere without a thought. 
These combs are made in all sizes and a 
great variety of materials, but the ele- 
gante naturally has a pocket comb to 
match her combs, in semi-light tortoise 
shell set in diamonds. The case is to 
match, in tortoise shell, with diamonds 
inset. Combs to match the bag, or to 
match the color of the dress are seen, 
in some composite, with looking glasses 
making one side of the case, enabling 
the owner to hold the glass in one hand 
and the comb in the other, while 
straightening her hair. Tortoise shell 
combs are made in two rounded pieces, 
which open out and can be made rigid. 
They are also made to double up in or- 
der to take up less room in the pocket. 
These models are usually finished with 
a delicate gold tracery with an occa- 
sional brilliant inset. 

x * * 

A dozen of these or similar ornaments 
are pinned in the hair. Pendants, in 
irregular rows of gems to match, are 
suspended from very slender white 
metal chains, to look like platinum. 
Lines of gems to match make bangles, 
for the arm, a number of ropes of gems 
being attached, by an “upright.” An all 
“diamond” handbag, very tiny, is used 
with this garniture and everything is 
thus shining and sparkling. For jewel- 
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sewn gowns, so popular this season, dia- 
monds are reigning supreme, for the 
modes are for “white” jewelry, with a 
tendency toward the iridiscent and the 
opaline. 

* * a 

One of the new colors, for instance, is 
known as “petrol” blue, and pebbles and 
semi-precious gems in the proper color 
are already in great demand. Such gems 
are found in the mountains, in Hun- 
gary and in Bohemia. Feather toques, 
in cocks’ feathers, or masses of feathers, 
if possible in petrol blue, or iridiscent 
shades of blues and greens, are very 
much worn. These rounded masses of 
feathers cover the ears, making a kind 
of earflap. The feather toque will either 
be made like a helmet, covering the ears 
or covering the nape of the neck, or 
maybe both neck and ears, for the ten- 
dency is to wear toques fitting tight 
over the head. 

* * * 

Toilette sets in tortoise shell are very 
fashionable. Demi-blond is the great 
fashion here as elsewhere. Owing to 
the cost of such sets, hints are given to 
purchasers of how to clean brushes 
without wetting. It is recommended to 
carry out the cleansing process by means 
of bran, also by rubbing with an india 
rubber sponge. No doubt, however, the 
ingenious method recommended by a 
Paris coiffeur has much to recommend 
it. As the light and wavy head needs 
constant combing and brushing to keep 
it in order he suggests one comb and 
brush to match the other articles of the 
set for show and another in imitation 
materials for use. The latter should be 
constantly washed, as the great secret 
of light and wavy hair is cleanliness. 

* * * 

Traveling bags are being fitted with 
tortoise shell combs and brushes. They 
are set with diamonds or decorated with 
gold traceries. The material is also be- 
ing used for the tops of cut-glass bottles 
and other etceteras. 

* * * 

Horn, highly polished, looking not al- 
together unlike tortoise shell, is being 
used for toilette requisites, for fancy 
combs and similar uses. Although much 
composite made to look like tortoise shell 
or horn is seen, there is a tendency to 
go in for genuine materials of all kinds, 
even if not costly. Thus horn will be 
preferred to imitation tortoise shell, 
where the genuine material cannot be 
obtained or is beyond the purse of the 
wearer. The cost of labor, too, and the 
rarity of certain raw materials, is ren- 
dering prices quite arbitrary, no one 
knowing what any given article may 
have cost. 

* * ok 


For balls and similar functions, for 
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the stage, and more especially for bal- 
lets, in modern costumes, a great deal 
of fancy jewelry, frankly artificial, is 
being turned out. This is primarily de- 
signed for wearing in the hair. Cres- 
cents, in imitation diamonds, in dia- 
monds and in sapphires are seen. But- 
terflies, their wings studded in diamonds 
or diamonds and rubies, are also worn. 








Scarf Pins in Vogue 





Style Authority Announces Present Popu- 
larity of Pins for Neckties Among 
Good Dressers 


In the article entitled “For the Well 
Dressed Man,” Vanity Fair, in the 
November issue, publishes the following. 

“Scarf pins of single pearls have re- 
turned to favor, due, no doubt, to the 
popularity of the plain color necktie 
which really needs a scarf pin to offset 
its severity. Other designs such as 
small circles and various rectangular 
shapes set with diamonds, rubies, sap- 
phires and emeralds are also attracting 
the attention of smartly dressed men. 
One of New York’s most celebrated 
jewelers is showing scarf pins in these 
designs set with stones of one color on 
one side and of a contrasting color on 
the other side, so that the side of the 
pin shown may present a harmonious 
color combination between necktie and 
scarf pin.”* 





*Reprinted by permission from Vanity Fair. 
Copyrighted, 1927, by Conde Nast Publica- 
tions, Inc. 








New York Jeweler Beaten by Thug 
Who Escaped with Rings and 
Watches Valued at About $3,000 


Henry Klein, a retail jeweler at 1158 
Third Ave., New York, was severely 
beaten over the head last Friday eve- 
ning by a thug, who escaped with rings 
and watches worth about $3,000. It was 
at first thought that Mr. Klein had suf- 
fered from a fractured skull, but upon 
examination at the City Hospital, where 
the jeweler was taken after the attack, 
it was found that several severe lacera- 
tions had been inflicted. 

Mr. Klein was alone in his store about 
7 o’clock on Friday evening when a 
young man entered and asked to be 
shown some rings. After the jeweler 
showed him several, he complained that 
they were all too small. As Mr. Klein 
opened his safe to get more merchan- 
dise, the supposed customer drew a re- 
volver from his pocket and ordered the 
jeweler to march behind a partition at 
the rear. When Mr. Klein started to 
struggle with the hold-up man, he was 
struck over the head with the butt end 
of a gun. Before leaving the store, how- 
ever, the thief picked up rings and 
watches worth about $3,000 and escaped. 








‘H. L. Erickenson, Norway, Mich, has 
succeeded to the business of Reuben C. 
Erickson. 
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These 2 Necklaces of Deltah Pearls—and The Free Xmas 
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OU have never seen a more beautiful Xmas 
proposition. La Princesse, a hand-knotted 
single-strand, is mounted with a beautifully pierced 








Complete diamond clasp; the Duchesse Trio, a three strand 
$35 00 necklace, similarly knotted, has a solid gold clasp. 
° Each necklace is encased in a handsome satin 

List covered and satin lined gift case—and a pair of ear- 


Subject rings to match come free with each item. The com. 
To Usual plete Xmas window display is of seasonal sales ap. 
i eal and brings your window right up to the minute. 

Cash Discount P sy 6 P 


Please order through your wholesaler. Sample 
lines for wholesaler’s travelers ready for imme- 
diate delivery. 


L. Heller & Son, Inc. 


PARIS : PROVIDENCE : GENEVA 
15 West 47th Street, New York 


























13 








November 10, 1927 


THE JEWELERS’ CIRCULAR 


How to Arbitrate Commercial 
Disputes 


(Prepared by the American Arbitration Association ) 


HE extent to which the use of com- 

mercial arbitration in the settlement 
of business disputes has grown through- 
out the nation and the many inquiries 
we have received concerning arbitration 
prompted us to request the American 
Arbitration Association to write a brief 
general outline of the steps to be taken 
in the course of an arbitration. 

The procedure as outlined has been 
found effective in general for the con- 
duct of arbitrations in New York State; 
it is, however, intended to serve in the 
nature of a guide and not in the nature 
of established rules, more particularly 
because a number of trade organizations 
have adopted rules which may differ in 
more or less essential points from the 
suggestions here given. When parties 
to a dispute are members of a trade 
association with organized arbitral 
facilities, they should consult and follow 
the rules of the Association. 

When a dispute arises in the course 
of a business transaction and there is 
no previous agreement to arbitrate, the 
parties may, by agreement, submit the 
matter to arbitration by both signing 
a submission agreement in which the 
matter in dispute is clearly defined and 
having this agreement acknowledged 
before a notary public. It is recom- 
mended that the Submission Agreement 
specify the rules of some organized 
tribunal. 

The parties then agree upon the 
arbitrator or arbitrators, or each party 
selects one arbitrator and these two may 
select a third. The parties may, in their 
agreement, authorize some organization 
to appoint the arbitrator or arbitrators. 
The time and place of hearings are set 
with due regard for the convenience of 
all concerned. The arbitrator, before 
the hearing begins, must sign an oath 
to hear and examine faithfully and fair- 
ly the matters in controversy and to 
make an award that will be just, accord- 
ing to his understanding and interpreta- 
tion of the evidence. The parties may 
waive this requirement in writing. 

Each disputant submits, at the hear- 
ing, such evidence as he may deem 
essential through his own and his wit- 
nesses’ testimony, with or without the 
assistance of counsel, without being re- 
quired to adhere to legal rules of evi- 
dence or other procedural technicalities. 
The arbitrator may require all persons 
testifying to be sworn, but, in his dis- 
cretion, the oath may be waived by 
mutual consent—in which case the 
waiver should be recorded in the minutes 
of the hearing. He may also subpoena 
witnesses, books and papers. 

The award of the arbitrator or of a 
majority of the arbitrators, must be 
duly acknowledged before a notary pub- 
lic, and may be filed with the clerk of 
the appropriate court, and, upon the 


motion of either party, the court must 
confirm the award and enter judgment 
accordingly—unless proof of fraud, par- 
tiality or other misconduct by the arbi- 
trator, as defined in the statutes, is 
proven. Where there is evident mis- 
calculation of figures, or an imperfection 
of form, the court may correct the 
award accordingly. The award, when 
confirmed, may be entered as a judgment 
of the proper court and has the same 


force and effect as a judgment in an’ 


action. 

When a dispute arises out of a con- 
tract which contains an arbitration 
clause the claimant should make a 
formal demand upon the adverse party 
te proceed with the arbitration in the 
manner prescribed by the statutes, and 
in accordance with the terms of the 
contract. If the adverse party consents 
to arbitrate, the procedure is identical 
with that outlined above. 

Whenever one of the parties at any 
time refuses to proceed with the arbi- 
tration in accordance with his agree- 
ment the party aggrieved should make 
his formal demand upon the adverse 
party to proceed with the arbitration. 
Where the adverse party refuses to 
comply with this formal demand, the 
appropriate court will, upon motion, 
order that the arbitration proceed— 
appointing an arbitrator for the de- 
faulting party if necessary. If the de- 
faulting party after an order from the 
proper court to proceed with the arbi- 
tration fails to appear or to present 
his evidence after proper notice, the 
arbitrator or arbitrators may hear the 
testimony and examine the evidence of 
the other party and render an award 
ex parte. 


STANDARD ARBITRATION CLAUSE 


An individual, firm or corporation 
may assure itself against litigation by 
providing for arbitration through the 
insertion of an appropriate clause in 
contracts, purchase slips, sales orders, 
letters and other forms of agreement.* 
Such a written provision to settle by 
arbitration a controversy thereafter 
arising out of the contract, is valid, en- 
forceable and irrevocable under arbitra- 
tion law of the United States (in mari- 
time transactions and in interstate or 
foreign commerce when the amount in- 
volved is $3,000 or over) and under the 
arbitration laws of only the States of 
New York, New Jersey, Oregon and 
Massachusetts. 

The text of the following proposed 
standard arbitration clause, enforceable 
both under the Federal and the State 
laws mentioned above, is adapted from 
the clause heretofore found effective 
under the New York State Arbitration 
Law in contracts entered into between 
residents of that State: 
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“Any and all controversies aris- 
ing under or out of or in connec- 
tion with or relating to, or for the 
breach of, the agreement of which 
this is a part shall be settled by ar- 
bitration, and judgment upon any 
award rendered may be entered in 
the highest court of the forum, 
state or federal, having jurisdiction 
in the premises.” 

In the event that it is desired to safe- 
guard the procedure by utilizing the 
special facilities of an existing respon- 
sible arbitral tribunal, the organization 
under whose rules, guidance and aus- 
pices the arbitration is to take place 
may be designated by adding the follow- 
ing phraseology to the end of the above 
clause: 

and in. accordance with the rules, 
then obtaining of the American Ar- 
bitration Association (or substitute 
the name of any other responsible 
organization). 





*It is desirable to consult a lawyer 
as to the advisability of inserting such 
standard or other arbitration clause in 
particular contracts or other forms of 
agreement, such as purchase slips, sales 
orders, letters, etc. 








Hints from Paris 





The decision of the Paris dressmakers 
to make black the chief shade for winter 
wear is to apply to costumes as well as 
to evening gowns, it would appear. Much 
black satin is being worn of an evening 
and it is also being used for costumes 
for day wear. With these costumes 
heavy gold jewelry is being worn. Chains 
with immense links, sometimes plain and 
sometimes chased, but always heavy, are 
seen. Bracelets are worn to match. For 
afternoon gowns, made of all kinds of 
crepes and similar materials, diamonds 
are worn. 

Diamond buckles and other ornaments 
are worn to hold up the folds of the even- 
ing gown, while gold buckles, plain and 
chased, are used for the same purpose. 
Fancy jewelry of all kinds with colored 
stones is also seen in this setting, while 
brightly colored gems are mingled in 
a haphazard kind of way, especially 
to embroider motifs on the gown. 
Bracelets are often embroidered on 
sleeves, the gems being sewn to the 
material in such a way as to look like 
loose bracelets. Besides these styles, 
much Oriental stuff is seen. The sheath 
gown, in black satin, very tight, mould- 
ing the figure, with. its narrow train 
sweeping the floor, looks more like a 
very broad piece of ribbon than a train 
proper. It requires much jewelry to make 
it look well. Sautoirs cannot be too 
long, nor the gems that compose them 
too large or too gaudy, for they are the 
sole color worn with the black gown. 

When a number of jewels are worn, in 
various colors, the design is apt to take 
the form of a mosaic, no one gem get- 
ting undue importance, but all being 
merged into one. 
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Paris Gown and Jewelry Fashions 





Black Dress Materials to Be Popular This Winter With Diamond 
Set Jewelry—New Bracelets Made of Gold Chain Set With 
- Gems—lIrregular Shaped Brooches and Watches 


(Special Paris Correspondence 


Paris, Oct. 26.—Gradually evening 
fashions are being evolved with the help 
of the really chic Parisienne back from 
the country and getting ready for the 
Riviera for Christmas. While black will 
be worn very extensively, indeed, again 
taking its place as a kind of uniform for 
dowagers, chaperones and the class of 
woman who does not wish to appear 
young, when middle-aged or old, it will 
also be seen clothing a number of young 
married women who wish to look 
piquant. These women will need dia- 
monds with their black, just as the 
dowager will wear handsome, heavy gold 
ornaments with her rich black. For 
black for evening wear must be rich and 
thick satins. Handsome pannes are to 
be seen, with rich jewelry, while some- 
thing of the magnificence of the gems 
will be taken off by the clouds of real 
lace, in thread or in silk, that will some- 
what soften the all-black appearance. 

Among these black gowns there will 
be all-white, opalescent, deep blues and 
greens, iridescents, mother-of-pearl, al- 
most white, green and violet shaded, 
silver and gold lamé, bead and lace 
covered gowns and above all the new 
“armour” network in steel or in silver 
string, with a slip underneath of the 
same tone. The steel or silver network 
and the lace gown are convertible. This 
is a matter of slips, of trains and of 
jewelry. As many journeys are made 
by car, one gown has to fill many roles. 
A silver crocheted gown has two satin 
slips, one plain and short and almost 
high-necked. This makes the gown ap- 
propriate for lunch, for walking along 
the promenade, for tea and even for 
dancing. For dinner, a slip, with a low 
decolleté behind, higher at the front, and 
a train, trimmed with the crochet work 
to match, is worn. The bare arm is 
ornamented with a silver bracelet, a 
rigid, jointed ornament, an inch in height, 
beautifully engraved, while a filagree 
work necklace, also in silver and ear- 
rings to match finish the costume. A 
silver network headdress is added, if the 
a of a coiffeur renders this desir- 
able. 

The gold lamé gown is used for the 
double occasions in the same way, the 
engraved gold bracelet, perhaps with 
Egyptian designs, being clasped round 
the arm, or great, thick gold links being 
used for bracelet and necklet. Being very 
heavy, this necklet is necessarily short. 
Then little or no jewelry is worn over 
the materials with brilliant and glisten- 
ing surfaces. Although jewels are worn 
over transparent black and white fabrics, 
among tufts of black or white lace, or 
on panne, that shows off their brilliancy, 
a sparkling and glistening material na- 
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turally eclipses the beauty of jewelry, 
which must be shown on the wearer’s 
bare skin only. With a mother-of-pearl 
beaded gown, a long mother-of-pearl 
sautoir of the same shade is seen with 
earrings and bracelets to match. In this 
particular case long sautoirs are worn, 
as ornaments and gown mingle and 
match so completely. With the iri- 
descent gown, all-gold goes best, and 
while the tendency is for the gown and 
the ornaments to match, there is a gen- 
eral rule that iridescent or multi-colored 
materials call for plain metal, for the 
light, fairylike gown must not be too 
brilliant as compared to the all-white or 
all-black toilette that sets a fashion of 
sobriety not seen for several years. 
* oo * 


A new bracelet, worn with some of 
these toilettes, is made of gold chain, the 
links making a thick band. This band is 
broken by a rigid strip two inches long, 
set with diamonds, emeralds, rubies or 
other gems. One gem, only, is used for 
this type of bracelet and beginning with 
a small ruby, for instance, the size of 
gem increases toward the center, then 
decreases. The effect is extremely rich. 
Rubies are especially effective and are 
being seen increasingly. With a brace- 
let of this type long earrings composed 
of a single five-sided gold ornament 
about an inch in length, studded with 
tiny rubies, are worn. The ornament is 
necessarily hollow, otherwise the weight 
would be too great. A gold mesh bag 
with a new style mouth is seen with this 
jewelry. The mouth, fitted to the front 
of the bag, has five sides, making an ir- 
regular frame, within which is an enamel 
design, in black and blue, or a chased 
gold plaque, studded with tiny rubies. 
The mesh of the bag is gathered to fit 
into the plaque. The gold chain by which 
it is held is so attached that the mouth 
is always outermost. 

* * * 

A brooch, lozenge shape, or five-sided, 
in the shape of gold frame, filled in with 
a network of gold strands, is worn with 
the ruby “garniture,” rubies being 
“dropped” among the network. Eye- 
glasses are also made in the five, six or 
eight side pattern, in chased gold, the 
rims being broad and flat, a gem some- 
times being apparent in the thickness of 
the rim, while the flattened links of the 
chain which attaches them to the gown 
are made to match the lozenge or ir- 
regular shaped rim. These glasses are 
sometimes mounted on a rigid handle, 
flat and engraved, or in high relief work, 
with an occasional jewel, while this oc- 
casional jewel motif is also seen in the 
handles of fans and in the mounts of 
bags, turquoises and opals frequently be- 
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ing selected, as well as rubies or emer- 
alds. x * * 


The irregular side pattern is seen in 
wrist watches, the tiniest models often 
being mounted on a plaque of enamel, 
with five sides, or seven irregular sides, 
the black enamel being picked out in 
scarlet, a tiny flower pattern perhaps 
being seen, while a delft china setting is 
also popular for white enamel rimmed 
watches, with a white face, and gold 
hands. These wrist watches have a 
plaid pattern ribbon to keep them in 
place. i ame 


Plain gold and silver is seen not only 
in bracelets, brooches and creole ear- 
rings, but in a variety of other objects. 
Engraved or chased, as a rule, it is used 
for pocket-knives, now being turned out 
for Christmas presents in great quanti- 
ties. ees 


The engraved or embossed gold is seen 
in fittings for traveling cases, which are 
remarkably small and neat, also a sign 
of the times and a tribute to the exigen- 
cies of space. Made of cut-glass, with 
tops of gold, the various bottles and re- 
ceptacles for paste and powder are real 
works of art, and the diminutive size of 
the articles does not take away from the 
cost of the whole. The tiny hairbrush 
and comb, with the gold back, beautifully 
engraved or embossed, the small clothes- 
brush, all fit into a surprisingly small 
space, while the initial plaque on the 
leather case has an edging engraved to 
match the bottles inside. 

* * * 


One of the novelties of the winter 
season is the edging of leather with a 
broken rim of silver or gold. Low-cut 
evening shoes, for instance, in gray 
suéde, will be finished with gold or silver 
in this way. Bows for leather hats 
will be edged with gold or silver. Leather 
bags have their seams concealed with 
a line of gold or silver metal. In fact, it 
is metal everywhere, gold, silver, and to 
a lesser degree, steel. 

* * * 


The baby daughter of Prince Leopold 
and Princess Astrid of Belgium is re- 
ceiving many gifts. The most appro- 
priate is a rattle, a masterpiece of the 
goldsmith’s art. It is in wrought gold, 
with the arms of the provinces of Bel- 
gium embossed on the plaques that form 
the base. The initials of her name and 
the royal arms are engraved below. This 
is only one of the gifts sent by loyal 
subjects to mother and child, the princess 
receiving many bouquets of flowers in 
silver holders and flowers in gold or sil- 
ver pots. 








The jewelers section of the Norris- 
town, Pa., Chamber of Commerce, com- 
posed of L. L. Bickings, chairman, C. D. 
Cassel, Ralph Lanz, Robert J. Snyder 
and George H. Clemmer, met for nearly 
two hours one morning recently discuss- 
ing matters pertaining to the jewelry 
business. The primary object of these 
meetings is to determine ways and means 
for better service to the customers of the 
members and exchange of methods, ‘ex- 
periences, etc., to this end. 
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Made and Sold in Europe for 15 Years 





Worthy of a place among gems 
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The News From England 





Jewelry as Wedding Gifts—Manufacturing Jewelers Victims of 
Gem Thief—Sheffield and Birmingham Trade Improving 
—Vogue for Dance Jewelry—Cape Town Chamber 
of Commerce V otes to Abolish Coupon System 


LONDON, Oct. 25.—Some very fine 
jewelry distinguished the wedding of the 
second daughter of Lord Dawson of 
Penn at St. Margaret’s Church, West- 
minster, Oct. 21. Russian headdresses 
of pink pearls and gold lace were worn 
by the six bridesmaids, and the’ bride 
appeared in a Medici collar of gold lace 
embroidered with pearls to match her 
Russian headdress, to which was at- 
tached the gold net veil and‘ train. 
Jewelry predominated in the large num- 
ber of beautiful presents received from 
friends and relatives. Among them was 
a fine diamond, ruby and enamel brooch 
bearing the initials of the senders—King 
George and Queen Mary. Lord Dawson 
is Physician-in-Ordinary to the. King 
and the Prince of Wales, and his, new 
son-in-law is a nephew of Sir Vansittart 
Bowater. ‘ 

* * * * 


Manufacturing jewelers are .being 
bothered by a type of thief who evinces, 
as a buyer, an interest in sapphires and 
diamonds and gets the manufaeturers 
to fix up some loose stones in wax in 
various designs for his consideration. 
This is mostly a blind in order to give 
himself an opportunity to minutely in- 
spect the most likely goods worth steal- 
ing. One particular man, as reported 
below, poses as a retailer. 


* * * 


The volume of work in the plate and 
cutlery trades of Sheffield is now larger 
than in many years. The demand for 
quality plate is quite as good as that 
for the cheaper grades. The domestic 
demand is improving right along and 
the business now being transacted in 
plate and cutlery for hotels and restau- 
rants is proving a pleasing revival for 
the manufacturers. Orders still are 
arriving in large quantities for Christ- 
mas goods and the prospects are gen- 
erally brighter than they have been for 
a very long time. Much of the present 
business, of course, is seasonal, but it is 
none the less welcome. The exports of 
Sheffield cutlery last month were four 
times greater than the amount of cutlery 


imported. 
* * * 


There is considerable more activity in 
Birmingham, the center of the manufac- 
turing jewelry industry, these days and 
jewelry manufacturers report a greater 
volume of orders, especially for novelty 
goods, while the demand for Christmas 
gift lines is markedly better. There has 
keen quite a trend on the part of the 
shopper for novelty jewelry, as well as 
utility jewelry. Articles that look well 


in the home and add a note of beauty 
to table and sideboard are now more 
sought after than the purely decorative 
goods for personal use. Manufacturers 
specializing in personal jewelry are find- 
ing themselves busier, the demand for 
men’s jewelry—cuff links, studs, fobs, 
cigarette cases and automatic lighters— 
being much better. More tie pins are 
now being seen, and it may be that the 
19th century jeweled pin is coming back 
into favor again. 


* * * 


Scotland Yard is looking for a man 
who-has been calling on manufacturing 
jewelers and posing as a representative 
of a London jewelry house. He looks 


over the stock of the manufacturers, . 
makes notes of new goods ready for the: 


market, and arranges to return and give 
an order. Needless to say he is not 
seen again. The manufacturers then 
find some ‘of their stock is missing. . 


* * * 


Dressing for the dance nowadays is 
an important matter andto be fashion- 
able special dance jewelry must be 
worn. This jewelry takes the form of 
bandeaux, snake bracelets and / acces- 
sories to shoes, fan and handbag. The 
jeweled adjuncts range from ’French 
paste to real gems, according to the 
social standing of the wearer. Some of 
the less expensive paste goods are really 
artistic and quite hard to distinguish 
from the genuine jewelry. Dance shoes 
can be very expensive under the new 
fashion. Court shoes are edged with 
gold and sapphires, while others have 
a big emerald clasp on the strap. 
Usually there is a plaque to match the 
dance bandeau in white and black paste, 
and a snake bracelet on enamel. On the 
smart evening bag in a variety of mate- 
rials ranging ‘from satin and crepe de 
Chine, to black velvet, gold lamé and 
colored satins, plain diamond initials 
form the clasp. Instead of a chain 
there is a looped handle of the material 
of which the bag is made. There are 
no wallet shapes now. They are really 
bags. One seen at a dance this week 
has a drop clasp and wheat ear orna- 
mentation done in red amber. Another 
has a gold and ruby mount. The new 
cream and orange ostrich feather fan 
has ribs of amber and a carrying chain 
of crystal and amber. A flexible hair 
bandeau seen at the same dance was 
in black and white paste with large 
pink pearls, and the plaque had a design 
that matched. A large single emerald 
set in diamonds is a popular ornament 
for the dance shoe strap. 
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It is learned here that considerable 
agitation has arisen in South Africa as 
a result of the increasing practice of 
manufacturing concerns to make gifts 
of jewelry in order to stimulate the 
sales of their goods. The Cape Town 
Chamber of Commerce, in fact, has voted 
to abolish the coupon system by legisla- 
tion. Tobacco concerns appear to be the 
chief offenders, and retail jewelers the 
greatest sufferers. One tobacco com- 
pany alone last year distributed 30,000 
watches in the Union. Customers could 
buy coupons at $1.12 a hundred and 
obtain a watch with 700 coupons. 
Which meant that the watch was ob- 
tained at nearly $3 less than the 
jeweler’s price. Fountain pens priced 
at $5.25 at the jewelry stores are obtain- 
able under the free gift coupon system 
from manufacturers of table jellies for 
$4.50. The manufacturers contend that 
their coupon business is merely a form 
of discount and that it leads to a far 
larger turnover of the jewelry articles 
in the gift lists than would otherwise 
be the case. Before the coupon schemes 
became general the importation into the 


‘Union of watches was around $400,000 


a year in value, Last year the figures 
totaled $650,000. 


* * * 


At the Guildhall during the hearing 
of a jewelry case the Alderman was in- 
formed that it is a custom “often prac- 
tised in the trade” here to pawn articles 
entrusted for repair. The court was 
sorry to hear it, believing such a custom 
to be mischievous. A young watch- 
maker and jeweler came to London from 
Newcastle and started up as a jeweler 
without much capital. He was charged 
with stealing a diamond ring valued at 
$180 left with him by a dealer. He 
promised to make restitution, and was 
bound over in the sum of $250. 

* * * 


Several days ago a packet of gems 
valued at $7,500 was sent by registered 
parcel post from a Paris jewelry house 
to a London firm of gem merchants. 
The packet, so far, has not reached 
London and all trace of it appears to 
have been lost. 

* a * 

Many of the small suburban jewelers 
are featuring a popular priced line of the 
new snake chain bracelets and necklets 
in rolled gold. These flexible ornaments 
with imitation rubies as eyes in the - 
snake’s head are selling remarkably well. 

* * * 


Window sections devoted to infant’s 
jewelry in silver and ivory appear to 
be on the increase among the country 
jewelers who are now planning for their 
Christmas trade. One _ small retail 
jeweler 40 miles out of London devotes 
the whole of a side window to this type 
of jewelry. He has a framed card in 
the display reminding shoppers that 
“Baby’s birthday is such an important 
event that it must always be marked 
by a suitable gift.” A list of the goods 
handled then follows. These range from 
silver bell bangles down to rattles and 
feeding sets. 
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Leen The Jewelers Pearl 


“To the eye Identical” 





There is admittedly great pleasure in handling strictly high class mer- 
chandise which will give entire satisfaction to the wearer and this ts just 
what Orienta (artificial) Pearls will do. They return handsome profits 
to the Jeweler who is proud of his reputation and standing in his home 


city. 
| Christie 1b. 
“Service and Quality” Lys IZ Le, 


0s Niioar Soret? CNei- York. 
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Get Gems and Cash 





Bandits Hold Up Kansas City, Mo., Jewelry 
Store and Escape With Valuable Loot 


Kansas City, Mo., Nov. 4.—On the 
morning of Oct. 31, five bandits obtained 
diamonds and $400 in cash from the 
jewelry store of Myers & Myers, jewel- 
ers and opticians, 1224 Main St., in a 
systematically executed raid. The stolen 
jewelry was not insured, the owners of 
the store reported. The loss was rough- 
ly estimated at over $10,000. 

The robbery was staged with machine- 
like precision and occupied the bandits 
only about five minutes. At 8:35 o’clock, 
five minutes after a patrolman had 
passed the store on his beat, a motor 
ear containing five men stopped in front 
of the store. Four of the men alighted 
while the driver remained at the wheel. 

The negro porter, who was polishing 
the brass in the front of the store, had 
a gun poked in his ribs by one of the 
bandits and was ordered to accompany 
them inside the store. Another bandit 
was recognized as a frequent caller in 
the store when he drew a gun on Aaron 
Ziman, father of Nathan L. Ziman, 
owner of the store. The bandit ordered 
him to the rear of the store. Mean- 
while another of the bandits had taken 
in tow Meyer Ziman, son of Nathan Zi- 
man, who was at the cashier’s cage. 
Both men were lined up against the wall 
beside the porter. 

While one bandit was guarding them 
another stood in the doorway of the 
store and two others rifled the money 
drawers and the safe and collected the 
diamonds on display in the windows. 

R. J. Burns, a salesman for the store, 
was standing in the balcony during the 
holdup but he was not seen by any of 
the bandits. As soon as they had ac- 
cumulated their loot the bandits left 
the store, locked the front door, jumped 
into their car and sped away. 

One of the employees of the store and 
a patrolman were eating breakfast in a 
cafe across the street during the rob- 
bery. They had seen the men enter 
the store, but the store employee be- 
lieved they were city officials who had 
come to see about the jewelry company’s 
overhead sign which the city had been 
seeking to have removed. City officials 
had visited the store Saturday to pro- 
test against the sign. 

Tempofsky, the store employee, saun- 
tered across the street as the bandits 
drove away. He found the door locked 
and suspecting a holdup, he called the 
patrolman with whom he had _ been 
breakfasting, but the bandits had es- 
caped out of sight. 

The bandits were well dressed. They 
worked calmly and methodically, making 
few remarks and had their robbery well 
planned. The policeman had passed five 
minutes before, and at 8:35 the city de- 
tectives were not yet out. City detectives 
get their assignments at 9 o’clock. In 
robberies executed before that hour ban- 
dits have only to keep track of the uni- 
formed policemen in the territory. 

The porter was sent to police head- 
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quarters immediately after the robbery 
to look over the Bertillon gallery with 
a view to identifying one or more of the 
bandits. 

The bandits were classed by the vic- 
tims as Italians, and they drove an old 
Cadillac sedan. 








Exports of Platinum During August 


WASHINGTON, D. C., Nov. 4.—Figures 
just announced by the Department of 
Commerce show that during the month 
of August platinum valued at $167,223 
was sent out from this country. Of this 
amount $166,182 represented platinum 
ingots, sheets, wire, alloys and scrap, 
while the remainder of $1,041 was the 
value of the manufactures of platinum, 
except jewelry, exported during the 
month. 

The figures showing the amount and 
the countries to which the metal was 
sent follow: 


Ingots, Sheets, 
Wire, Alloys 


Manufactures 
of Platinum 








and Scrap Except Jewelry 
Countries “Troy Value “ Troy Value 
Germany 995 $62,538 come. soe 
Canada 34 2,334 6 $524 
Argentina 66 4,488 25 517 
Peru 6 491 a 
Japan, inc. 
Chosen 1,497 Seen. | cece - cewmes 
Total 2,598 $166,182 31 $1,041 








Imports of Platinum and Allied 
Metals During August 


WASHINGTON, D. C., Nov. 4.—Figures 
just compiled by the Department of 
Commerce, showing the imports of 
platinum and allied metals during Aug- 
ust, indicate that the value of iridium 
brought in during that time was $20,528, 
while osmium and osmiridium imported 
amounted to 896 troy ounces, valued at 
$48,380. There was no rhodium and 
ruthenium received here from other 
countries, while the amount of palladium 
brought into this country reached 1,624 
troy ounces worth $49,225. The value 
of grain, nugget, sponge or scrap plati- 
num reached $366,958. 

The figures showing the imports by 
countries are as follows: 


Ingots, 
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Veteran Fond du Lac, Wis., 
Jeweler Celebrates His Ninety- 
fifth Birthday 


Fonp pu Lac, WIs., Nov. 4.—German 
Scherzinger, Wisconsin’s pioneer jeweler, 
was 95 years old on Oct. 26. He spent 
the day in a quiet manner at his home, 
except to take his usual afternoon walk. 





G. SCHERZINGER 


He looked forward to an extra good din- 
ner because it was his birthday. 

Mr. Scherzinger was for more than a 
half century one of the first business 
men in the city to open up his place of 
business each morning. Since retiring 
from active business Nov. 1, 1926, he 
has been taking life easy and sleeps late 
in the morning. 

Mr. Scherzinger has been happy and 
contented during the first year of his 
retirement but said he believed he would 
have been better contented if he had a 
little more to do. “I can still do good 
work at the jeweler’s bench,” he added. 

Mr. Scherzinger walks out every day, 
regardless of weather conditions. At 
least every other day and sometimes 




















Ores of . Bars, Osmium Rhodium 
Platinum Grain, Sheets or and and 
Metals Nuggets, Plate, Net Osmi- Palla- Ruthe- 
: (Platinum Sponge Less Than Iridium ridium dium nium 
Countries Content) orScrap %In.Thick Oz. Troy Oz. Troy Oz. Troy Oz. Troy 
PreAmCG ii sesees Be 8 “aldeen S08 0 ixGeae- owteaece. O Ceeaeee 
Se ues wien”  ~@earevene ZS 0s whkeKCD 060UC KR | Ce 
United Kingdom ...... pt. A a ee 770 eee ee 
CAanmagR  seewec TOS 0 Stews 8=©60 eee 060 Ce UC(‘<é‘(a i‘ | 
MEGOXICO 8 8 —«s_ esewes —_ «wésmms  -easmk  —odtetedd-  <alsieates Deere 
Colombia ~__........ Nae” +8066e -sedeee>  -eetaee <ateuor | ane 
EO Kelas 60|ClMGRR eS 06|CS MC 00a Bee \éweerre,. “leaame 
Total quantity ...... | rere 142 896 lee 
Total vale =... 266 $366,958 _...... $20,528 $48,380 $49:206 2s nse de 








A new jewelry store, under the man- 
agement of Tappin’s Incorporated Jew- 
elry Stores, has been opened at 236 Main 
St., Paterson, N. J. The new establish- 
ment is the fourth store in a proposed 
nation-wide chain to be operated by the 
Tappin firm. Their other stores are lo- 
cated in New York, Newark and Troy. 
N. Y. The first store to be established, 
that at Troy, was founded 50 years ago 
by Samuel C. Tappin. The newest store 
is an attractive establishment. 


daily he goes down to pay a brief visit 
to the store. It is a mistake not to let 
boys and girls work at some task within 
their abilities, Mr. Scherzinger said. He 
declared that he began earning part of 
his own living at the age of seven by 
caring for livestock on neighboring 
farms in the Black Forest region in Ger- 
many where he was born. 

And after 87 years of work a com- 
plete vacation is just a bit tedious, he 
observed. 


: 
i 
i 
j 
i 
i 


Bs 

















54 


THE JEWELERS’ CIRCULAR 








tin D : : 
TDL Fee : 
ENN te 
/ 


BRACELETS WATCHES 


\ BAP-PINS BROOCHES 
> RINGS 
Tim all [ridio Platinum 


Ce 
a & 


dn man) 





Real and Dependable Service 


Wheeler offers a complete service in Platinum Diamond Jewelry that many 
jewelers have learned to use profitably and with highest satisfaction to their clients. 


Here’s also an opportunity for others to whom Quality is the first essential. Beauty 
and originality blend with quality in all our creations, carrying the comprehen- 


sive Wheeler guarantee which is supported by 75 years of honest effort. 


The Wheeler organization stands ready to help you with an unparalleled stock, 
Platinum Diamond Jewelry in exclusive Wheeler designs—always delightfully 
modern and attractive. Quality and value far above the ordinary—genuine sur- 
prises for you and your customers. 


ESTABLISHED 1852 


Wheeler Trade Mark o Qualit — Service 
ani your a Gly) f and Suledechion 


TRADE MARK 


REGISTERED 


Merchandise. 


The gift most appreciated—a good watch. The Wheeler Watch, beautiful 
and dependable for wrist or pocket, is absolutely guaranteed like all Wheeler 


CHayden TW. Wheeler & Co. Inc 
- 58 West 40th Street - New Vork: 
=. Telephone Longacre 7300 
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Problem of Distribution 





Prominent Providence Jewelry Manufac- 
turer Discusses a Subject of Vital 
Trade Importance 


PROVIDENCE, R. I., Nov. 5.—Harry 
Wachenheimer of Wachenheimer Bros., 
Inc., manufacturing jewelers of this city, 
in discussing the subject of distribution 
of merchandise, said that distribution is 
the most vital business problem today. 
In stimulating a discussion on this prom- 
lem, manufacturers and merchants can 
render a worthwhile service to American 
business. 

“Twenty-five years ago,” said Mr. 
Wachenheimer, “there were but few large 
retail distributors of merchandise who 
were able to buy direct from the manu- 
facturer. The majority purchased their 
requirements from the middle man. 

“Gradually, the manufacturers, realiz- 
ing that distribution through large retail- 
ers was an economical method, developed 
this method of distribution to a large de- 
gree. Then, large retailers were anxious 
to cooperate with the manufacturer and 
by degrees the middle man was eliminat- 
ed or superseded in many lines of busi- 
ness. After a number of years, many of 
these large retailers, realizing their 
strategic strength and knowing that the 
manufacturer depended upon them for 
distribution, began to dictate the policy 
by which manufacturers should and could 
do business with them. They insisted on 
special terms, extra datings and special 
prices. Many manufacturers were com- 
pelled to comply with these requests 
owing to their dependence upon these re- 
tailers for a good part of their business. 

“After the retailers had secured all 
they desired in the way of special conces- 
sions, they went a step further and told 
the manufacturers how they would buy 
merchandise and in what quantities. The 
quantities of regular advance merchan- 
dise purchased in most instances were 
small, which was good business for the 
retailer, the manufacturer and modern 
turnover requirements. But many of the 
large retailers did not appreciate that if 
they bought small from the manufacturer 
in advance they should, at least, coop- 
erate with that same manufacturer by re- 
ordering on such numbers as were sell- 
ing. This would enable the manufacturer 
to depend on distribution over a reason- 
able period through the same channels. 

“Now, the large retailers, by concerted 
action, have established group buying, 
and thus can place large orders at one 
time with the manufacturer. These or- 
ders are placed for price only and the 
merchandise is distributed through many 
stores. Reorders, in most cases, are 
rarely given and in no way do they co- 
operate with the manufacturer for an 
average and profitable business through- 
out the year. 

“Today, many of the large retailers 
may not realize that their business has 
become uninteresting to the manufac- 
turer, first, because they do not give the 
manufacturer business throughout the 
year; second, because they are not con- 
‘erned with how the manufacturer is to 
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function, but think only of their own im- 
mediate profits and interests. 

“The manufacturer, realizing these 
conditions, is necessarily compelled to 
find other outlets for his merchandise to 
keep the plant operating at a profit. So 
he is encouraging many buyers and men 
of intelligence to start in business, there- 
by securing an outlet for his product. 

“The large retailers may dictate a pol- 
icy of purchasing for a short time and 
by united action secure all the benefits. 
However, the time has come when the 
manufacturer has realized that he must 
secure a dependable method of distribu- 
tion. Manufacturers are facing this 
problem by cooperating with one another 
on non-competitive but related lines. 
They are establishing their own distrib- 
uting points and selling direct to many 
legitimate independent dealers, thus 
creating keen competition against the 
large retail distributors. The manufac- 
turer who is in control of the source of 
supply may gradually change the entire 
method of distribution to the consumer. 

“History repeats itself. Rome fell when 
its treasury consisted only of money, and 
the same condition may apply to those 
distributors who believe that money alone 
can dictate the policy on which business 
should function. 

“It is certain that the retail distribu- 
tors of merchandise who have plenty of 
money, but lack knowledge of manufac- 
turing, are dependent upon the manufac- 
turer for the source of their supply. They 
may step too far in their demands and by 
so doing compel the manufacturers to 
change the methods of distribution. Then 
it will be but a short time before condi- 
tions will be reversed and the efficient 
manufacturer, who knows how to pro- 
duce an article with the price attractive 
to the consumer, will become the success- 
ful merchant. 

“It is evident that we have come to 
an era of the survival of the fittest. The 
manufacturer who is efficient will find 
a method for distribution and cooperate 
with his distributors and, in turn, the 
honorable and efficient retailer will co- 
operate with the manufacturer. 

“The consumer is absolutely the best 
judge of the value of an article. In many 
cases if the price is high the consumer 
does without it until such time as he has 
sufficient funds to purchase what he de- 
sires. When this situation exists it re- 
tards distribution, but if the price and 
quality are correct the consumer will buy, 
encouraging turnover and _ producing 
profits. 

“When the efficient manufacturer and 
efficient distributor are cooperating with 
the efficient retailer, the inefficient manu- 
facturer and the inefficient retailer will 
pass out of the picture, benefiting the 
manufacturer, distributor, retailer and 
consumer. 

“The day of horse-trading methods in 
American business has passed, and the 
business man who follows these methods 
will suddenly realize that he has killed 
the goose which laid the golden egg. 

“Honest cooperation, efficient manage- 
ment, leadership and mutual understand- 
ing are the sources of progress. Busi- 


55 


ness men, whether manufacturers, whole- 
salers or retailers, should adjust their 
business now if they wish to survive.” 








Three Fifty-Year Service Men Re- 
ceive Watches from the William L. 
Gilbert Clock Co. 


WINSTED, CONN., Nov. 5.—That the 
William L. Gilbert Clock Co. believes in 
the value of skill attained by years of 
service and that it likes to show this ap- 
preciation, was illustrated the other day 
at a meeting of the management, with all 
the superintendents, assistant superin- 
tendents and foremen of the plant. The 
purpose of this meeting was to honor 
three men who have rounded out 50 years 
of loyal service to the company. The 
men, who received watches, were Beecher 
H. Hamilton, Thomas P. Joy and Amos 
A. Ladd. 

When all had assembled, C. E. Wil- 
liams, general manager, made a few brief 
remarks, calling attention to the steady 
progress in the quality of the workman- 
ship which the company is turning out. 
and thanked all present for their fine 
spirit of cooperation in attaining the de- 
sired result. 

He then gave particular credit to the 
men whose long service with the company 
had developed their skill and the skill of 
the men around them, all of which did its 
part in continually improving the qual- 
ity of the merchandise produced. 

He next asked the above men to step 
forward and called upon each of them for 
a few remarks as he presented each with 
a beautiful watch, suitably inscribed to 
commemorate the event. The men then 
received congratulations from their fel- 
lows and Mr. Williams was assured by 
a number of other men who were nearing 
the 50-year mark that they would soon 
be eligible for similar recognition and 
that it was their pleasure to feel that 
they were part of the organization. 








Death of Emil H. Hahn 


REEDSBURG, WIs., Nov. 4—Emil Henry 
Hahn, retail jeweler and optometrist 
here, died suddenly Oct. 22 of heart fail- 
ure. Mr. Hahn was one of the most 
prominent of the younger business men 
of this city. He was a graduate of Brad- 
ley Polytechnical Institute and of the 
Northern Illinois College of Ophthalmol- 
ogy. At the age of 20 he took charge of 
the Big Store jewelry and optical de- 
partment, which position he held until 
1917, when he opened his own store. 

Mr. Hahn was a prominent Mason, be- 
ing a member of the Reedsburg Lodge 
F. and A. M., R. A. M., St. John’s Com- 
mandery, 14th degree Scottish Rite, and 
Order of Eastern Star. He was also a 
member of the local Knights of Pythias. 

He is survived by his widow and three 
children, Lawrence, Henry and Miriam. 








Joe H. Earls, a jeweler and watch re- 
pairer of Grand Prairie, has located in 
Crowell, Tex., and has space in the 
Reeder Drug Co.’s store. 
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Plated Ware Industry 


Forty-one New England Establishments Pro- 
duced Merchandise Valued at $30,903,000 


BosTon, Mass., Nov. 5.—Nearly 60 
per cent of the United States’ production 
of plated ware comes from New Eng- 
land, the 1923 census figures show, and 
the trend of sales in this region has been 
upward in recent years. The product, 
as considered in a survey recently com- 
pleted by the United States Department 
of Commerce in cooperation with the 
New England Council, consists of 
articles for the table and boudoir and 
fancy articles, whether plated with gold, 
silver or other metals. 

Forty-one New England establish- 
ments in 1923 made plated ware worth 
$30,903,000. These factories were prin- 
cipally in Connecticut and Massachu- 
setts, 27 in the former and 11 in the 
latter. The value of the plated ware 
output in 1923 was nearly double that 
of sterling silverware, and the industry 
gave employment for more than twice as 
many workers. 

The average age of the plants re- 
porting in New England is 26 years, this 
survey shows, as against 46 for the 
silverware industry. Only one concern 
reported as having instituted new man- 
agement in the last five or six years. 
Accessibility of raw materials and favor- 
able labor conditions have been given as 
the chief reasons for locating in New 
England, the necessary skilled labor 
proving readily available. Plant opera- 
tions of reporting concerns have gen- 
erally been confined to one factory. 

Nickel silver is reported in every case 
as purchased in New England, and tin 
from outside sources. Bar silver is 
bought both within and without this 
section, steel usually coming from other 
parts of the country. 

Incentive methods of wage payment 
are in use in 53 per cent of the con- 
cerns reporting in this survey, and the 
general average of workers thus paid 
per plant is reported as 31 per cent. 
Seasonal periods follow closely those in 
the silverware industry, and the season of 
maximum demand is in the fall months. 
But because of the general uniformity 
of demand, the development of supple- 
mentary products has not been considered 
as a serious necessity. The improve- 
ments in methods which have been en- 
tered upon are reported to be produc- 
tion, control, balancing of demand and 
production, organization and executive 
control, inspection, maintenance of plant 
and equipment, methods of cost account- 
ing and methods of wage payment. 

The trend of sales, with 1921 as a 
base of reckoning, has been as follows: 


i. ee increase 6 per cent 
 ccakwied increase 21.5 per cent 
eres increase 19 per cent 
EP éssawes increase 27 per cent 


A few concerns make 75 per cent of 
their sales in New England, while others 
sell all their goods elsewhere. Total 
sales have increased in the last few 
years, largely because, it is reported, of 
the development of new products and 
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the extension of sales territories. The 
use of a brand or trademark is general. 
Sales and marketing methods will be 
stressed for improvement in the coming 
year among the companies with which 
this report is concerned. 

The methods of distribution most gen- 
erally used are reported as direct to re- 
tailer or through wholesalers and job- 
bers. 

The information, on which this article, 
issued by the Research Department of 
the New England Council is based, was 
obtained by the Domestic Commerce 
Division, United States Department of 
Commerce through an industrial survey 
of New England conducted in coopera- 
tion with the New England Council. 
The Department of Commerce is now 
preparing for publication a full report 
of this industry which will contain addi- 
tional information of practical value to 
all New England business men. 








Watch and Clock Industry 


New England Industrial Survey Shows That 
Section Producing Forty-five Per Cent 
of the Clocks and Time Recorders 
Made in the United States 


Boston, MAss., Nov. 5.—The watch 
and clock industry, of established longev- 
ity in New England, had in 1923, 21 per 
cent of the plants in the United States, 
27 of the total of 128 being in Massachu- 
setts and Connecticut. Forty-five per 
cent of the clock and time recorders made 
in the United States were produced in 
New England. The average annual out- 
put per establishment has been about $1,- 
000,000, as compared with $600,000 in 
other sections. Annual sales run from 
$600,000 to $6,000,000. The combined 
1925 sales volume of the firms reporting 
in a survey conducted by the United 
States Department of Commerce in co- 
operation with the New England Coun- 
cil was $15,000,000. 

The average age of plants reporting in 
this important industry is 46 years, with 
two concerns more than 100 years old. 
There has been little tendency to changes 
in management. 

The total sales, eight per cent of which 
were made in New England, reckoned 
upon 1921 figures as a base, rose nearly 
100 per cent by 1923, and remained at 
that level until 1925. Manufacturers 
find their stiffest competition has been 
from other firms in New England. Rea- 
sons generally given for increased sales 
are new sales methods and new products, 
and the cause of decreases was most 
often competition. One concern attrib- 
uted improvement in sales volume to “im- 
proved business conditions since 1921, 
and alteration of our selling policy by 
selling direct to the retailer instead of 
through jobbers”; another stated that 
dollar sales had fallen off since 1923 on 
account of lower prices. Approximately 
94 per cent of total product in this group 
bears a brand or trademark. 

There are no branch plants in this 
industry. Of the chief raw materials 
brass is obtained from New England in 
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every case, steel is bought here by 60 
per cent of the group, and lumber (prin- 
cipally mahogany) is obtained mostly 
outside of New England. Incentive wage 
methods such as piece work are reported 
in use by all but three concerns; the av- 
erage ratio for all concerns in the group 
is 48 per cent of employees thus paid. 
Activities in recent years have been 
toward improvement in standardization 
of product, control of production, organi- 
zation and executive control, and contin- 
uous maintenance. Distribution is main- 
ly through the wholesaler or jobber, the 
survey shows. | 








Death of Hugo A. Fischer 


Prominent Atlanta, Ga., Jeweler Was As- 
sociated with the Trade for Many Years 





ATLANTA, GA., Nov. 4.—Hugo A. 
Fischer, better known as “Mike” Fischer 
and one of the most prominent jewelers 
in Atlanta, died Sunday morning at his 
home on Howell Place. 

Mr. Fischer was born in Germany. 
He came to America when a very 
young man, and entered the jewelry 
business. Going South, he worked in 
Lynchburg, Va., and then came to At- 
lanta, where he was for 35 years a 
leading member of the jewelry trade. 

During his life in Atlanta, Mr. Fischer 
worked for many of the most prominent 
jewelry stores, among them the Davis & 
Freeman Co., now succeeded by Latham 
& Atkinson; the Maier & Berkele Co., 
and the Haynes Jewelry Co., for many 
years located on the corner of Peachtree 
St. and Auburn Ave., in the Haynes 
building. When the Haynes Jewelry 
Co. closed out its business 10 years ago, 
Mr. Fischer engaged in business for 
himself, opening a trade jewelry shop 
in the Haynes building, which he oper- 
ated until the time of his death. 

Active in fraternal circles, Mr. 
Fischer was a member and for 23 years 
secretary of the Atlanta chapter of the 
Fraternal Order of Eagles. He was a 
member of Atlanta Lodge of Elks No. 
78; of the Knights of Pythias, of Pied- 
mont Lodge No. 447 F. & A. M., and 
was also affiliated with the German Luth- 
eran Church. 

Funeral services were held Tuesday 
from the parlors of Sam R. Greenberg, 
the Rev. W. E. Huff officiating, and in- 
terment was in Oakland cemetery. The 
services at the grave were conducted by 
Piedmont Lodge. 








The Michaels-Maurer Co., jeweler at 
Meriden, Conn., is celebrating the 27th 
anniversary of the founding of the 
Michaels-Maurer chain, a general sale 
of merchandise being a feature of the 
event. The first of the chain stores was 
founded 27 years ago in a small way on 
Maiden Lane, New York. The first store 
of the chain proper was opened in New 
Haven about 16 years ago and other 
branches were later opened in Bridge- 
port, Hartford, Torrington and Meriden, 
Conn. 
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Cigar Lighter Decision 





New York Supreme Court Justice Denies Restraining Order in 
Action Brought by English Concern Against Napier Co. 


The Napier Co., silversmith, of 389 
Fifth Ave., manufacturer of the Na- 
pier cigar lighter now on sale through- 
out the country, won an important de- 
cision on Friday last in an injunction 
suit brought against it by Alfred Dun- 
hill of London, Inc., when Supreme Court 
Justice Valente denied a restraining or- 
der against the manufacture, sale or ad- 
vertisement of the Napier lighter. The 
opinion, which is of some length, makes 
reference to a number of rulings in sim- 
ilar cases, the conclusions drawn by the 
court being of wide interest to the trade 
because of the subject matter. 

The case came before Justice Valente 
on an application for an injunction 
pending the trial of the action, which de- 
mands a permanent injunction, an ac- 
counting of all profits made from the 
sale of the Napier lighter, and damages. 
The plaintiff in its complaint alleges a 
contract arising out of an interchange of 
letters between, the parties, whereby the 
defendant was* to manufacture 17,000 
Dunhill Unique lighters at stated prices. 
A letter by the plaintiff dated Dec. 22, 
1925, said in part: 

“Tt shall be understood and agreed that 
you will not at.any time manufacture 
the. Dunhill Unique lighter or any sim- 
ilar lighter for any other person, firm 
or corporation except ourselves, nor 
cause the same. to be so manufactured.” 

To this the defendant replied on the 
following day that it understood that the 
paragraph-referred to “shall not be con- 
strued to prevent*.our manufacturing 
any flint lighter of ‘different mechanical 
construction, differdnt action, different 
outward appearance,’ and covered by 
other United States patents.” 

The plaintiff replies that this con- 
struction and understanding was “ac- 
ceptable, that as a further means of 
avoiding misunderstanding we would 
suggest that you undertake to submit to 
us for our O. K. any lighter which you 
propose to manufacture in the future for 
anyone else or for ourselves. Our re- 
striction is mainly directed toward 
lighters designed to be operated with 
one hand, no matter what their form or 
shape.” 

The plaintiff also said that it had no 
objection to the manufacture by the de- 
fendant of a small tubular lighter sub- 
mitted to it by a representative of the 
Napier Co., and this letter was approved 
by the defendant. 

Justice Valente, in his opinion, said 
that the complaint alleged the manufac- 
ture by the defendant of a “flint lighter 
of mechanical construction and appear- 
ance similar to the Dunhill Unique 
lighter without having secured the ap- 
proval of plaintiff, and that the lighters 
are being exhibited, advertised and sold.” 
The opinion continued: 

“From the answering affidavits it ap- 





pears that the last order under the 
aforesaid contract was in March, 1927; 
that final deliveries of the manufactured 
articles were made by the defendant in 
July, 1927, and that defendant did not 
commence the manufacture of the Na- 
pier lighter until after it had completed 
plaintiff’s order and had ceased to pro- 
duce the Dunhill lighters. There is no 
allegation in the complaint or in the mov- 
ing affidavits that the defendant has 
violated any patent right, which fact 
was conceded on the argument of this 
motion, nor that it has employed any se- 
cret process learned in the course of its 
employment by the plaintiff. 

“There is no charge of deception prac- 
ticed against plaintiff or the public. Ab- 
solute reliance for the relief it prays is 
placed by plaintiff upon its contract 
right, which, according to its interpreta- 
tion, prohibits defendant from ever man- 
ufacturing a lighter similar to the Dun- 
hill lighter, and it seeks to be protected 
in its employment of the full benefit of 
such contract through an injunction. 

“To this extraordinary relief plaintiff 
is not entitled primarily becausé of the 
deficiency of the complaint. If the ef- 
fect of the contract alleged in the com- 
plaint is to bar defendant forever from 
the manufacture or sale of lighters, irre- 
spective of the continuance of business 
relations between defendant and plain- 
tiff, it is an unreasonable restraint, in 
contravention of public policy, and un- 
enforceable. That the reasonableness of 
the restraint is the test to be applied in 
such cases is sufficiently established by 
the authorities.” 

Justice Valente mentions several Court 
of Appeals decisions cn this point and 
refers to the United States Supreme 
Court expression of the same doctrine in 
the case of Gibbs against the Baltimore 
Gas Co. in which the Court says: 

“Public welfare is first considered, and 
if it be not involved, and the restraint 
upon one party is not greater than the 
protection the other requires, the con- 
tract may be sustained.” 

Referring to the present case, Justice 
Valente says: 

“That defendant’s hands should be 
forever tied and that it should be per- 
manently prevented from employing its 
knowledge and skill because of a single 
transaction with plaintiff seems unnec- 
essary for the adequate protection of 
plaintiff and unreasonable within the 
meaning of that word as interpreted by 
the courts of that State.” 

Justice Valente refers to the decision 
of the Court of Appeals in a case in 
which the highest court said that “it is 
a rule that contracts unfair and oppres- 
sive to one party will not be enforced 
against him by injunction. It is well 
understood that the courts look with dis- 
favor on agreements of this kind.” 
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In another case the Court of Appeals 
said: “An employee will not be perpetu- 
ally restrained from working for an- 
other except to prevent a breach of con- 
fidence as well as a breach of contract. 
The surrender for an unlimited time of 
the right to use the skill, knowledge and 
experience which a workman brings to 
the services of his employer as a condi- 
tion of such employment has never been 
enforced by injunction.” 

Concluding his opinion, Justice Va- 
lente said: 


“The contract is capable of the more rea- 
sonable interpretation that the restriction 
was intended to remain in effect during the 
continuance of contractual relations between 
plaintiff and defendant. Where such con- 
struction is not only possible, but accords 
more nearly with the probable intention of 
the parties, it is to be preferred, and a court 
of equity will not by injunction carry out a 
construction which is harsh and oppressive 
and unfair. Plaintiff has assumed no obliga- 
tion to order a single lighter after the com- 
pletion of the limited quantity provided in 
the contract, but it wishes to impose on de- 
fendants the obligation forever to refrain 
from engaging in its lawful calling in behalf 
of another employer. When consideration is 
given to the fact that there is no allegation 
of abuse of confidence or the conversion of a 
secret process or trade secret the inequality 
and inequity of plaintiff's interpretation of 
the contract becomes apparent. It is certain 
that a court of equity should not give it 
enforcement (McClure v. Leaycraft, 183 
N. Y., 41; Witmark v. Peters, 164 App. Div., 
366, 369). In the latter case the court re- 
ferred to the absence of any allegation of 
defendant’s irresponsibility as an additional 
a for its refusal to interfere by injunc- 
ion. 

“In the case at bar, too, plaintiff has failed 
to make such allegation. Defendant, how- 
ever, has given evidence by affidavit that it 
is fully able to respond to plaintiff for any 
damages that it may establish. It has not 
been shown that plaintiff will suffer any in- 
jury by defendant’s continuance of the manu- 
facture of lighters, for which it cannot be 
adequately compensated. It is only too plain, 
however, that defendant will be _ seriously 
inconvenienced by an injunction. This case 
is thus an instance of the class of cases 
where it will do more injury to defendant to 
grant the injunction than to plaintiff to re- 
fuse it. In such cases the courts have re- 
fused to issue a preliminary injunction 
(Browers v. Williams, 44 App. Div., 377). 
For all of the aforesaid reasons it seems 
that the proper -exércise of jidicial discre- 
tion (Prendergast v. N. Y. Tel. Co., 262 
U. S., 43,; Tonawanda Board & Paper Co. 
v. City of Tonawanda, 198 App. Div., 760) 
requires the denial of the motion.” 


The plaintiff will appeal from the de- 
cision. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Nov. 5, 1927 
The U. S. Assay Office reports: 
Gold _ bars exchanged for gold 


CO 6 oo aides ce cncemudewaet $1,264,269.21 
Gold bars paid depositors...... 57,710.02 
QUOI, 3b id clelnxownaeuen es $1,321,979.23 


Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date Exchanges 
COR So Sinaia iiisiicn ce getage eae $587,302.01 
PR id 5.0.0. vs 04a ne aero he 113,001.90 
NG Bice. ced aie'ds Saas matted’ 128,487.28 
Ween) Bisa shi oie since uwrercredawucees 209,538.58 
ae © Aner aren. in Perea 118,654.96 
WOU ioe oie otra a asks oe aise Rm rere 107,284.48 

WOUND aise nc Hacc eieie eee $1,264,269.21 








Loot valued at upward of $750 was se- 
cured recently when burglars entered the 
jewelry store of O. Y. Ladd, 138 White 
St., Danbury, Conn., and rifled the cash 
register and a show case. Watches, 
fountain pens and other articles were 
taken as well as $10 in cash. 
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Patent Litigation 





Injunction Obtained by Nov-E-Line Mfg. 
Co. Against Diel Watch Case Co., Inc., 
Vacated in Infringement Suit When 
Service of Subpoena Is Denied 


The injunction secured by the Nov-E- 
Line Mfg. Co., Inc., New York, on Oct. 
96, in its suit in equity against the Diel 
Watch Case Co., Inc., was vacated on 
Tuesday of last week. The decree set- 
ting aside the injunction was granted by 
Judge Thacher with costs to date and 
upon the filing of a bond of $5,000 by 
the defendant. 

On Aug. 19, last, the Nov-E-Line Mfg. 
Co., instituted suit against the Diel con- 
cern, charging infringement of letters 
patent 155,357 and nine design letters 
patent. The letters patent involved cer- 
tain new and useful improvements in 
watchcases while the design letters 
patent covered ornamental designs for 
watcheases. According to the complaint, 
all of these letters patent were issued to 
Leopold Strasser of New York and were 
later assigned to the Nov-E-Line Mfg. 
Co. The plaintiff, in its action, charges 
the Diel Watch Case Co., with infring- 
ing on these letters patent and design 
letters patent by making and selling 
watchcases embodying the invention and 
designs involved. The plaintiff asked for 
a permanent and preliminary injunction 
and also for costs and an accounting of 
profits and damages. 

On Oct. 25, an interlocutory decree in 
favor of the plaintiff sustaining the 
patent was issued in which it was ad- 
judged that the defendant had infringed 
upon the patents involved. An injunc- 
tion restraining the defendants was 
thereupon issued allowing the plaintiff 
to recover damages and costs. Three 
days after this injunction was issued, 
namely, Oct. 29, the Diel Watch Case 
Co., through its attorneys, filed a motion 
to vacate the decree. 

Accompanying this motion was the 
personal affidavit of Joseph Lasko, treas- 
urer of the Diel Watch Case Co., in which 
he denied that he had ever been served 
with a subpoena in this action. Mr. 
Lasko claims that until Oct.'26, the day 
on which the injunction was issued, he 
had no knowledge that any complaint 
had been filed against his concern and 
states that the marshal was evidently 
mistaken in naming him as being the 
recipient of a subpoena. 

After arguing the motion, Judge 
Thacher ordered that the motion of the 
defendant to open its default and to set 
aside the judgment be granted, further, 
upon the defendant filing and serving its 
answer, depositing a bond of $5,000 and 
paying to plaintiff a full bill of costs to 
date, the decree entered Oct. 25 and the 
mjunction predicated upon this decree 
dated Oct. 26, be vacated and set aside. 

Since that time, the Diel Watch Case 
Co., has filed its answer in which it 
makes a general denial of practically all 
of the allegations. The answer claims 
that all of the letters patent and design 
letters involved are invalid because of 
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prior public use in this country. They 
deny committing any wrongful acts and 
ask for the dismissal of the bill of com- 
plaint with reasonable costs wrongfully 
sustained. 





Harry Stone, Utica, N. Y., Goes Into 
Bankruptcy with Liabilities of 
$27,042 and Assets of $6,800 


Utica, N. Y., Nov. 7.—Harry Stone, 
jeweler at the corner of Genesee and 
Seneca Sts., filed a voluntary petition 
in bankruptcy in Federal Court Fri- 
day with liabilities of $27,042 and assets 
of $6,800, consisting of merchandise, 
$5,800, and fixtures, $1,000. While the 
debts are listed as secured, the banks are 
secured by endorsed notes, according to 
the petition filed through Attorney J. 
A. Goldstone. 

There are 60 creditors, the principal 
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Faces Life Sentence 





Benjamin Schaller, Alias “Baum,” Notorious 
Swindler, Has Been Convicted 
Four Times 


The fact that Benjamin Schaller, alias 
“Baum,” alias “Schwartz,” notorious 
swindler, had been convicted four times, 
was established last Monday by a jury 
in the court of General Sessions, New 
York. Sometime today (Thursday) it 
is expected that Schaller will be brought 
before Judge Knott and sentenced under 
the Baumes Law to serve the rest of his 
natural life in jail. 

Schaller was convicted of grand lar- 
ceny in the second degree as a second 
offender last July and exercised his privi- 
lege of making the authorities prove his 
previous convictions. Last Monday As- 
sistant District Attorney Thomas A. 





BENJAMIN SCHALLER, ALIAS BAUM, WHO WILL BE SENTENCED 
TO LIFE IMPRISONMENT 


ones being as follows: Avelson-Harris 
Co., $1,561; M. Markson, $1,497; Ignatz 
Nebenzahl & Co., $1,113; Morris M. 
Brenner, $400; Rolnick Jewelry Co., 
$378; M. Trachtman, $180; Ludwig Leh- 
mann, $72; William Rechert & Co., 
$115; Leon Hirsch, Inc., $182; Lippman, 
Spier & Hahn, $284; Aisenstein & Woro- 
nock, $386; Philip Marenstein, $220; 
Hygrade Jewelry Co., $775; Hyman & 
Zoslov, $265; Harry H. Gross, $648; S. 
Weisman, $275; Adler & Heine, $923; 
Henry Davidson, $150; Jentleson & 
Kaplan, $616; Werner Bros., $295; S. & 
W. Mfg. Co., $823; J. Edelman, $544; 
Harry Goldstone, $423; Mantz & New- 
kirth, $311; Blanch Dumphy (three 
months’ rent), $750; William Edelstein, 
$257; Utica National Bank & Trust Co., 
$6,475; Citizens Trust Co., $425; Utica 
Trust & Deposit Co., $950; Oneida 
County Trust Co., $325; Turk & Lisson, 
$441; Berson, Marine & Co., $375; 
Philip Present Co., $686; M. Cohen & 
Co., $100; Moore Pen Co., $130; A. B. 
Laubheim, $150; N. Winkelstein, $486; 
South Bend (Ind.) Watch Co., $112, 
and Jacob Block, $467. 

Referee F. J. De La Fleur of Utica 
will call a meeting of the creditors in the 
near future. 


Aurelio proved these convictions, with 
the result that Schaller is subject to life 
imprisonment. 

Schaller was convicted last July on a 
charge of stealing a scarf pin worth $175 
from B. Leinwand, jeweler, 71 Nassau 
St., ‘New York. It was brought out dur- 
ing the trial last July that Schaller be- 
fore his last arrest had victimized not 
only Mr. Leinwand but also the Momart 
Jewelry Co., 106 Fulton St., and John 
Boyle & Co., luggage dealers at 358 
Fifth Ave., and the Fochi Mfg. Co., man- 
ufacturers of jewelry, 17 E. 48th St., all 
of New York. 

Schaller has served many terms in 
prison, but when released always re- 
sumed his operations. He was meeting 
with fair success in the trade last spring 
when Detective Kalbfleish noticed him 
walking on Grand St. in the East Side 
section of New York. He followed him 
for several blocks dnd then accosted 
Schaller. The man denied his identity 
and claimed that he was from Cleveland. 
‘Detective Kalbfleish knew, however, that 
he had the right man and finally per- 
suaded the prisoner to accompany him to 
the Old Slip Station, where he was iden- 
tified by several victims, and after being 
tried was convicted. 
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Caught in St. Louis 





Picture in Jewelers’ Circular of Sol Klein, 
Jewelry Workman, Wanted in Chicago, 
Leads to His Arrest and Confession 


Cuicaco, Nov. 5.—Word reached Chi- 
cago this morning that Sol Klein, who, 
as told in THE JEWELERS’ CIRCULAR Oct. 
27, is wanted in Chicago under a war- 
rant, charging larceny by bailee, obtained 
by the Grimm & Judae Co., 31 N, State 
St., has been apprehended in St. Louis. 

When copies of THE JEWELERS’ CIRCU- 
tak reached St. Louis last Monday 
morning a manufacturing jeweler rec- 
ognized Klein’s picture as that of a man 
recently employed by him under the 
name of Fred Holden, but who left his 
shop for employment in another shop 
of the city. When he called at this shop 
he found “Holden” and notified the 
Pinkerton Agency. 

Pinkerton’s operatives called in De- 
tective E. L. Nelson, of the St. Louis 
bureau of detectives, who arrested the 
man. Klein denied his identity, stating 
he had never been in Chicago and had 
only recently come to St. Louis, that 
his home was in Savannah, Ga. Nelson 
accompanied him to his home, 111 Ad- 
miral Arms Apartment. There he ques- 
tioned Mrs. Klein and investigated their 
effects. Mrs. Klein refused all informa- 
tion. After an old Chicago paper and a 
laundry list were found (the list show- 
ing the name of Sol Klein, 1515 Avers 
Ave., Chicago), Klein confessed his iden- 
tity and said he would waive extradition 
and expressed the belief that he could 
recover some of the rings upon his re- 
turn to Chicago. 

Klein made quite a record while in 
Chicago and at the time Grimm & Judae 
obtained the warrant he was‘on parole 
for several charges, most of them for 
passing worthless checks among jewelers. 

Klein’s method of securing a position 
with a jeweler was by exciting sym- 
pathy, telling a story of hard luck in the 
South and of necessary expense in the 
immediate future on account of his 
wife’s condition. In some cases the wife 
accompanied him upon his second visit 
and her appearance and actions seemed 
to confirm his story. 

Sergt. William Knowles, of the jew- 
elry squad of the Chicago detective bu- 
reau, has gone to St. Louis to bring 
back Klein to answer the charges lodged 
in this city. 








Members of Richmond Twenty-four 
Karat Club to Hold Jewelry Exhi- 
bition November 17, 18 and 19 


RICHMOND, Va., Nov. 7.—Sponsored by 
the Twenty-four Karat Club of Rich- 
mond, a special and elaborate display of 
jewelry will be staged in the stores 
affiliated with that organization the eve- 
nings of Nov. 17, 18 and 19. The stores 
will be open on these nights from 7:30 
to 9:30 p. m. Entertainment features 
will be provided as an extra attraction. 
No merchandise will be sold during the 
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period set_apart for the jewelry- exhibi- 
tion. 

It will be the first time that such a 
display has been staged here. The idea 
is to keep step with the march of prog- 
ress noted in many of the larger cities of 
the country. The following stores are 
the ones in which the displays will be 
held: J. T. Allen & Co., D. Buchanan. & 
Son, Cocke & Co., Henry Cohen, Lutto, 
Inc., Jahnke & Co., J. S. James, Inc., John 
F. Kohler Sons, Inc., C. Lumsden & 
Son, E. L. Meyer Jewelry Co., Schaaf 
Bros., Scheer & Son, Schwarzschild 
Bros., Smith & Williams, Spillings, Ter- 
rell Bros., Watkins & Yarbrough. 

Detailed plans for the display are 
being worked out by a special committee 
of the club headed by Sol Schwarzschild. 
Decision to put forward such an exhibi- 
tion was reached at the last monthly 
meeting of the club. 








Edmund Scheuer, Toronto, Can., 
Prominent Jeweler and Philan- 
thropist, Celebrates 80th Birthday 


TORONTO, CAN., Nov. 7.—Edmund 
Scheuer of Scheuer’s Ltd., of Toronto, 
one of the oldest and most prominent 
jewelers in Ontario, and widely known 
in connection with Jewish religious and 
philanthropic activities, celebrated his 
80th birthday on Oct. 30. The esteem of 
the community in which he has resided 


_ for 41 years was testified to, when up- 


ward of 200 personal calls, in addition to 
a large number of congratulatory letters 
and telegrams were received. 

Mr. Scheuer was born in Berncastle 
on the Moselle in Alsace-Lorraine, and 
educated in the Ecole Superieure, Metz. 
In 1865 he went to Paris and joined the 
firm of S. Merzbach, remaining with 
them until he had established a business 
of his own. Then came the Franco- 
Prussian war, stopping the export 
jewelry business, and Mr. Scheuer ac- 
cepted a partnership with the Levy 
Bros., Hamilton, Ont., a wholesale 
jewelry house, whose purchasing agent 
he had been in Paris. He came to 
Toronto in 1886, establishing a whole- 
sale business, to which in 1896 he added 
a retail department, and in 1892 he 
handed over the management of his busi- 
ness to his nephews. 

Mr. Scheuer gave an interesting de- 
scription of conditions in the jewelry 
trade 40 years ago. At that time the 
only firm handling diamonds was J. P. 
Ellis, and very few were sold, mainly 
$10 and $12 rings with very small dia- 
monds in them. The chief articles sold 
were watches, chains and women’s long 
guards, along with brooches in nine and 
14 karat gold. The farmers and bush- 
men wore heavy silver rings which sold 
in large quantities. 

Banking facilities were limited. There 
were no banks in small places and few 
checks were received. Remittances were 
made chiefly in cash and post office or- 
ders. There were very few cash buy- 
ers among the retailers, and the practice 
was to give a six months term and on 
expiration to charge interest. 


When in Hamilton, Mr. Scheuer 
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opened the first Jewish religious school 
in Ontario, and for 13 years was presi- 
dent of the congregation there, being 
instrumental in building the first re- 
formed synagogue in Canada. 

In Toronto Mr. Scheuer was treasurer 
of the fund for building the Bond St. 
Synagogue, and in 1892 founded the 


‘first Jewish Benevolent Society in 


Toronto, and for the first four years of 
its existence was president of the Fed- 
eration of Jewish Philanthropies, and is 
still a member of its executive board. 

He is president of the Toronto branch 
of the Anglo-Jewish Association of Lon- 
don, England, and during his residence 
in Toronto has been actively connected 
with the Holy Blossom congregation, 
holding many offices in the same. 








Bankruptcy Proceedings Against 
Elias Rees & Son, New York, 
Follow Levy by the Sheriff 


At 11.35 a. m. last Friday involun- 
tary bankruptcy proceedings were insti- 
tuted in the United States District Court, 
New York, against Elias Rees & Son, 
Inc., wholesale dealers in diamonds and 
jewelry, 64 W. 48th St., New York. Ap- 
proximately three hours later Elias Rees 
& Son, Inc., filed a voluntary petition in 
bankruptcy in which they specify that 
the schedules of assets and liabilities 
would be filed within 10 days. 

The involuntary petition was filed by 
Herbert L. Kreielsheimer, who has a 
claim for $384, and H. L. Kreielsheimer, 
Inc., for $300. Last Saturday Judge 
Mack signed an order appointing Wolf- 
gang S. Schwabacher as receiver under 
a bond of $3,500. 

The assets are estimated at $7,500, 
while the liabilities are placed at 
$18,000. 

The bankruptcy proceedings were 
brought to a head by the fact that a 
creditor of the firm had obtained a judg- 
ment for an account due, execution had 
been issued and the sheriff had started 
the sale Friday. In order to protect the 
assets from being dissipated, Henry 
Kreielsheimer purchased the assets of 
this sale in bulk, and later filed an in- 
voluntary petition in bankruptcy against 
the firm. This was superseded later by 
the voluntary petition by the firm itself, 
after which the United States District 
Court appointed Mr. Schwabacher as re- 
ceiver. Goldman & Frier were made at- 
torneys for the receiver. 

A motion was then made to rescind the 
sale to Mr. Kreielsheimer on the ground 
that this would afford a preference to 
the creditor getting judgment. It is 
hoped that in this way the motion, if 
granted, will bring back the assets to 
the estate in bankruptcy and that the 
interests of all creditors will be pro- 
tected. This will afford an opportunity 
to have the estate wound up in a way 
fair to all creditors or to permit the 
firm to continue under a_ settlement, 
whichever may be deemed the best 
policy. 








The stock of the business owned, by C. 
E. Hinton at Lawrenceburg, Tenn., has 
been sold to R. L. Rost. 
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Oriental Button Pearls 


AN UNUSUAL COLLECTION 
IN PAIRS FOR STUDS 
AND SINGLE PEARLS FOR MATCHING 














Ranging in Sizes from 3 to 20 Grains 


CHARLES H. CONANT & BRO. 


Importers of 527 FIFTH AVENUE 
Pearls, Diamonds and Precious Stones NEW YORK 
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HENRY MEYER 


Exquisitely mounted 


DIAMOND BRACELETS 


Brooches, Pendants, Rings, etc. 


Fancy Cut Diamonds 
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Death of William Koontz 





Veteran New York Jeweler Succumbs to 
Injuries Sustained When He Was Hit 
by an Automobile 


The funeral of William Koontz, vet- 
eran jeweler at 117 W. 125th St., New 
York, who met with an untimely death 
on Sunday, Oct. 30, after being struck 
by an automobile the previous day, 
was held last Thursday. Mr. Koontz was 
Harlem’s oldest jeweler, having been 
engaged in business in that section of 
the city for 53 years. He had always 
enjoyed excellent health and, despite his 
76 years, was at his store every day. 

Saturday evening, Oct. 27, he left his 
store to return to his home and always 
made the journey by way of the Fifth 
Ave. bus line. He had alighted from 
the bus about 10:30 p. m, at 88th St. and 
Fifth Ave., and while waiting to cross 
the street, another car going south struck 
him. He was immediately rushed to the 
Mt. Sinai Hospital, where he remained 
in an unconscious condition, finally pass- 
ing away on Sunday night of last week. 

The body was removed to his home, 48 
E. 88th St., and on Thursday solemn 
high mass of requiem was celebrated at 
Church of St. Ignatius Loyola, 84th St. 
and Park Ave. Interment was in Wood- 
lawn Cemetery. 

Mr. Koontz was born on Nov. 16, 1851, 
in Coblentz, Germany. While a boy he 
learned the watchmaking business and 
at the age of 16 years came to the 
United States. He immediately went to 
Connecticut, where he worked at the 
bench and later came to New York. 

In 1874 he established his own busi- 
ness at 2068 Third Ave. Between that 
time and 1910 he remained in that vi- 
cinity. In 1910 he returned to New 
York and located at 153 W. 125th St. 
Some years ago he moved to his present 
quarters at 117 W. 125th St. Since 1910 
his son has been associated with him, 
but never was admitted to the firm. De- 
ceased is survived by one daughter and 
one son. 








Antonio Amicarelli, Providence, R. I., 
Dies as the Result of Injuries 


PROVIDENCE, R. I., Nov. 5.—Antonio 
Amicarelli, 68 years old, proprietor of 
the Eureka Ring Co., 185 Eddy St., died 
last Wednesday night at the Rhode Is- 
land Hospital as a result of injuries suf- 
fered when he walked into the side of a 
seven-ton truck at Eddy and Clifford 
Sts. earlier in the evening. The opera- 
tor of the machine, John McAuliffe, 22 
years old, was held in $4,000 surety on 
a manslaughter charge. 

Mr. Amicarelli had left his shop in the 
Fitzgerald Building at the close of the 
day’s work, about 6:30 o’clock, to meet 
his son, who was waiting in a machine 
on Page St. to take him home. He had 
walked along Eddy St. to Clifford St. 
when the truck driven by McAuliffe 
rounded the corner of Eddy St., turning 
into Clifford. Mr. Amicarelli stepped 
directly into the side of the machine and 
was knocked down. An ambulance was 
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called and he was taken to the Rhode 
Island Hospital, where he died a few 
hours later. 

Mr. Amicarelli, who resided with his 
family at 257 Academy Ave., was born 
in Italy, but came to this country some 
15 years ago and, upon the death of a 
son, Raffael, in October, 1921, took over 
the business which the son had estab- 
lished two years previously and has 
since conducted it with the assistance of 
another son. 

His widow and six children survive 
him. 








Death of Henry E. Cohen 





Well Known Representative of Eastern 
Jewelry Houses Dies Suddenly 
in Chicago 

CHICAGO, Nov. 4.—Members in the 
jewelry trade of Chicago were grieved 
and shocked to learn that Henry E. 
Cohen had passed away at one o’clock 
this morning at his home, 617 Melrose 
St. Death was due to hardening of the 
arteries. 

Mr. Cohen, who represented a New 
England manufacturing jewelry con- 
cern, was at his cffice in the Masonic 
Temple Vaults, 159 N. State St., on 
Wednesday morning, but left for home 
later in the day on account of not feel- 
ing well. He remained home on Thurs- 
day and by the time he retired for the 
night seemed in the best of health and 
expected to get up early Friday morning 
so as to be at the office early to keep 
some appointments. Late that night he 
turned for the worse and at one o’clock 
Friday morning he passed away. 

Henry E. Cohen was born at Salem, 
Ohio, on March 17, 1870. When an in- 
fant he was brought to Chicago by his 
parents. He received his early school- 
ing in Chicago, and when a young man 
associated himself with Clapp, Davis & 
Co., whom he represented in Chicago. 
Mr. Cohen has always been engaged in 
the jewelry business, spending his entire 
life representing eastern factories and 
calling on the retail jewelry trade. Dur- 
ing his life Mr. Cohen covered the terri- 
tory from the Atlantic to the Pacific and 
and is well and favorably known to the 
entire trade at large. 

In 1897 Mr. Cohen was married to 
Miss Birdie Truelich, and to this union 
two children were born. He is survived 
by his widow, one daughter, Mrs. Flor- 
ence Levy; one son, E. Joseph Cohen; 
one granddaughter, and three brothers, 
Reuben W., Mark A. and Dr. S. G. 
Cohen. Two of the brothers, Reuben W. 
and Mark A., are also associated in the 
jewelry business, representing eastern 
houses. 

Funeral services will be held on Mon- 
day, Nov. 7, at 10 a. m., from Klaners’ 
Chapel, on N. Clark St., and interment 
at Graceland Cemetery. 

Deceased was a member of Congre- 
gational Emanuel Church, Free Sons of 
Israel, and Keystone Lodge, A. F. & A. 
M., No. 639. 
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Letter to Editor 





As to Guarantees on Watches and 


Repair Work 


Detroit, Mich., Nov. 3, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 

We were very glad indeed to see your 
editorial on page 95 concerning the 
guaranteeing of watches and watch re- 
pairing. This practice has been handed 
down for so long that it has become a 
custom rather hard to break away from. 
The trouble with the watch business is 
that the customer only knows that his 
watch has stopped. Why does it stop? 
That is not his worry. Take a common 
little illustration of watch repair, the 
pulling out of the stem. Of course, the 
customer doesn’t realize that he is deal- 
ing with a very delicate piece of ma- 
chinery. He simply gives it a jerk and 
then brings it in as defective. 

I believe that if the Retail Jewelers’ 
Associations were to develop a little 
booklet, giving the common watch 
troubles and their explanation, also a 
standard form of guarantee which every 
jeweler would give out, with all watches, 
we would eliminate about three-quarters 
of the trouble. 

(Signed) WRIGHT, Kay & Co., 
P. K. Loud, Sec.-Treas. 








Nebraska Retail Jewelers to Hold 
Convention at Omaha on Feb. 22 
and 23 


OMAHA, NEB., Nov. 5.—The dates 
have been set for the convention of the 
Nebraska Retail Jewelers’ Association 
as Feb. 22 and 23 at the Hotel Fon- 
tenelle at Omaha. 

The Iowa association is expected to 
meet jointly with the Nebraska associa- 
tion at that time, although this has not 
yet been definitely worked out. At a 
recent meeting of officers of the Neb- 
raska association at Omaha, President 
W. J. Breckenridge, Hastings, Neb.; 
Secretary, Ed. Fanske of Pierce, Neb.; 
C. L. Tucker, Lincoln, and R. L. Senift, 
Osmond, Neb., were in attendance as 
well as a number of representative 
Omaha jewelers, but unfortunately the 
president of the Iowa association was 
not able to attend on account of an . 
automobile accident in which he was 
injured a few days before. It is said 
that the officers of the Iowa association 
are known to be in favor of the joint 
convention, and it is believed it is only 
a matter of waiting until formal action 
can be taken on the matter. 

A local committee was appointed in 
Omaha to take charge of all local ar- 
rangements for the convention including 
entertainment features. This committee 
consists of J. P. Byrne, chairman; C. E. 
Reese, vice-chairman, and J. W. Mc- 
Doland, George Taylor, and Rudolph 
Hendrickson. — 








A fire which broke out in a three-story 
building at Antwerp, N. Y., recently, 
caused considerable damage to the 
jewelry business of Elmer C. Burtiss. 
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Clear as Aquamarine 


Thomas Jefferson was chosen to write The Declaration of Independence 
because he could leave the meeting and reduce all that was said and done 
into a form as clear and beautiful as Aquamarine. 


A Reprint from The Herald-Tribune. 
Mr. Retailer— 


Are you aware of the fact that the 
A QUAMARINE” 


Is the best semi-precious stone that 
has been standardized within the last decade? 


It’s up to you! 
The sale of Aquamarine Jewelry is only limited to 
the force you put behind it 


“If you'll show it, you'll sell it’’ 
Every manufacturer mounts them. 
Rings, Brooches, Pendants and Scarf Pins. 


LEWIS & HARDING 15 Maiden Lane, New York 


e e * 
Aquamarine Specialists to the Manufacturer 
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Jerome Richheimer 
20 West 47th St. New York 


Announces 


that he has just purchased from the Estate of 
Louis J. Schoolhouse, the entire stock of marquise, 
emerald cuts and other fancy shaped diamonds, and 
will continue the business formerly conducted by 
Mr. Schoolhouse in conjunction with his already estab- 
lished business of specializing in emeralds, sapphires, 
star sapphires and other rare gems. 
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CHINESE JADE CARL STERNFELD CHINESE JADE SUITABLE 


BL. ACK OPALS SPECIALTIES IN COLORED STONES FOR ALL PURPOSES 
74 West «6th Street IN COMMERCIAL QUALITIES 
STAR SAPPHIRES New York 





THE BUYER’S DIRECTORY 


Jewelers Publishing Corp., Price $1.00 11 John St., New York 
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Goes into Bankruptcy 





Voluntary Petition Filed by the Phillip- 
Simons Co., Chicago, Which Recently 
Offered a Settlement at 50 Per Cent 


Cuicaco, Nov. 5.—A voluntary peti- 
tion in bankruptcy was filed this week by 
the Phillip-Simons Mfg. Co., a corpora- 
tion of Illinois, engaged in a mail order 
jewelry and novelty business at 53 E. 
Wacker Drive. The assets are listed at 
approximately $21,000 with liabilities at 
about $40,000. Arthur Grossman, 110 S. 
Dearborn St., is attorney for the peti- 
tioners. E. D. Buell has been appointed 
receiver. 

This business was started by Samuel 
Winsberg, in June, 1921, and Phillip W. 
Simons became interested in September 
of the same year. Simons was formerly 
employed as a salesman for Lesch & 
Lewis of Chicago, and was with them for 
a great many years. In December, 1923, 
a corporation was formed under the laws 
of Illinois, with a capital stock of $75,- 
000 paid in, and the business became 
known as the Phillip-Simons Mfg. Co., 
Inc. At the same time the following 
officers were elected: Samuel Winsberg, 
president; Phillip W. Simons, vice-presi- 
dent and treasurer, and Leo J. Brill, sec- 
retary. 

In April of this year the company of- 
fered to compromise with its creditors 
on a basis of 50 per cent, claims of $25 
and less to be paid in full on July 1, 
1927. Creditors whose accounts were 
over $25 were to be settled within a 
period of two years, commencing on Aug. 
15 of this year. The payments were to 
be 3 per cent each alternate month, then 
5 per cent in February, 1928, and 4 per 
cent each in April, June and August; 5 
per cent in October and December, and 
4 per cent in February, April and June, 
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1929. It is understood that practically 
all creditors consented to the compromise 
offer and the same was in full operation 
Pm the time the voluntary petition was 
filed. 

The assets, according to the petition, 
are as follows: Stock in trade, $250; 
machinery, tools, etc., $350; debts due on 
open account, $21,075; and deposit at 
the Fidelity Trust and Savings Bank, 
$61, making a grand total of $21,736. 

The exact amount of indebtedness is 
$39,780.42. 








Members of Southern California 
Jewelers’ Golf Association Hold 
Tournament at Flintridge 
Country Club 


Los ANGELES, CAL., Nov. 5.—Fifty en- 
tries were recorded for the golf tourney 
at the Flintridge Country Club, under 
the auspices of the Southern California 
Jewelers’ Golf Association. James 
Bridges is president and Frank David- 
son, vice-president. The big organiza- 
tion has made a ten strike with the 
trade here because of the successful 
tourney in which so many took part. 

Here are the scores as compiled by 
Vice-president Davidson: Walter Butler, 
low gross for the 36 holes; Ross Conley, 
low net for 36 holes; Dr. J. E. Dunaway, 
low net for 18 holes. Jack W. Roth 
scored the first low net in the morning 
bout, W. L. Primrose was second and 
George Donnelly third. A. M. Walker 
scored first low net for the afternoon 
bout, with H. F. Brubaker second and 
J. Herbert Hall, third. 

These scores are given but do not 
carry out to the full the idea of the 
number who played and scored high. It 
was a tournament in which amateurs 
could show to advantage and at the 











GENERAL VIEW OF HOROLOGICAL EXHIBITS AT THE B. & O. RAILROAD’S CEN- 


TENARY AND PAGEANT WHICH CLOSED AT BALTIMORE, MD., OCT. 22. 


(A FULL 


DESCRIPTION OF THE EXHIBITS APPEARED IN THE JEWELERS’ CIRCULAR, NOV. 
8, PAGES 127 and 129) 
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same time permit the better strokes to 
get in their work. 

There was a banquet served at the 
club in the evening at which more than 
a half hundred members of the associa- 
tion were present. 








Look Out for Him 


Swindler Visiting New England Jewelers 
Uses Bogus Name 


The Jewelers Security Alliance is 
warning the trade against the opera- 
tions of a clever swindler who has ap- 
peared in New England recently. Ac- 
cording to the warning, this man claims 
to be “W. J. Clarke” of 32 Crescent St., 
Wellesley, Mass., and has visited a num- 
ber of jewelers, claiming that he wanted 
to purchase a watch or other articles 
for his son. These, he asks to be charged 
to him but upon investigation, it has 
been found that no such person is known 
in Wellesley. 

This man is described as between 38 
and 40 years old, standing about five 
feet, six inches tall, and weighing be- 
tween 170 and 175 pounds. He is of 
stocky build, has a full round face, 
black hair, is smooth shaven and has 
blue eyes. He has the appearance of 
being an American and is well dressed, 
usually wearing a neat suit, a light top 
coat and black derby. 

Jewelers throughout the country are 
warned to be cautious in their dealings 
with this man. 











Another Diamond Rush Reported at 
Grasfontein Farm in the Transvaal 


It was reported from Johannesburg, 
South Africa, Nov. 4, that the Grasfon- 
tein Farm was the scene of another ex- 
citing diamond rush that morning when, 
at sunrise, thousands of diggers began 
an organized raid on the owners’ reserves 
and pegged the whole of the property. 

According to a special dispatch to the 
New York Times, the raid was made in 
anticipation of the passing of the Pre- 
cious Stones Bill by the government of 
the Union of South Africa, as the Union 
government expects to pass the retroac- 
tive clause of this measure, which applies 
to the limitation of the owners’ reserves 
of 250 claims. 

According to the Times dispatch, the 
rush on Nov. 4 was not confined to the 
reserves on the Grasfontein Farm alone, 
but that the entire southern part of the 
farm which has not yet been proclaimed 
for digging was also systematically 
pegged. This was because prospecting 
had been carried on there and that dia- 
monds had been discovered in these 
places in the last three days. 

The government of South Africa ex- 
pects to have the*Precious Stones Bill 
passed by the Senate which rejected it, 
without having to have the matter come 
before a joint session of the legislature. 


The B. A. Bell jewelry establishment 
is now in new quarters in the store room 
in the Potter building, Beaufort, N. C. 
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Importers of Diamonds 
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Free Entry Opposed 





Protest of Diamond Dealers Against Ad- 
mitting Nassak Diamond Without Duty, Is 
Before Customs Court in New York 


The Customs Court in New York has 
been called upon to decide whether the 
Nassak diamond which has been brought 
to the country may enter the United 
States without payment of duty, or on 
payment of 20 per cent on its valuation 
of more than $200,000, it is stated in an 
announcement just made by the Depart- 


ment of Justice. 
A protest against free admission was 


filed by diamond dealers. A motion to 

dismiss that protest has now been taken 

under advisement by the court. 
Following is the full text of the state- 


ment: 


The Assistant Attorney General in charge 

of customs matters in New York reports that 
a case which has created considerable in- 
terest has been under consideration during 
the past week, involving the importation of 
a diamond which was valued at more than 
$200,000. The diamond was classified free of 
duty “as an artistic antiquity over 100 years 
old.” 
The stone is known as the Nassak dia- 
mond, which is reputed to have once formed 
an eye in the image of Shiva at the stone 
temples near the Golconda mines in India. 
A protest against the free admission of the 
diamond was made by dealers in diamonds, 
who claimed that the stone should have been 
assessed at 20 per Gent under the present 
tariff law, and filed what is known as a 
manufacturer’s protest. 

A motion to dismiss the protest was made 
and that motion has been taken under con- 
eration by the Customs Court. 


Briefs will be submitted to the Cus- 
toms Court within a short time and the 
decision is expected shortly thereafter. 
The fight against free entry is backed 
by the American Jewelers’ Protective 
Association though the protest was filed 
in the names of individual firms. 





According to an Associated Press dis- 
patch from Paris, Nov. 6, published in 
the American papers, it is possible that 
the controversy over the duty on the 
Nassak diamond may be settled by the 
diamond going back to Europe because 
the dispatch tells of a movement to 
present this diamond to General Primo 
de Rivera, the Spanish Premier, by his 
admirers in Europe. The report comes 
from some of the leading jewelers in 
Europe and it is said that prominent 
people in Europe have been approached 
by a committee raising funds for the 
public gift to the Spanish premier. 

Even if the report should be true and 
the diamond goes back to France this 
will not settle the question as far as the 
Jewelry trade is concerned. It is not the 
duty on the Nassak diamond that upsets 
the trade, but the principle involved in 
the ruling by which it was admitted free. 
The Nassak diamond, as told in THE 
JEWELERS’ CIRCULAR at the time, was 
brought into New York in March, the im- 
porter being E. F. Bandler, acting for the 
Parisian jewelry firm of Georges Mau- 
boussin, the article being consigned to 
the New York branch at 330 Park Ave. 

At the time of its importation, the 
value was placed at over $200,000 and 
the stone was admitted into America, 
free of duty, as an artistic antiquity, this 
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being the result of a ruling from Wash- 
ington based on an old regulation as to 
works of art. The formal protest 
against the decision of the collector was 
lodged by the firm of Mayers, Osterwald 
& Muhlfeld, at 527 Fifth Ave., New 
York, and was heard by the Customs 
Court, Oct. 18. The hearing was not 
completed but was adjourned until late 
in January, the Customs Court taking 
under consideration the motion to dis- 
miss the protest on technical grounds 
had no right to interfere in a matter of 
this kind. 








National Crime Commission Holds 
Important Conference in Wash- 


ington, D. C. 


At the conference of the National 
Crime Commission in Washington, D. C., 
held on Nov. 2 and 3, the jewelry trade 
was represented by Richard C. Murphy 
of the Jewelers’ National Crime Commit- 
tee and Conrad J. Brotherly, head of the 
American National Retail Jewelers’ As- 
sociation. The conference was attended 
by representatives from about 350 or- 
ganizations from 46 States of the Union 
and two representatives from Canada. 

The report of Richard Washburn 
Child, chairman of the National Crime 
Commission for the past year, was read 
by Hon. F. Trubee Davison, Assistant 
Secretary of War, as the presiding of- 
ficer. 

One subject taken up was: “The Work 
and Plans of State and City Crime Com- 
missions and Crime Committees.” The 
reports filed described the researches 
made into the causes of crime and the 
kind of proposed legislation which was 
advocated in the different states to curb 
crime. 

“The elimination of the receiver of 
stolen goods,” was discussed by the Hon. 
Joab H. Banton, District Attorney of the 
County of New York. He advocated the 
repeal of the statute requiring the evi- 
dence of the accomplice to be corrobo- 
rated which would thereby permit the 
evidence of the thief against the re- 
ceiver to be taken without being cor- 
roborated in the prosecution of receivers. 

The Hon. Charles H. Tuttle, United 
States District Attorney for the South- 
ern District of New York, delivered a 
paper on “The Possibility of Using the 
Inter-State Commerce Act in the War on 
the Criminal Fence.” The Hon. Caleb H. 
Baumes delivered an address on “The 
Special Investigation and Plans of New 
York State Crime Commission Regard- 
ing the Criminal Fence. “The Prison 
Labor Problem” was discussed from the 
manufacturers’ standpoint from the at- 
titude of organized labor from the 
State’s use system. 

Pardon and parole, and the substi- 
tution of scientific mental examination 
of prisoners for the present system of 
paid expert medical testimony, were the 
subjects discussed on Thursday. 

Richard C. Murphy, Counsel for the 
Jewelers’ National Crime Committee, 
supported the views of District At- 
torney Banton on the proposed legisla- 
tion for the prosecution of the receiver 
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of stolen property and advocated to the 
National Crime Commission the passage 
of laws in the different states of the 
Union similar to the reciprocal laws 
which exist between New York State, 
Massachusetts, Connecticut and Rhode 
Island compelling the attendance of wit- 
nesses from either of these states to the 
other in a criminal prosecution. 

Between the sessions of the conference, 
Mr. Murphy with Miss Jane M. Hoey and 
Caleb H. Baumes, both of the New York 
State Crime Commission, called on the 
President and Mrs. Coolidge at the 
White House. 

This conference, in Mr. Murphy’s esti- 
mation, has done more to familiarize the 
commissions from the different states 
with the laws and conditions existing in 
the several states tending toward a uni- 
fication of criminal legislation and pro- 
ceedure, than has been accomplished in 
the last 75 years of piecemeal, hap- 
hazard individual legislation. It was 
evident that where the different states 
passed legislation the Baumes Laws of 
the state of New York were used as a 
criterion. 








Joseph Kellisky, Denver, Colo., 
Jeweler, Held Up and Robbed 


CLEVELAND, OHIO, Nov. 8.—Joseph 
Kellisky, retail jeweler of 2900 Lorain 
Ave., was held up in his store and 
robbed by two armed thugs on Saturday 
evening. They escaped with jewelry 
valued approximately at $1,000 and $135 
in cash. 

Mr. Kellisky, who is deaf, was busy 
at the bench on a watch repair job when 
the two thugs entered. They walked 
back to where he was and one thrust a 
pistol into his side and ordered him to 
get up. The victim, on account of his 
affliction, could not hear what the thug 
said, but his actions plainly indicated 
what he required. 

The two then forced him into a back 
room and ordered him to lie down and 
made preparations to tie him, but on his 
protestation that he was an old man 
they simply locked him in. One of the 
robbers, however, took his skull cap and 
coat and put them on as a disguise in 
case a customer should come in, and the 
pair then systematically looted the show 
cases and cash register and also took 
$15 from their victim’s pockets. 

On their departure Kellisky yelled for 
help, but without result and he finally 
broke one of the windows in the room in 
which he was confined and this attracted 
the attention of Max Senkin, proprietor 
of a confectionery store a few doors 
away, who called the police. 

Kellisky was the victim of a hold-up 
several years ago. The thieves threw 
red pepper in his eyes, blinding him, and 
escaped with a small amount of loot. 








The Goldstein Jewelry Co., 211 S. 
Adams St., Peoria, Ill., has opened a new 
department to be known as the Gift and 
Art Gallery and in which will be dis- 
played china, statuary, etc. The new 
department will be housed in a room of 
Spanish architecture. 
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You Can’t Shut Out The Light | — 
At 74. West 46th Street IMPORTERS OF STONES 


1. 100% North daylight. All the light require- 
ments of the Jewelry Trade are here. 


2. Most “flexible” office space in New York. Di- R e frac tion and Mo tli ty 


vide or sub-divide the space to suit any need— 














and still you have every inch flooded with light. 
3. Space units as small as 12’x 18’ up to entire of the Kye 


floors. Plumbing available for every office, 
large or small. Latest type burglar alarm. High- 
speed elevator facilities. Excellent service. With special chapters on Color Blindness, Field of Vi- 
sion, The Relation of Functional Eye Diseases to Gen- 


on a corner for the Jewelers—built from the eral Medicine. By Ellice M. Alger, Adjunct Professor 
tenants’ point of view, built with those fea- of Diseases of the Eye in the New York Post-Graduate 
tures the tenant would install were he the Medical School and Hospital, etc. 122 Illustrations. 
builder. Occupancy, immediate. Your inspec- Extra Cloth. 376 pages. Price, $2.50 net. 

tion invited, 


4. The only building in up-town New York built 
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7 view 
47th Street |p VHEEOCK: 0031 The Optical Journal and Re 


VOUGHT 11 John St., New York 
& CO., inc. 












































\ 



































= Se CD 








November 10, 1927 


Death of A. W. Cornelius 





Prominent Asbury Park, N. J., Jeweler a 
Victim of Acute Indigestion 


AsspurY ParK, N. J., Nov. 8.—Augus- 
tus W. Cornelius, pioneer local jeweler 
and for-many years a vice-president of 
the New Jersey Retail Jewelers’ Asso- 
ciation, died last night at his home, 509 
Second St., this city. The death of 
Mr. Cornelius was sudden and was 





THE LATE A. W. CORNELIUS 


caused by an attack of acute indiges- 
tion. 

As Mr. Cornelius had apparently been 
enjoying good health his sudden passing 
came as a severe shock to his family 
and many friends not only at Asbury 
Park but throughout the _ industry. 
Last night Mr. Cornelius attended a 
meeting of the board of directors of the 
Home Building and Loan Association 
and returned to his home about 10 
o’clock. With his wife he listened to the 
radio for a short time and then retired 
about 11 o’clock. Thirty minutes later 
he became severely ill and passed away 
almost immediately. 

Augustus W. Cornelius was born in 
Rochester, Ind., Dec. 17, 1867. Follow- 
ing his father’s death, he, at the age of 
three, went to Germany with his mother 
and sister. He was educated in the 
Rector’s school, Dorum, Germany. 

His education finished, Mr. Cornelius 
entered the jewelry business with his 
grandfather in Dorum. At the age of 
17 years he returned to this country. 
He settled in New York and for many 
years was associated with his uncle in 
the jewelry business in an establishment 
on 125th St. 

From New York he went to Freehold, 
N. J., where he started a partnership 
with a Mr. Ahlstrom in the jewelry 
business. They remained together in 
Freehold for a number of years and 
then came to Asbury Park, where they 
opened a store at 632 Cookman Ave. 
A few years thereafter Mr. Cornelius 
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bought out his partner and then in 1896 
he opened his own store at 646 Cook- 
man Ave. From that time until June, 
1926, he continued in business in the 
same establishment, retiring with an en- 
viable record. 

Mr. Cornelius was known to every 
jeweler who has attended a state con- 
vention of the New Jersey association. 
For years these conventions have been 
held at Asbury Park, and Mr. Cornelius 
not only acted as chairman of the com- 
mittee of arrangements, but ably filled 
the role of host and always made cer- 
tain that everyone attending enjoyed 
the sessions and social functions. 

Aside from being one of the leading 
merchants of this city, Mr. Cornelius 
was one of the ranking Masons of As- 
bury Park. He was a past commander 
of Corson Commandery, F. & A. M., and 
had attained his 32nd degree. His ma- 
sonic lodge will be in charge of the 
funeral services. Interment will be 
made in Glenwood Cemetery. 

Mr. Cornelius was a member of the 
Lutheran Church and was also affil- 
iated with the B. P. O. E. of this city 
and the Royal Arcanum. 

In 1898 Mr. Cornelius married Miss 
Flor Butcher of Asbury Park. Besides 
his widow, the deceased is survived by 
three daughters, Misses Merial and 
Gretchen and Mrs. Harold Chandler of 
Detroit, and one sister, 








Against Sunday Business 





Prompt Action of Sansom Street Business 
Men’s Association Will Probably 
Kill Plan 


PHILADELPHIA, PA., Nov. 9.—Prompt 
action by the Sansom Street Business 
Men’s Association has, it is believed, 
scotched the Sunday opening plan of 
some jewelry merchants in the whole- 
sale district during the holiday season. 
As already told in THE JEWELERS’ CIR- 
CULAR, one or more of these merchants 
has sent out cards to their customers 
and others in the trade announcing their 
intention of doing business on Sundays 
during the holiday trade season. One 
prominent wholesaler who received this 
notice, communicated it to the Sansom 
Street Business Men’s Association and 
requested action that would show these 
merchants they were in the wrong. Pres- 
ident Michael Ballen, of the association, 
took the matter up with the directors of 
the association and a special meeting 
was called this week to act on the case. 
The unanimous sentiment among the di- 
rectors was that Sunday opening would 
be a bad thing for the street itself and 
individual merchants. 

These directors of the association were 
present at the meeting and the action 
was unanimous: Arthur Hagstoz, Max 
E. Gordon, Julius Windber, David Atlas, 
Joseph B. Bechtel, Harry Gordon and 
Michael Ballen, president. Sunday busi- 
ness during November and December and 
at any other time was denounced strong- 
ly, and Max E. Gordon was appointed 
a committee of one to see that no Sun- 
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day business was done within the jewelry 
district limits, he being authorized to 
take whatever action he deems desir- 
able, even to the extent of calling in the 
police authorities. 

It was also voted to send letters to the 
firms that had announced their intention 
of keeping open on Sundays, notifying 
them of the action of the association and 
warning them that if they violated the 
Sunday law and the general business 
customs, they would have to deal with 
the police. 

As a result, one firm, which had 
planned for Sunday opening, has decided 
not to do so as long as the majority of 
merchants on the street are against it. 
Another, not a member of the associa- 
tion, is defiant and announces he will do 
as he pleases, but officials of the S. S. B. 
M. A. are smiling at this threat, knowing 
the police will see he does not go very 
far in his Sunday opening plans. 








Loses Sample Cases 





New York Jeweler Leaves Grips with 
$60,000 Worth of Merchandise in 
Hired Car at Chicago 


CHIcAGo, Nov. 5.—Harry Kousin, a 
member of the firm of Cohen & Kousin, 
manufacturing jewelers at 10 John St., 
New York city, had the misfortune of 
losing his sample cases yesterday. They 
contained about $60,000 worth of plati- 
num and diamond set mountings. 

In his report to the police, Mr. Kousin, 
stated that on Friday morning he rented 
a car so as to call on his “Loop” custom- 
ers. When he found difficulty in parking, 
he parked the car in Grant Park. Later 
in the day he returned for the car and 
drove it back to the garage. He did not 
miss his cases until he had left the 
garage. He immediately went back and 
asked that a search of the car be made. 
The attendant in charge reported that 
the grips were not in the car when it 
was returned. 

Mr. Kousin blames himself for his 
carelessness. He claims he had the 
grips when he returned to Grant Park 
for the car. Police are of the opinion 
that he set the grips down before enter- 
ing the car and another autoist picked 
them up and carried them away. 





Harry Kousin who lost his grips con- 
taining jewelry reported to be worth 
about $60,000 while in Chicago last Fri- 
day is a member of the firm of Cohen & 
Kousin, manufacturers of platinum 
jewelry, 10 John St., New York. Accord- 
ing to Mr. Cohen the concern carries 
only $10,000 worth of insurance. 

This was Mr. Kousin’s first trip to 
Chicago, according to Mr. Cohen. In 
the grips lost in Chicago were rings, 
brooches and bracelets all mounted with 
diamonds. Reports of the value of the 
lost jewelry have varied from $50,000 
to $71,000 but at the concern’s office no 
estimate could be given. 








The Paragon Jewelry & Music Co., 
Cleveland, Ohio, has been sold to Victor 
Garson. 
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“BUY FROM THE CUTTERS” @ 


PRECIOUS AND SEMI-PRECIOUS 


GEMS 


OF EVERY DESCRIPTION 
ie 


ENGRAVED 
EMERALDS - Rusigs - SAPPHIRES 
for 
‘Rings - ‘Brooches - ‘Bracelets 
Pendants 


é 


AMERICAN GEM @7 PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


; NEW YORK 
- LONDON PARIS @ 





























We reflect your ideas of service. All orders for regular 
stones are shipped the same day we receive them. 
Special cut stones take a few hours longer. Sixty dif- 
ferent kinds of stones are carried in our stock. Send 
us an order for your next stone requirements. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN & CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 
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THE WASHBURN | 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete. 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


oe Also 
= SAFETY CATCH 


Open For Brooches, etc. Closed 


18K.White. 18K., 14K., Large and Small Size 
Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN ‘Nyy 








Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


Optical Journal and Review 
11 John St. New York 








The Buyers’ Directory 
Price, $1.00 


Jewelers Publishing Corp. 
11 John St., cor. Broadway, New York 








Traveling Outfits, Trays and 
Cases 
For the traveling jewelry salesman. 


Strongly built and priced right. 
Inquire 


SIGMUND J. GERTLER 
2999 Atlantic Ave., Brooklyn, N. Y. 























PLATINUM MELTING 
Crucibles 
J. & H. BERGE 3220"2 S32 
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The Silver Center 





h Department of New England 
rconcil Reports That Sixty Per Cent 
of Sterling Silverware Is Made 
in That Section 


WASHINGTON, D. C., Nov. 4.—New 
England makes more than 60 per cent 
of American sterling silverware accord- 
ing to a recent industrial survey con- 
ducted by the New England Council in 
cooperation with the Department of 
Commerce. Although the silverware in- 
dustry is a relatively small portion of 
New England’s total manufactures, it 
is considered very important because of 
its concentration in that section of the 
country. 

Census figures show that in 1923 there 
were 34 establishments in New England, 
of which 19 were in Massachusetts, 8 in 
Connecticut, 6 in Rhode Island and one 
in New Hampshire. These companies 
had a total production that year valued 
at $16,557,000, 60.5 per cent of the 
country’s output. Sixty-two per cent of 
the country’s wage earners in that in- 
dustry were then working in New En- 
gland. 

The age of plants in this group, as 
reported in the survey, runs from 10 
years to 102, the average being 45. A 
tendency to install new management has 
developed in the last decade, and the 
average period of present management 
is 13 years. Location in New England 
has almost in every case been due to 
good labor conditions, the skilled labor 
required being originally available only 
in this section. Twenty per cent of the 
reporting concerns have established 
branches, most of them in New England. 

Sources of chief raw materials are 
about equally divided between New En- 
gland and outside areas. 

The use of incentive wage methods 
has been less extensive than might be 
expected, and the average of workers 
thus paid per reporting factory is only 
9 per cent. Seasonal variation in 1923 
and 1925 was slight, with the peak in 
October and the low point in January. 
Supplementary products, therefore, have 
not been generally developed, although 
some concerns manufacture for stock in 
dull periods. 

Improvements in manufacturing prac- 
tices have been general, with control of 
production in first place, followed in im- 
portance by organization and executive 
control, balancing production with de- 
mand, cost accounting methods and other 
means. Direct benefits have accrued 
from these efforts, and one manufacturer 
said that the introduction of piece work 
had resulted in a marked reduction in 
costs. 

The combined sales trend has been 
generally upward since 1921, the 1925 
total for reporting plants being 37 per 
cent over that of 1921. All concerns 
sell on a nation-wide scale, and all re- 
port a majority of sales outside New 
England. The reason for increased 
sales generally given is the development 
of new products, with improved selling 
methods a secondary cause. The use of 
a brand or trademark is general. 
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The most important channel of dis- 
tribution is that direct to the retailer, 
Every concern states that improvement 
in sales and marketing methods will be 
sought during the coming year. 








Substitute Paste Gems 





Paris Jewelers Victims of Organized Band 
of Clever Pennyweighters 


Paris, Oct. 27.—The fashions in 
crimes against jewelers change almost 
as fast as fashions in dress. The effect 
of the war in most European countries 
was a great reduction in staffs, owing 
to the scarcity of labor and to compara- 
tive security, as practically all who 
made their living by crimes of violence 
were at the front. The sentences of 
some prisoners doing time for various 
misdemeanors was shortened to send 
them to the war. Thus an old man did 
the work of a manager and his staff dur- 
ing that time. With the increase in the 
cost of living after the war, these re- 
ductions were maintained, and this is 
the real cause of the increase of crimes 
against property in Europe. Girl as- 
sistants are seldom or never employed 
in the shops of high grade jewelers in 
France. Without this cheap labor, 
valuables are perhaps less well guarded 
than goods in a general store, for the 
essence of protection is numbers. Grad- 
ually, however, the number of assistants 
is being increased and many new safety 
appliances are being fixed to doors and 
windows. 

As the thief’s path is rendered diffi- 
cult in this direction, he turns to some- 
thing new. The latest fashion in thiev- 
ing is the substitution of gems or even 
articles of jewelry for the genuine 
article under the very eyes of the 
jeweler. This is easy because in many 
cases jewelers are very aged. Their 
eyesight is dimmed and since they no 
longer possess the elasticity of youth 
or even advanced middle age, they are 
easily robbed. 

This class of theft requires skill, but 
cases are so frequent at this particular 
time that it might be suspected that 
there is some kind of system of circulat- 
ing notes of “how to do it” among the 
organized criminal bands of the world. 
A substitute for a gem must be pre- 
pared beforehand and this is not an easy 
job. There would appear to be some or- 
ganization for this purpose at work, for 
it is very certain this is not the work of 
individuals. Curiously enough it is al- 
ways at present diamonds or jewels set 
with diamonds that are stolen, no doubt 
owing to the demand for this particular 
kind of stone, and perhaps because it is 
easier to imitate than some others. 

While in some cases the gem or article 
of jewelry substituted is carefully 
copied, to deceive the jeweler this is not 
always done. The latest robbery of this 
type was carried out in Brussels, when 
two foreigners—men—presumed by the 
jeweler to be Americans, entered the 
shop, in the Avenue du Toison d’or, and 
asked to see some diamond barettes. 
They also looked at a fine diamond of 
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11 carats, valued at 300,000 francs. The 
jeweler’s wife showed them the gem and 
they also examined other pieces of 
jewelry. They finally left without buy- 
ing anything. The next day they re- 
turned and again closely examined the 
diamond in the presence of the jeweler 
and his wife. A third customer en- 
tered, turning away the attention from 
the two others. Apparently having 
nothing to do with them, he engaged the 
attention of both the jeweler and his 
wife, and the foreigners after again 
looking at the diamond, replaced it in 
its case. They left with some excuse 
without making a purchase, and the case 
was returned to the show window. It 
was only later on that the assistant 
noticed that it did not contain the dia- 
mond at all, but a worthless cabachon, 
not resembling the missing gem in any 
way whatever. 


Death of Hyman Wineburgh 


Heart Disease Claims Well Known Utica, 
N. Y., Jeweler 


Utica, N. Y., Nov. 4—Hyman Wine- 
burgh died suddenly of heart disease 
Tuesday night. He had not been in the 
best of health but had been down the 
day previous, and his death was un- 
expected. 

Mr. Wineburgh had been in the 
jewelry business in the city for many 
years and was identified with one of the 
leading stores in the city. He was born 
in this city June 7, 1865, the son of Jo- 
seph Wineburgh, founder of the firm 
now known as Joseph Wineburgh & 
Sons. Hyman was educated in the 
Utica schools and then took a course in 
a business college. He married Miss 
Minnie Mansbach of this city March 26, 
1895, who survives, together with two 
daughters, Mrs. Jerome L. Teller of 
New York, and Freda Rosaline Wine- 
burgh, of Utica. 

Joseph Wineburgh, the father, found- 
ed the business at 32 Genesee St., in 
1881 and employed his sons, Jacob and 
Hyman, as clerks and assistants. A 
few years later they were taken into 
the business. The father died in 1907 
and Jacob died two years previously. 
Since their deaths Hyman Wineburgh 
had carried on the business alone, re- 
taining the firm name. The store was 
moved in 1922 to 241 Genesee St. 

Hyman Wineburgh made a special 
study of diamonds and other precious 
jewels, and was regarded as one of the 
leading experts in this line in this part 
of the State. He was a member of the 
local jewelers’ association, the New 
York State Retail Jewelers’ Association, 
Utica Chamber of Commerce, Oriental! 
Lodge, F. & A. M., Ziyra Temple, the 
City Club, Royal Arcanum, Utica Lodge, 
B. P. O. E. Elks, Men’s Club of Calvary 
Church, and Temple Beth-El. 

His agreeable personality and uni- 
form courtesy, as well as his thorough 
understanding of his business made him 
an excellent salesman. He contributed 
in time and money to the welfare of the 
community, and enjoyed a large circle 
of friends. 
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and complete protection is unrivalled. 


protection in cases of every grade. 
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Crest model; 12 size, 
Queen Jas. Boss r14-K 
white gold filled. The 
Jas. Boss trademark has 
been used continuously 
in the highest quality 
gold filled watch cases 
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O MATTER what movement your customer 
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tiful, but that it will give real and permanent 
protection to the movement. Your customers’ 


Keystone and Jas. Boss cases have been build- 
ers of goodwill for thousands of jewelers for 
nearly seventy-five years—and today their style 


Any movement worth buying is worth protect- 
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Howard D. Wilcox made a quick busi- 
ness trip to New York last week. 

John Kelso of Dorrance St., was a 
business caller in Boston last week. 

Michaels-Bauer, Inc., 365 Westminster 
St., celebrated its 27th anniversary. the 
past week. 

H. M. Horldt, of Horldt & Bihler, left 
last week on a business trip for his con- 
cern in Germany. 

T. & R. Jewelry Co. has removed its 
plant from 227 Eddy St. to 7 Eddy St. 
into more commodious quarters. 

Mr. and Mrs. Arthur L. Aldred are 
spending a week in New York city and 
vicinity. ; 

The L. K. Specialty Mfg. Co., 25 
Calender St., is owned by Louis Kuffner, 
according to statements filed at city hall. 

Cc. & M. Shoppe, 1407 Broad St., is 
being conducted by the Misses Alice L. 
Mills and Rosa M. Candage. 

Horace A. Cusson is conducting the 
Providence Novelty Co., 493 Washington 
St., according to information filed at the 
city clerk’s office. 

Alfred B. Lemon was one of the 
speakers at the annual dinner meeting 
of the Eighth Ward Republican Club on 
Wednesday evening. 

A mortgage of $8,000 against the 
property of Samuel M. Magid has been 
discharged by A. J. V. O’Reilly. 

Howard B. Rice, of L. Heller & Son, 
Inc., was in New York last week in the 
interest of that concern. 

Among the representatives of Provi- 
dence firms in New York last week 
was Fritz Kraus, of T. W. Lind & Co., 
Ine. 

Gregor Krichbaum was a _ business 
visitor in New York and vicinity the 
past week in the interests of L. Krich- 
baum & Co. 

Col. Harold R. Barker was the prin- 
cipal speaker at the eighth annual meet- 
ing of the Battery A 103rd Field Artil- 

lery Veterans’ Association at Legion 
headquarters last Tuesday evening. 

Charles Silverman, of Silverman 
Bros., was re-elected chairman of the 
United Palestine appeal drive for 1928 
at a meeting held Friday evening at the 
local Zionist headquarters. 

In civil session of Sixth District 
Court on Monday before Judge Wright, 
the case of the Union Press against the 
Sohn Mfg. Co., was heard on disputed 

book account and decision entered for 
the defendant for costs. 

Domenica Votta, for more than 30 
years in the employ of the O. C. Dever- 
eux Co., died last Monday after an ill- 
ness of 10 days. He was 78 years old 
and was born in Italy, emigrating to this 
country in 1875. 


Creditors of the K. & S. Jewelry Co., | 


Inc., 22 Conduit St., have received 
notices of a meeting to be held at Room 
332, Industrial Trust building, for the 
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purpose of allowing compensation and 
expenses of the receiver. 

The case of the B. B. Jewelry Co. 
against Lorenzo Van Allen was heard 
before Judge Rueckert in civil session 
of Sixth District Court last Monday and 
decision entered for the defendant for 
costs. 

Henry D. Sharpe, treasurer of the 
Brown & Sharpe Mfg. Co., attended the 
annual convention of the National Crime 
Commission at Washington last week, as 
chairman of the Rhode Island criminal 
law advisory commission. 

At the annual meeting of the corpora- 
tion of the Providence Institution for 
Savings held recently, among the officers 
elected were Frank W. Matteson, first 
vice-president; Henry D. Sharpe, second 
vice-president, and both as members of 
the board of trustees. 

At the annual ladies’ night of Mount 
Vernon lodge of Masons at Narragan- 
sett Hotel ballroom on Thursday eve- 
ning, among those present as guests 
were Kenneth P. Armstrong, Howard B. 
Rice, William H. Mason, Raymond I. 
Blanchard and Chester A. Salisbury 
with their wives. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Bucklin 
of Carson, Pirie, Scott & Co., Chicago; 
Mr. Lesser, of Samstag & Hilder Bros., 
New York; Mr. I:ipschitz, of the Oval 
Mfg. Co., New York; Mr. Karski, of the 
Boston Store, Milwaukee, Wis. 

The regular monthly meeting of the 
New England directors of the National 
Jewelers’ Board of Trade was held Mon- 
day at the Providence office, Vice-presi- 
dent George C. Rueckert presiding. 
Considerable routine business pertinent 
to the district was transacted and gen- 
eral conditions discussed. 

Kenneth P. Armstrong presided at the 
dinner and exercises at the annual 
medal night of What Cheer Lodge of 
Masons last Friday evening when gold 
bars were presented to 17 members who 
have been members 50 years or more. 
The oldest has been enrolled for 64 
years. The 17 brethren have been mem- 
bers for a total of 948 years in Masonry. 
Among those present were: Edward I. 
Mulchahey, Earl R. Mulchahey, William 
H. Mason,-Granville R. Hood, Horace E. 
Remington, Chester A. Salisbury. 

The Zionist District of Providence, the 
local chapters of Hadassah and the 
United Palestine Appeal held a com- 
bined meeting Wednesday evening at 
the Zionist headquarters, 37 Weybosset 
St., when Mrs. Archibald Silverman was 
the principal speaker. Mrs. Silverman, 
who is the wife of Archibald Silverman 
of Silverman Bros., returned recently 
from attendance at the World Zionist 
Congress, which was held in Switzer- 
land. She is a member of the national 
Zionist committee, and vice-president of 
both the American Jewish Congress and 
the National Hadassah. 

The finding of an old copper coin or 
token under the flooring of an old dwell- 
ing house that was built and occupied 
by Stephen Hopkins, one of the Rhode 
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Island signers of the Declaration of In-, 
dependence, that is being removed to 
another site, has occasioned considerable ° 
controversy in the local press. The token 
is about the size of the old-time copper 
cents and is apparently one of a series 
of similar tokens or “pocket pieces” 
that were issued by business firms in 
this city and other parts of the country 
a half a century or more ago. The piece 
bears on the obverse side, which has, 
been partially filed away, a figure be-' 
lieved to be that of le Marquis de La; 
Fayette, but it is obscured. The re-: 
verse of the piece carries the informa-' 
tion that it was issued by “Clark and 
Anthony, watchmakers and _ jewelers, 
Nos. 25 & 27 Cheapside, Providence, 
1835.” Cheapside was a four story 
brick building, still standing at 28-30 
N. Main St. It is believed to have been 
struck off in honor of the visit of La 
Fayette to this city in 1824. 








Allentown, Pa. 





M. W. Young & Co., Palmerton jewel- 
ers, kindly granted the use of space in 
their store to permit of Woodgatherers 
of the Palmerton Camp Fire Girls hold- 
ing a cake and candy sale last Saturday 
afternoon. 

Among the out-of-town jewelers call- 
ing on local wholesalers during the 
week were the following: C. S. Weiler, 
Mauch Chunk; M. W. Young, Palmer- 
ton; H. W. Swartz, Fleetwood and C. 
W. Bartholomew, Palmerton. 

Frank T. Koons, 160 E. Hamilton St., 
rendered first aid to a party of tourists, 
whose automobile crashed head on into 
an Easton limited trolley car near his 
place of business. The automobile 
which figured in the crash was ruined. 

Fred W. Rex, Lehighton jeweler, was 
given a rousing party at his home on 
Mahoning St., Tuesday evening, in 
honor of his 58rd birthday. It was a 
happy gathering for all present. Mr. 
Rex was the recipient of a number of 
useful gifts. 

The following manufacturers’ repre- 
sentatives are making the rounds among 
jewelers in this locality: R. Hepp, 
Jules Racine & Co.; Louis Berger, J. 
Milhening, Inc.; T. A. Brennan, Harry) 
Newburg; W. I. Nourse, Wilcox Silver 
Plate Co.; William Wefferling, Weffer-: 
ling, Berry, Wallraff Co., Inc.; and 
Frank H. Lodge, Waterbury Clock Co. 

John H. Berninger, proprietor of the 
Art and Gift Shop, 421 N. Sixth St., 
who also conducts a jewelry repair 
shop at his place of business, has come 
to be recognized as one of Allentown’s 
foremost young artists. In the art ex- 
hibition now being staged at the public 
library, Mr. Berninger has a greater 
number of paintings and sketches on 
exhibition than any other local exhibitor. 
His work shows a more mature touch 
than that of most of the other artists, 
and his landscapes are especially note- 
worthy. Mr. Berninger likewise paints 
scenes on clock dials of grandfathers’ 
clocks for local jewelers, as well as re- 
news old clock dials on ancient clocks. 
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Mr. and Mrs. Lloyd G. Balfour at- 
tended the Army-Yale football game at 
New Haven last week. 

Mr. and Mrs. Stephen H. Garner were 
at their summer home in Orleans on 
Cape Cod over the last week-end. 

Mr. and Mrs. Edward L. Gowen were 
attendants at the Amherst-Wesleyan 
football game last week. 

Mr. and Mrs. Charles Thomas were 
the week-end guests of friends at East- 
hampton, Conn., last week. 

Edward L. Gowen and Samuel M. 
Stone were members of the committee for 
the G. A. R. Dining Club luncheon last 
Saturday. 

Mr. and Mrs. Frank O’Neil were 
members of an automobile party that 
motored over the Mohawk Trail over the 
last week-end. 

Miss Evelyn M. Morris, employed at 
the C. H. Eden Co., was married last 
week to William E. Halet at the Con- 
gregational parsonage. 

James L. Wiggmore, the past week, 
announced his candidacy for re-election 
as member of the Attleboro City Council 
for two years at the election next month. 

Briggs Corner Welfare Association 
has named Henry W. Brown as its 
choice as a candidate for the city council 
from that district. 

Louis A. Wales, for 28 years employed 
as a clerk in the Attleboro postoffice, re- 
tired last Monday morning and was pre- 
sented a leather armchair and smoking 
set by his associates. 

The Baer & Wilde Co. Social Club en- 
joyed their annual Hallowe’en party in 
V. F. W. Hall last week with nearly 100 
in attendance. Games, dancing and re- 
freshments were enjoyed and there was 
a general round of fun making. 

Roy Inman of the J. T. Inman & Co., 
was elected Commander of the William 
A. Streeter Camp, Sons of Union Vet- 
erans of the Civil War for a second term 
at the annual meeting of the camp last 
week. 

Miss Veronica V. Toomey, who has 
been with the Smith & Crosby Co. sev- 
eral years, was married at St. John’s 
Church last Monday morning. Among 
the presents to the bride were several 
electric sets from her co-workers. 

Mr. and Mrs. Samuel M. Stone and 
Mr. and Mrs. Harold E. Sweet were 
guests of Mr. and Mrs. George Sawyer 
at the Hallowe’en party and dinner 
dance at the Warwick Country Club the 
other night. 

Mr. and Mrs. Lloyd G. Balfour enter- 
tained at their home over the week end 
several members of the alumni of the 
University of Indiana of which Mr. Bal- 
four is a graduate, the party attending 
the football game at Harvard Stadium 
at Cambridge on Saturday afternoon. 

William H. O’Hara, 61 years old, who 
had been in the employ of the D. E. 
Makepeace Co. for several years, died at 
the Sturdy Memorial Hospital last 
Tuesday morning after a short illness. 
He was born at New Bedford, Mass., 
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but had been a resident of Attleboro for 
more than 20 years. He is survived by 
one sister. 

The R. F. Simmons Co. distributed 
hundreds of dollars among its employees 
the other day as the annual fall bonus 
that represents 5 per cent of the wages 
earned by each worker during the first 
nine months of the year, amounting in 
some cases to quite a considerable sum. 
The policy of the concern is one that 
has been followed to some extent by 
other factories in this city and vicinity, 
while many others have taken different 
ways to favor their help, such as giving 
them Thanksgiving turkeys and gold 
pieces at Christmas. The Simmons’ 
bonus plan has been in force now for 
several years. 

The first medal of a series which calls 
for the presentation of one each year 
to some noted American for meritorious 
military or naval achievement under a 
program which is being initiated by 
the Boston Chapter of the Military 
Order of the World War, has just been 
produced at the L. G. Balfour Co.’s 
factory here and will be awarded at a 
meeting to be held at an early date in 
Boston to Commander Richard E. Byrd 
in recognition of his trans-Atlantic 
flight during the past summer. The 
medal which is in finest gold, is a hand- 
some specimen of the craftsmanship of 
the local workmen and the die from 
which it was cast, alone cost more than 
$250. The medal was designed by John 
E. Osterberg, with the Balfour Co. and 
has won much praise for its beauty 
and workmanship not only from the 
donors of the medal but also from 
jewelry craftsmen. Commander Byrd is 
to be in Boston on Armistice Day and 
the engraving on the medal which will 
be formally presented him reads: “Nov. 
11, 1927, this first medal is awarded 
to Commander Richard E. Byrd, U.S.N., 
retired, a companion of the Greater 
Boston Chapter, Military Order of the 
World War, in recognition of his flight 
to the North Pole and his ‘Trans- 
Atlantic flight in the “America” to 
France.’ ” 








Canada Notes 





Boucher & Freres, jewelers, is regis- 
tered at Montreal by Paul Emile and Ar- 
thur Boucher. 

The three men who were arrested in 
Toronto on the charge of robbing Menry 
Bellehomme of Montreal of diamonds 
valued at $70,000, were arraigned be- 
fore Judge Perrault at Montreal on Nov. 
2 and acquitted. Mr. Bellehomme and 
other witnesses failing to identify them 
as his assailants, they remain under ar- 
rest on a charge of bank robbery. 

Out of town buyers calling on the 
Toronto trade recently included: A. H. 
Galbraith, Shellbourne; W. McCarthy, 
Lindsay; G. M. Palmer, North Bay; W. 
B. Irvine, Orangeville; G. Young, Lon- 
don; Norman Patterson, Sault Ste. 
Marie; A. Heller, Waterloo; G. A. 
Rutherford. Fergus; L. Halpern, Tim- 
mins; W. H. Hellyar, Clinton, all On- 
tario. 
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Henry J. Dorrien, a pioneer in the 
Canadian electro-plate industry, died at 
Toronto, Oct. 29 in his 88th year, after 
a long and successful business career. 
He was born in Gloucester, England, 
and came to Toronto in 1871, where he 
established the first electro-plating fac- 
tory in the Dominion. Mr. Dorrien re- 
tired from business in 1919, but retained 
his faculties and took a keen interest in 
public affairs until the last, his death 
following a short illness. He is survived 
by three daughters. 
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The Birmingham Jewelry Co., whole- 
sale and manufacturing jeweler, reports 
both its local and out-of-town trade on 
the increase. 

Mrs. T. A. Moore, wife of T. A. Moore, 
head of the Moore Jewelry Co., 19th St., 
has returned home after a visit to 
Memphis, Tenn. Mrs. Moore assists in 
the store and was greatly missed by her 
many friends while away. 

The retail jewelers of Ensley, Bir- 
mingham suburb, together with mer- 
chants in other lines, are making ar- 
rangements to put on a one day $200,000 
selling campaign. 

Reports come from Huntsville retail 
jewelers that they are already discuss- 
ing the annual meeting of the Alabama 
Retail Jewelers’ Association, which 
meets there next spring. The State 
association will be royally entertained, 
Huntsville jewelers say. 

Maynard Levy of Chicago, who has 
been in the jewelry business for 32 
years, and who has sold jewelry all over 
the United States from Boston, Mass., 
to Los Angeles, Cal., says the women 
of Birmingham wear more standard 
high grade jewelry than in any city in 
the United States in proportion to 
population. “The automobile business 
has worked to the detriment of the 
jewelry trade all over the country,” he 
added. 

F. W. Bromberg of Bromberg & Co., 
retail jewelers, has purchased the Hood- 
Wheeler Furniture Corporation, one of 
the oldest and finest retail furniture 
stores in the South, for a consideration 
of approximately $500,000. Mr. Brom- 
berg’s two sons, Robert H. and Frank 
H. Bromberg, will be associated with 
him in the management of the furniture 
store. The purchase of this furniture 
store will in no wise interfere with the 
jewelry store of Bromberg & Co., which 
will be continued in the future as it 
has been for the past 40 years or more. 

Nominations are being received at 
Gadsden for the recipient of the Charles 
F. Cross loving cup, which will be 
awarded to that man or woman who in 
the opinion of a committee accomplished 
the most unselfish good for the city of 
Gadsden during the year 1927. The 
Kiwanis Club is sponsoring the plan 
which was conceived by C. F. Cross, 
prominent retail jeweler and citizen, 
before his death about one year ago. 











Russell & Sime have just received a 
large parcel of uncut diamonds, vary- 


ing from four to five carats. They are 


“Jager” stones. 


Frank E. Sandberg, retail jeweler at 
4048 Milwaukee Ave., returned to his 
business recently after spending six 
months in enjoying a complete rest. 


The house of Richard Briggs, Inc., has 
opened a new store, a branch of 32 New- 
bury St., at 68 School St., Parker House. 
There is on display a full line of most 
attractive articles in china and glass. 


Arthur Black, referee to bankruptcy, 
has announced a first and final dividend 
to the creditors of the bankrupt Gem 
Jewelry Co., whose claims have been 
filed. The dividend is payable Nov. 16, 
and checks will be mailed creditors. 


Mr. and Mrs. C. E. Fritts of Sag 
Harbor, N. Y., were in town last week 
calling on the trade and visiting many 
friends in this part of the country. 
Members of the trade were delighted to 
renew acquaintance with these well- 
known associates. 


J. Arthur Roger representing I. 
Hochberger & Sons, New York city, 
spent a few days in Chicago last week 
calling on the trade. As usual, Mr. 
Rogers was accompanied by his “low 
blood pressure.” He left here for a 
business trip around the circuit. 


John Hallquist, retail jeweler at 806 
W. 59th St., is rapidly recovering at the 
South Shore Hospital from an infection 
on his foot. While he is indisposed, Mr. 
Lundquist, who has been associated in 
the jewelry business for many years, is 
looking after Mr. Hallquist”’s business. 


F. C. Boulton of the export depart- 
ment of the Waltham Watch Co., has 
returned from London, Eng., where he 
had been for five months, while Her- 
bert Hudson, resident manager, toured 
the British Empire and other parts of 
the world. Page Browne, sales man- 
ager, is in Detroit on business. 


S. M. Grossman, manufacturers’ rep- 
resentative, with offices at 29 E. Madison 
St., was called to Toronto, Ont., last 
week on account of the death of Mrs. 
Grossman’s mother. Mr. Grossman ex- 
pects to remain in Toronto for a week 
and will leave there for a business trip 
through the Middle West, returning home 
about the middle of November. 


Joe Stein of the Stein & Ellbogen 
Co., sailed on Nov. 1, on the Leviathan, 
accompanied by his wife and mother, for 
home. He arrived in New York on Mon- 
day. Mr. Stein has been away for a 
number of weeks looking over the Euro- 
pean markets and enjoying a pleasure 
trip. 


The first of a series of dinners and 
entertainments of the season of the Bos- 
ton Jewelers’ Bowling League was held 
at the American House, Nov. 1, when 
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150 members were present and enjoyed 
one of the most delightful evenings since 
the club was founded. George E. Flet- 
cher presided, and he was aided by Louis 
McKenna, secretary, and Harold Briggs, 
treasurer. The members were grouped 
at tables according to teams. After din- 
ner speaking was followed by a cabaret. 
The next evening will be ladies’ night, 
when the wives and lady friends of the 
members will be the guests. 


News of the death of Mrs. James H. 
Rand, daughter of Mr. and Mrs. Marcel 
N. Smith, was received in this city with 
profound regret and sympathy for the 
bereaved. Mrs. Rand, who was the wife 
of the president of the Remington-Rand 
Co., Buffalo, N. Y., died on the “Twen- 
tieth Ceutury” as it pulled into Rochester 
early Nov. 2. She was stricken with 
acute indigestion and was dead when 
a physician met the train in Rochester. 
She was 35 years old. With her hus- 
band Mrs. Rand was en route to Roch- 
ester from Cleveland to spend a week 
with friends in that city. Besides her 
husband, twin sons, James H. and 
Marcel, and a daughter, Marian, survive. 
Funeral services were held in the chapel 
at Forest Hills Cemetery, and interment 
took place later there. 


The Washington Jewelry Co. is having 
finishing touches put to the elaborate 
store being prepared on the street floor 
at 365 Washington St., where the con- 
cern has been located upstairs for more 
than seven years, conducting one of the 
most prosperous credit and cash busi- 
nesses in New England. When altera- 
tions and renovations are completed the 
company will occupy the entire build- 
ing, which will furnish more than 14,000 
square feet of floor space and provide 
ample room for the requirements of this 
business. The exterior of the store will 
be finished in Circassian walnut, with 
red levanto and black onyx marble trim. 
A feature will be a massive marquise in 
bronze, the only store of its kind to be 
so decorated. A large illuminated clock 
surmounts the marquise. Six spacious 
display windows of mitred plate glass 
are to be illuminated with the latest 
style in electric fixture. The _ back- 
ground of the display windows is of 
Circassian walnut panelling. The ceil- 
ing is also of Circassian walnut, with 
handsome lights. The interior flooring 
is of a tile effect. Mirrored side wall 
niches lighted by glass prism chandeliers 
impart an unusually attractive appear- 
ance. Individual diamond booths, ex- 
quisitely furnished, are provided for the 
convenience of customers who wish to 
make careful selection of stones. Three 
cashiers’ desks, spacious working quar- 
ters, etc., will increase the efficiency and 
service. Bank vaults provide ample pro- 
tection for merchandise. Separate de- 
partments for leather goods, sterling 
silverware, ivory goods and repairs are 
provided. Altogether the Washington 
Jewelry Company has added to the list 
of stores in this city one of the most 
artistic and beautifully furnished estab- 
lishments in this part of the countrv. 
Formal opening will take place Dec. 3. 
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William Lardin of D. Lardin & Son, 
Butler, Pa., has returned from an auto- 
mobile trip to New York, and Phila- 
delphia, where he bought merchandise 
for his store. He also saw the “sights” 
in addition. 


Morris Fredland, East Liverpool, has 
moved into his new business home in the 
public square at that place and is cred- 
ited with having one of the finest busi- 
ness establishments, for a town of its 
size, as there is in Ohio. He installed a 
new front in the building and also new 
fixtures. 


The Mur Jewelry Co. which recently 
opened a place in Wilkinsburg, is re- 
ported as doing a very good business, 
This concern is specializing in credit 
trade. Credit selling has become quite 
prominent by numerous Pittsburgh 
stores which are meeting the popular 
trend of the times on the budget buying 
plan conducted by some stores. 


An automobile last week knocked 
down the big clock in the East End in 
front of the Red Men’s Shoe Store and 
adjoining that of the Star Jewelry Co. 
N. P. Landay of Grafner Bros., missed 
the accident by but a few seconds or 
would have been under the clock. The 
clock was originally in front of Kramer 
& Levines place of business. 


James Mulligan who has a record and 
who was caught red handed on the 
second floor of the store of Louis DeRoy 
& Bro. in Smithfield St., two weeks ago, 
after he had gained entrance to the 
place through the roof, has been held for 
court on the charges placed against him. 
It is likely that he is in for a long term 
as there is now a three-year parole 
hanging over his head which he will 
likely be compelled to serve. 


Israel DeRoy of S. H. DeRoy & Co., 
who had been in New York, with Mrs. 
DeRoy visiting his children in back in 
Pittsburgh., Mr. DeRoy is 80 and in 
endeavoring to account for his longevity 
and extreme activity, says he has never 
worried about business matters, has 
never taken his business troubles home 
with him, does not overwork himself and 
tries to take life easy. He believes a 
man gets a long as well in the long run. 


Nov. 22 has been designated as “Pres- 
ident’s Night” by the members of the 
Retail Credit Men’s Association. At 
that time a dinner dance will be held 
in the Fort Pitt Hotel in honor of Leon 
Michaels, elected president of the associ- 
ation for the second time. It will be 
a social gathering entirely and members 
of the jewelry trade will be out in force, 
for the jewelers have the largest indivi- 
dual representation in the organization 
of any line of business in Pittsburgh and 
largely because of the association’s affili- 
ation with the merchant owned Pitts- 
burgh Credit Bureau. 


ss 


m Hd 


— os oe 


ee —<—  -— - -—_— 








November 10, 1927 


Baltimore 





L. William Weber, known to the retail 
jewelry trade here for a number of 
years, has opened a new store on Clay 
St., one door west of Howard St. The 
shop is of artistic and charming design. 


Pre-holiday auctions have sprung up 
here and an investigation is being con- 
ducted by legitimate jewelers to deter- 
mine whether any of the jewelry auction 
laws are being violated. 

After having occupied a store and 
manufacturing plant on Liberty St., 
near Lexington, for many years the A. 
H. Fetting Co., retailer and manufac- 
turer, has moved to its handsome new 
store at 314 N. Charles St. Charles St. 
is fast becoming one of the city’s prin- 
cipal retail jewelry store centers. 

Smashers of jewelry store windows 
receive no coddling at the hands of Balti- 
more courts. Within a week after he 
is alleged to have smashed the window 
of the jewelry store of Louis Perel, 806 
E. Baltimore St., a man who identified 
himself as George Connelly of Modesta, 
Cal., was sentenced to five years in the 
penitentiary. A few second after Con- 
nelly broke the window, according to 
testimony, he was observed stuffing 
jewelry in his pockets by a motorist. 
The motorist drove to Traffic Court, two 
blocks away, and told Sergeant Charles 
Wortman that Perel’s window was being 
robbed. Sergeant Wortman went to 
the scene but found the man had left 
the immediate vicinity. A few minutes 
later the sergeant saw Connelly walking 
on Fallsway and when Connelly was 
taken to the police station and searched 
the missing jewelry was found in his 
pockets. When arraigned in court Con- 
nelly pleaded guilty. His picture has 
been sent to police departments of other 
cities. 








Atlanta 





TRADE CONDITIONS 


Business conditions are steadily improving, 
according to Atlantic retail jewelers. Al- 
ready many of the stores are starting on their 
Christmas business, and one store reports 
that its orders for Christmas presents began 
as early as middle September. There seems 
to be a tendency on the part of Atlanta 
buyers to make their purchases of: jewelry 
earlier each year, and jewelers naturally are 
encouraging this all they can, as it means a 
wider range of sales, less crowding before 
Christmas, and collections completed in many 
instances before the jewelry leaves the store. 


H. S. Banta, Newnan, Ga., and Mr. 
Hursey, Asheville, N. C., spent a day in 
Atlanta last week. 

Clyde King, of the Sangamo Watch 
Co., Sangamo, Mich., was in Atlanta sev- 
eral days last week calling on the local 
trade. 


Augustus Callaway, formerly employed 
by the Fulton National Bank of Atlanta, 
has joined the sales force of Ewing Bros., 
Atlanta wholesale jewelers. 

A large sign has just been installed by 
H. F. Linder, platinumsmith and dia- 
mond setter, at his plant at Plaza Way. 
The sign is all of 25 feet long. 


Mr. Brill, Elgin National Watch Mfg. 
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Co., Elgin, Ill., spent several days in 
Atlanta last week in the interest of his 
company. He reports business as good. 

George S. Springer, salesman with 
Ewing Bros., wholesale jewelers, was 
married on Friday, Oct. 29, to Miss 
Marion Bailey, of Atlanta, the ceremony 
taking place in the Peachtree Christian 
church. 

Both Mr. Latham and Mr. Atkinson, 
of Latham & Atkinson, have been busy 
during the week on the Community Chest 
drive for Atlanta. The drive has now 
reached the $350,000 mark and is ex- 
pected to reach its goal of $500,000 early 
next week. 

Harry Barnett, formerly employed by 
Ewing Bros., wholesale jewelers, but now 
with Wolfsheim & Sachs, New York, is 
spending a short vacation at the home of 
his sister in West Point, Ga. He stopped 
over a day in Atlanta to renew acquaint- 
ances. 

The Emblem Shop, located on the sec- 
ond floor of the Metropolitan building, is 
trying a somewhat new experiment in 
display advertising. It has rented one 
display window from the R. W. Sayer 
Drug Co. on the corner beneath and will 
use it to display its fraternity and other 
jewelry. The window is on Forsyth St., 
directly across from the Rialto Theater, 
and is in a commanding position to at- 
tract the attention of passersby. 


T. Wight of the Wight & Henriksen 
Co., Atlanta National Bank building, has 
just returned to Atlanta from a three 
months’ trip spent in Germany. Mr. 
Wight landed in Hamburg and spent a 
part of his time in the famous Black 
Forest, combining business with pleasure 
on the trip. He reports that conditions 
in Germany are steadily improving as a 
result of the operation of the Dawes 
plan. 











ho has 
been in the employ of the J. F. Sturdy 
Sons’ Co. for some time, and Horace E. 
Dargis, an employee of the Evans Case 
Co., were married last week at Sacred 
Heart church by Rev. Fr. Dequoy. 


Congressman Joseph W. Martin had a 
busy time the past week. He gave an 
address at the luncheon of the Spring- 
field Woman’s Republican Club at 
Springfield; at a dinner at Northampton 
and at the Lions Club at Fall River. 








A line of little boudoir and table clocks 
of the collapsible frame variety is much 
in demand abroad. They are in all kinds 
of jazz colors, the material used to in- 
case the small clock itself being of a 
variety of mediums of the semi-precious 
family. Colored designs surround the 
dial, some depicting a pierrot singing 
plaintively under the moon, and others 
presenting a Japanese subject with 
pagoda and chrysanthemums complete. 
The clocks are moderately priced. 
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Lancaster 





Peter Bertanzelts has opened a re- 
pair shop at Gallitzen, Pa. 


I. W. Burnham, having sold out his 
store in Morrisville, Vt., has opened an- 
other store in Oneida, N. Y. 


Paul Siebel, a former Lancastrian, 
now of New Orleans, visited Lancaster 
last week. 


A. W. Moyer, president of the Non- 
Retailing Co., and wife, are home from 
a visit to Atlantic City. 


Miss Elizabeth Apple, daughter of J. 
F. Apple, of the J. F. Apple Co., was 
married Oct. 27 to William Stewart 
Woodfill, Chicago. . 


In the big Welfare Federation com- 
munity drive for funds, Frank K. Sever, 
a director of the Hamilton Watch Co., 
has been appointed Colonel of the big 
gift division, in which another Hamil- 
ton director, William Shand, is a cap- 
tain, as is J. L. Straub. 


The Lancaster Optometric Society 
joined with the Reading society on Wed- 
nesday evening, Nov. 2 in an interesting 
meeting, held at Ephrata, Lancaster 
county. Opticians were present as 
guests from Philadelphia, Harrisburg 
and Allentown. Dr. George T. Warren, 
Washington, D. C., was the principal 
speaker. 


Recent favorable weather has bene- 
fitted trade among the jewelers. Several 
banking institutions have had Christ- 
mas savings clubs, the funds in which 
will be released a short time before 
Christmas. Last year upwards of a mil- 
lion dollars was distributed by Lancas- 
ter city and county banks, and the 
bankers say as much will be released 
this year too. 


The bowling team of the Bowman 
Technical School has joined the Y. M. 
C. A. League. The team consists of 
John W. Nolty, Earl Westley, Andrew 
Frantz, Aaron Diffenderfer and Harry 
Hart, captain. Three new students have 
enrolled at the school, C. T. Humphrey, 
Fairmont, N. C.; Lester M. Randall, 
Mount Tremper, N. Y., and Maurice 
Klein, Harrisburg, Pa. 


The following were recent Lancaster 
visitors: Frank Bushman, Hy-Grade 
Jewelry Co., New York; M. Lipton, 
Lewall Watch Co., New York; Mr. 
Weinman, Goldsmith, Stern & Co., New 
York; W. C. Crosley, Bellefonte, Pa.; 
George H. Fuller, George H. Fuller & 
Son Co., Pawtucket, R. I.; S. R. Watts, 
Waltham Watch Co. missionary; P. A. 
Ball, Fredericksburg, Pa.; John Bow- 
man, Palmyra, Pa.; J. B. Shedney, New 
Haven Clock Co.; Leo Henle, Sussfeld- 
Lorsch & Schimmel, New York; R. D. 
McLellan, George H. Fuller & Son Co., 
Pawtucket, R. I.; Chester Young, 
Marysville, Pa.; Thomas P. Klein, New- 
port, Pa.; S. T. Ferguson, Whitman- 
Barnes Co., Detroit, Mich.; J. A. Max- 
well, Maxwell Importing Co., New York 
and Naples, Italy; A. Olin, B. & O. 
Chain Co., Providence, R. I. 











J. W. Faist, Arrow Supply Co. of 
New York, was in Rochester last week 
calling on the trade. 

Isadore Gamler, retailer of 224 Main 
St. E., returned last week from a trip to 
Syracuse. 

William H. Jackson, retailer of 4377 
Lake Ave., returned last week from a 
vacation trip to Watertown and Oswego. 

Henry F. Roessler of the firm of Groat 
& Lightenfels, Central building manu- 
facturers, left, last week, for a fishing 
trip in southern Canada. 

G. H. Humbert, 42 East Ave., who just 
returned from a hunting trip in the 
mountains, is planning another expedi- 
tion for early in December. 

E. M. Richardson of the jewelry firm 
bearing his name in Lockport, N. Y., 
was in Rochester last week calling on 
the trade. 

Isaac Glaser, proprietor of two jew- 
elry establishments in Rochester, re- 
turned last week from a business trip 
to New York, Providence and Boston. 

Isadore Gamler. retailer of 224 Main 
St. E., celebrated his first anniversary 
in Rochester last week by an anniver- 
sary sale. 

Samuel Marine of the Berson & Ma- 
rine Co., Central building manufactur- 
ers, left last week for a trip through 
Pennsylvania. H. I. Short, of the same 
firm, has gone to New York for a few 
days. 

William Levinson, vice-president of 
the Morris Rosenbloom Cc., manufac- 
turer of 115 Clinton Ave. S., left last 
week for a trade call trip through north- 
ern Pennsylvania and southern New 
York. 

Morrie Rosenthal, recently appointed 
manager of the Brothers’ Jewelry Co., 
41 Clinton Ave. No., returned last week 
from a business trip to Erie, Cleveland 
and Detroit. While in Erie, Mr. Rosen- 
thal inspected the branch store at 1126 
State St. in that city. 

Two new men were appointed to the 
staff of the Brothers’ Jewelry Co., re- 
tailers of 41 Clinton Ave. No., last week. 
Sidney Trott, formerly connected with 
the Kay Jewelry Co., Springfield, Mass., 
took a place with the sales staff, and 
Max Schoenberg became advertising 
manager. 

Additional space to house a gift de- 
partment was added to the Berson & 
Marine Co., Central building manufac- 
turer, last week, when workmen finished 
removing walls between the present es- 
tablishment and two new rooms leased 
by the company. The shop has been re- 
equipped with new counters and cases. 
Creation of the gift department relieves 
congestion of the old quarters and per- 
mits a larger housing of stock. 

Delay in completion of new quarters at 
Driving Park and Dewey Ave. has com- 
pelled William H. Jackson, retailer of 
4377 Lake Ave., to delay the move until 
after the holidays. Mr. Jackson has 
been in the retail business in his present 
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store for 15 years. The new establish- 
ment will be larger and nearer the cen- 
ter of the city’s population. Mr. Jack- 
son’s present quarters are located in 
what was once the old village of Char- 
lotte. 

Rudolph’s Jewelers, retailers of 217 
Main St. E., last week enlarged their 
store to make way for a radio depart- 
ment which was formally opened to the 
public last Saturday. The new depart- 
ment, which functions separately from 
the jewelry store, is in charge of Mar- 
tin Stebbins, formerly of Syracuse. Earl 
Thornberg, formerly of the Precise Co. 
of Rochester, is assistant. At the open- 
ing visitors were present with radio 
catalogs by the management. 

Hallowe’en came to Fishers, Inc., 318 
Main St. E., with a vengeance this year. 
Fire of undetermined origin swept the 
rear of the building, burning part of the 
balcony in the store and setting the 
sprinkler system in operation. The dam- 
age has not yet been fully estimated. 
Although prompt arrival of firemen kept 
the flames confined to the rear, the front 
was damaged by water. The store has 
been closed this week pending rearrange- 
ment of stock and appraisals of damage. 

Incorporation papers were granted the 
Tables Utilities, Inc., of Rochester to 
deal in jewelry, ornaments, table utili- 
ties and silverware last week. The new 
company is incorporated with a capital 
stock of $2,500. Directors named were: 
Robert J. Hicks, 41 Vick Park; Arthur 
C. Parker, 953 Dewey Ave., and Chris- 
topher Isles, 202 Edgerton St., all of 
Rochester. Attorney Isaac Brickner, 
who handles the company’s affairs, said 
plans will be announced within ten days. 

So successful was the ‘trade-in” watch 
sale staged during the late summer and 
fall by Smalls’, Inc., 37 Main St. E., in 
which barrels of old watches played a 
prominent part in window displays, the 
management opened another last week. 
The initial window display consists of 
a revolving disc of old watches turning 
in a field of sparkling new ones. In the 
opposite window a replica of Niagara 
Falls, produced by colored lights, is in 
operation. 








The Plumb jewelry store, Des Moines, 
Iowa, of which Ralph H. Plumb, son of 
the founder the late Henry Plumb and 
the former’s son-in-law, Orrin G. Wise- 
man, are proprietors, and for 20 years 
located at Sixth Ave. and Walnut St., 
will move early in the spring to the 
Kraft building at Seventh and Walnut 
Sts., it was announced last week. The 
firm, which is known as “Iowa’s Oldest 
Jewelry Store,” will have a 22-foot 
frontage on Walnut St., and 57 feet 
along Seventh in the block now occupied 
by a trio of shops. Extensive remodel- 
ing including all new fixtures and hand- 
some interior decorations are planned. 
The Plumb firm four years ago took 
lease on the entire building and upon 
its occupancy will have nearly 30 years 
tenancy assured. The firm was founded 
60 years ago, Henry Plumb coming to 
this city from New York by stage coach. 
Mr. Plumb died in 1917. 
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TRADE CONDITIONS 


The business men of Washington have 
already begun efforts to cooperate with postal 
authorities in their usual “Mail Early” 
campaign. Leading jewelry stores have on 
display an attractive line of holiday goods, 
while in some _ stores, club-plans are out- 
lines, and newspapers carry large advertise- 
ments, consisting not only of descriptive ma- 
terial, but photographs of articles offered for 
sale. There has been noted an _ increased 
activity in silverware circles in the matter of 
sales for Thanksgiving purposes. Many jewel- 
ers are securing large orders to be put away 
for holiday delivery. The city is daily thronged 
with sightseers and motorists, as it is fast 
becoming one of the most popular places 
available for meetings and _ conventions. 
Merchants are recognizing this, and decorat- 
ing their stores to catch these out-of-town 
shoppers. Great interest was taken in the 
recent convening of the National Crime Com- 
mission here, which was attended by dele- 
gates trom 30 city commissions and 50 af- 
filiated bodies. 

W. R. McCall & Co., jewelers, who have 
carried on business for a long time on 
14th St., have recently removed their 


entire stock to 1305 “I” St., N. W. 


The recently organized firm of Ross & 
Co., in which Dr. Max Wolf is a leading 
spirit, has fitted up its handsome store 
on 7th St. with one of the most up-to- 
date and artistically arranged line of 
goods to be found in Washington. A 
capable corps of employees is able to 
give service to the fast growing trade. 


A suit for $5,000 has been filed in the 
Circuit Court by Joseph H. Lloyd and 
his wife, Mrs. Gertrude Lloyd, of Capitol 
Heights, Md., against the firm of Charles 
Schwartz & Son, jewelers, claiming that 
Mrs. Lloyd slipped and fell on the floor 
of one of the stores operated by this 
company and injured herself severely. 
The plaintiffs are represented by Attor- 
neys Flynn and Luckett. 

A negro man recently entered the es- 
tablishment of Morris Pargamet and 
asked to be shown some watches. Mr. 
Pargamet stepped behind the counter 
and got a handful of watches from the 
showcase, which he exhibited in an ex- 
tended hand. The negro jerked two from 
the merchant and ran away before it 
was realized what had taken place. The 
watches were valued at about $13. The 
matter was reported immediately to the 
police department. 








The appointment of Sam S. Cohen, 723 
Riverside Ave., Spokane, Wash., president 
of the Spokane Retail Jewelers’ Associa- 
tion, as eastern Washington director for 
the Washington Retail Jewelers’ Asso- 
ciation has been announced by Horace 
Condy, Sedro-Woolley, president of the 
State organization. “With eastern Wash- 
ington taking an active part in the af- 
fairs of the State asociation, representa- 
tion from the district is essential and we 
feel that Mr. Cohen is the logical man 
for the position as district director,” said 
Mr. Condy. Mr. Cohen’s letter of accept- 
ance was mailed to the State headquar- 
ters recently. Mr. Cohen was elected 
president of the Spokane Retail Jewel- 
ers’ Association a short time ago and is 
a pioneer in the Spokane jewelry busi- 
ness and active in city affairs. 
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Minneapolis and St. Paul 





Gerald N. Jacobson, Jacobson Bros., 
New York, made a visit to Minneapolis 
on Nov. 1. 

Henry J. Anderson, Red Wing, Minn., 
made a buying trip to St. Paul on 
Nov. 2. 

D. G. Gallett, Aberdeen, S. D., and 
E. M. Gerster, Farmington, Minn., 
called on the Minneapolis and St. Paul 
trade last week. 

C. C. Robinson, representing the Inter- 
national Silver Co., expected to leave on 
Nov. 6 for Omaha after a two days’ stay 
in Minneapolis. 

L. K. Sagher, Grand Rapids, Minn., 
was in St. Paul on Nov. 3, when he 
called on the trade at the wholesale 


centers. 

Mr. Bernskin, traveling representative 
of Harry Tropin, New York, called on 
the Minneapolis retail trade the latter 
part of last week. 

John Oranger. trade watchmaker, 
about the first of November, moved from 
the Baltimore block in St. Paul to the 
Medical block in Minneapolis. 

Chauncey T. E. Smith, representing 
Reed & Barton, Taunton, Mass., made 
a number of calls on the retail trade 
in Minneapolis on Nov. 4. 

E. W. Kohlsaat, Bullard Bros. Co., re- 
tail jewelers, 95 E. Sixth St., St. Paul, 
was on a hunting trip in northern 
Minnesota about the first of November. 


Roy A. Beard, traveling for Esslinger 
& Co., wholesalers of jewelers’ supplies, 
510 Ryan building, St. Paul, returned 
on Nov. 4 from a trip to North Dakota 
and South Dakota, and reported excel- 
lent business conditions. 


A. E. Madsen, president of Rettig, 
Hess & Madsen, wholesale jewelers, 100 
N. Seventh St., Minneapolis, returned 
on Oct. 29 from a five weeks’ trip, which 
took him as far West as the Pacific 
Coast, his last trip to the coast this year. 


*J. “Bert” Sutherland, watchmaker, 
Ryan building, St. Paul, left on Nov. 4, 
on a hunting trip to northern Minnesota, 
probably to Gull Lake. He intended to 
spend several days in that region, re- 
turning to St. Paul some time this week. 

Harry A. Davis, representative of 
Barth & Schloser, manufacturing jewel- 
ers, 100 N. Seventh St., Minneapolis, 
who has his headquarters in Des Moines, 
Iowa, was in Minneapolis recently. He 
said, “Prospects in my territory are very 
good for Christmas business.” 


Henry L. Weaver, who has been em- 
ployed by John S. Allen, retail jeweler, 
110 Metropolitan Life building, Minne- 
apolis, over 40 years, had a pleasant 
surprise in October when he was in 
Rochester, Minn. He met a former 
neighbor, Ole Olson, whom he had not 
seen for 48 years. 

Carl R. Damuth, retail jeweler, Red- 
field, S. D., was in St. Paul on Nov. 4. 
Mr. Damuth was on his way home after 
a trip to Indiana. He reported condi- 
tions in South Dakota as being better 
than they had been for a number of 
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years. Mr. Damuth has been prominent 
in association work. 


Weld & Sons, jewelers since 1854, 817 
Nicollet Ave., Minneapolis, announce the 
appointment of G. A. Page as manager 
of their general jewelry repair depart- 
ment. Mr. Page has been engaged in 
the jewelry business in the Twin Cities 
for a number of years. The appoint- 
ment took effect on Oct. 26. 


Ted Madsen, traveling representative 
of the wholesale jewelry firms of C. M. 
Thomsen Co. and Rettig, Hess & Mad- 
sen, 100 N. Seventh St., Minneapolis, 
expected to leave the first of this week 
on a trip through the northern part of 
Minnesota, which would keep him away 
from his office about three weeks. 

Karl Nelson, at one time employed 
by the late George R. Holmes, retail 
jeweler of St. Paul, a few weeks ago 
entered the employ of Thoele & Christen- 
sen, Inc., retail jewelers, 144 E. Fifth 
St., St. Paul. Mr. Nelson, who is a 
watchmaker, was associated with Mr. 
Holmes at the same time that Mr. Chris- 
tensen was with that jeweler. 


Hirsch’s Watch Shop, Inc., Bremer 
Arcade, St. Paul, is maintaining its lead 
on the bowling alleys with its Hirsch’s 
Watch Shop Ladies’ Bowling Team. 
The season started in September, and 
up to Nov. 5 Mr. Hirsch reported that 
the team had lost only three games in 
the two leagues in which it is entered, 
the Ladies’ City League and the Capitol 
City League. The team bowls on Mon- 
days and Wednesdays. In the past, Mr. 
Hirsch has won several high honors with 
his bowling team. 











The Denver Post offered a handsome 
silver cup to the merchant whose show 
window was adjudged the handsomest 
on Armstice Day. The cup was from 
the store of Bohm-Allen Jewelry Co., well 
known local concern. 

H. H. Frumess, 605 Sixteenth St., has 
signed up with the Zain Advertising 
plan of the Denver Post. Advertise- 
ments are to be written by the “laity,” 
prizes to be given the advertisements 
the judges pass on favorably. The con- 
test runs two months. 

Ralph Redick, owner of the Raymore 
Jewelry Co., Pueblo, Colo., was recently 
driving his car to a football game at 
Canon City. He turned out to escape hit- 
ting a motorcycle and his car overturned 
killing his friend Elliot S. Ray a Pueblo 
insurance man. Five were in the car, 
Mr. Redick, the owner, sustaining a frac- 
tured elbow. 

The Schwartz Jewelers, Kortz Jewel- 
ers and the O’Keefe Jewelers are the 
names of three bowling teams in the vari- 
ous Denver bowling leagues. In a re- 
cent contest Kortz defeated Schwartz 
2632 to 2587. These two teams are in 
the American League, while O’Keefes 
are in the Major League. 
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Business Troubles 





S. P. Loisio, Providence, R. I., has as- 
signed to Frank Cambio. 

The Budin Watch Co., New York, has 
been petitioned into bankruptcy. 


The D. Kessler Jewelry Co., Bay City, 
Mich., has filed a trust mortgage. 


Richard N. Powers, Ludlow, Vt., has 
filed a voluntary petition in bankruptcy. 


A voluntary petition in bankruptcy 
has been filed by the Brody Jewelry & 
Art Shoppe, Cleveland, Ohio. The assets 
are about $600 and the liabilities $3,600. 

Phillip-Simons Mfg. Co., Chicago, has 
filed a voluntary petition in bankruptcy. 
The assets are placed at $21,736 and the 
liabilities at $39,780. 


Joseph B. Lake, Cedar Falls, Iowa, is 
offering creditors 25 cents on the dollar. 
He has merchandise valued at $1,700. 
The unsecured indebtedness is about 
$1,300 and liability on a lease of the 
business location at $30 a month, which 
has 18 months to run. 








New Enterprises 





J. Kellogg has opened a jewelry store 
at Duluth, Minn. 

O. H. Westerfield has engaged in the 
jewelry business at Baker, Mont. 

H. J. Robertson will engage in the 
jewelry business at Bisbee, N. D. 

The J. Handelsman Jewelry Shoppe 
has been opened at Leechburg, Pa. 

Otto J. Fischer has opened a jewelry 
store at 101 E. College Ave., Appleton, 
Wis. 








H. A. Johnson has been appointed to 
represent the Leipzig Trade Fair in 
America, to succeed E. A. Boettcher, 
who recently died. Mr. Johnson, an 
American by birth, has had an extensive 
diplomatic and business experience in 
both the United States and Germany. 
He is a graduate of the University of 
Heidelberg, was for years connected 
with an American law firm in Berlin, 
and was later closely associated with the 
American Consul General in Germany. 
He was engaged for seven years as vice- 
president of a large textile concern in 
New York. Mr. Johnson’s active life, 
equally divided between America and 
Germany, peculiarly qualifies him to 
represent the great industries Fair, 
which has proved a vital factor in 
developing the industrial relations of 
America and Germany. The London 
office of the Leipzig Fair is also at the 
service of American buyers, forming an 
important link between American, Eng- 
lish and German business interests. 
Edgar H. P. Meyer of the London office 
is at present visiting New York to de- 
velop closer international trade rela- 
tionships between the three great indus- 
trial countries. Mr. Johnson will make 
his headquarters at the office of the 
Leipzig Trade Fair, Inc., 630 Fifth Ave., 
New York. 
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“Now, let’s see. Connie has William & Mary, Leila has Mary II 
and both Janet and Ann have the Early American. " 


“Will you tell me what these cryptic sounds mean?” 


“Christmas, my love. All the young people I know have 
gone crazy over TREASURE silver. It is smart, you know 
and a dozen bouillon spoons or oyster forks or a 
gravy ladle is just exactly what theyre writing Santa Claus 
for.” 


/ here are probably more than a few names on your Christ- 
mas list against which “Treasure” will fit very happily. It 
needn’t be an elaborate gift or an expensive gift, but whatever 
you choose in “Treasure” will be right—and charming. 

For there’s a real feeling for style in, let us say, a “Treas- 
ure” Berry Bowl, a Sandwich Plate, a Tomato Server—an 
expected beauty and delicacy of design that has given to 
“Treasure” its somewhat remarkable vogue. 

STERLING, of course, for one hardly cares to think of gift 
silver in any other terms. . . And what woman is there who 
doesn’t take genuine delight in fine silver? 

At any of the better jewelers you'll find many interesting gift sug- 

gestions in “Treasure’”—a variety of lovely designs in both flat ware 


and hollow-ware. . . Or we shall be glad to send you booklets de- 
scribing any of the designs which may especially appeal to you. 


Rocers. Lunt & BOWLEN COMPANY 
Silversmiths . Creators of Distinctive Tableware sahere amaeial 
GREENFIELD, MASSACHUSETTS 


November issues of VOGUE, HOUSE & GARDEN, HOUSE BEAUTIFUL, VANITY FAIR, THE NEW 
YORKER and THE JUNIOR LEAGUE MAGAZINE are carrying the above message in full pages. Fill 
in your stock of “TREASURE” patterns NOW while we can supply you promptly. 
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Editorials 





BOUT this time 

every year, 
many merchants 
and manufacturers, 
particularly those engaged in gift 
and luxury lines, awaken to the fact 
that the great season for business in 
gifts and particularly articles, such as 
jewelry, gems and silverware, is con- 
fined to the few weeks which intervene 
between Thanksgiving and Christmas 
and that it is almost impossible to 
make the public at large realize that 
the Christmas holidays are upon us. 
They seem to prepare for them only 
after Thanksgiving is celebrated. With 
this thought there comes each year, 
the suggestion that at least 50 per 
cent more time could be added to the 
holiday business if Thanksgiving were 
celebrated earlier in November instead 
of the last Thursday as has been the 
custom for many, many years, and 
many of our merchants and manu- 
facturers begin to suggest that agita- 
tion for such change be made in the 
interest of business generally. 

Unfortunately, each year the sug- 
gestion or agitation for such a change 
comes entirely too late to do anything 
about it, as it has again this year and 
we fear that as soon as the Christmas 
holidays are over, the subject will be 
completely forgotten until November 
comes again. If our merchants and 
manufacturers wish to extend the 
holiday season by changing the date 
of Thanksgiving, they will have to 
agitate the question for a long time 
and keep up their propaganda continu- 
ously until the business world and 
public realizes fully how such a change 
will benefit, in the way of convenience 
to the buyers and greater business to 
the merchants. Such a change cannot 
be made in a hurry or without a 
serious fight. If those who propose 
it are right in the good that will 
accrue, such a fight is worth while, 
but it should not be started without 
careful preparation and organization 
on the part of all the industries 
affected. 

Properly conducted, the movement 
to bring forward Thanksgiving Day 
need not be considered hopeless. It 
has the following in its favor: First, 
Thanksgiving Day is arbitrarily se- 
lected and custom alone has decreed 
that it come on the last Thursday in 
November. The idea of Thanksgiving 
is not tied to any particular date of 
the month. Second, in November, we 
have as holidays Election Day and 
Thanksgiving and in some _ places, 


Should Thanks- 
giving Day Be 
Moved Forward ? 


Armistice Day a practical holiday as 
well. The combination of Armistice 
Day and Thanksgiving would be most 
appropriate and satisfy the sentiment 
connected with the latter. It would 
save, at least one day’s interruption 
of business in the month while adding 
two or more weeks to the so-called 
holiday buying season. These are sub- 
stantial business reasons that can be 
advocated for the change. The main 
force against it would come from 
those who constitutionally object to 
changes of any kind, and they num- 
ber a large part of the population. 


N_ the fight 

against crimes 
and criminals now 
being waged all 
over the country, as the result of the 
aroused sentiment in the business 
world, the point on which most stress 
is being laid is the “fence” or receiver 
of stolen goods. For it is universally 
agreed, now, that the operations of 
the “fence” are the foundation of 
nearly all our business crimes; that 
the “fence” not only receives the pro- 
ceeds of these crimes, but, in most 
cases, is the instigator of the same, 
and without him the criminal would 
find no profit in his acts. It is at the 
elimination of the “fence” we must 
all direct our efforts, and this is even 
more true in the jewelry trade than 
in any other industry. 

This was well brought out, last 
week, at the National Conference for 
the Reduction of Crime which was 
held in the New Willard Hotel, Wash- 
ington, under the auspices of the 
National Crime Commission. In fact, 
most of the addresses of the first day 
were directed particularly at the oper- 
ation of the “fence” and ways by 
which he can be eliminated. Particu- 
lar stress was laid by District Attor- 
ney Joab H. Banton of New York 
county, United States Attorney 
Charles H. Tuttle of the Southern 
District of New York, and others who 
have come in contact with the practi- 
cal side of prosecution of “fences,” on 
the necessity of an immediate repeal 
of antiquated state laws in regard to 
accomplices which, today, protect the 
“fences.” For by many laws, as in 
New York, the testimony of the man 
who sells the goods to the “fence” 
cannot be received without corrobora- 
tive evidence as he is considered an 
accomplice to the receiver of the 
stolen goods. What is more, these 
antiquated laws, in most states, insist 
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that the receiver be shown to haye 
knowledge of the fact that the goods 
had been stolen—something that js 
almost impossible to prove. 

Among the remedies suggested jp 
the report made by Mr. Banton for 
the elimination of the “fence” in busi. 
ness, he stressed the necessity for 
awakening the businessmen to the 
fact that they must refuse absolutely 
to compromise with crooks and par. 
ticularly not to compromise on the 
question of the restitution of stolen 
goods. He also stressed the necessity 
of awakening the public officials to 
the fact that commercial crimes, to- 
day, have become of vital importance 
and these must not be brushed aside 
lightly because the caiendar is full of 
common law crimes that have to be 
prosecuted. 

It was brought out by speakers at 
the Washington conference that the 
country’s crime bill mounts into bil- 
lions of dollars yearly, that is, the 
cost to the people of the United States 
as a result of the acts of our criminals, 
Of this, the commercial crimes pro- 
duce a very important part of this 
loss. Our public officials, from judges 
to district attorneys, must be im- 
pressed with the fact that crime is 
being increased by suspended sen- 
tences on receivers of stolen goods and 
the laxity in regard to the granting 
of pardons, paroles and probations for 
the deliberate criminals of the “fence” 
type. 

Receiving stolen goods, today, is 
not a crime incidental to thievery. It 
is a business into which sharp and 
shrewd men go knowing full well what 
they are doing. They organize on 
business lines, arranging methodically 
for the disposal of stolen merchandise 
and for the supply of the same 
through the thieves who are little 
more than their tools or employes. 
In fact, as United States Attorney 
Tuttle said, the nation-wide organiza- 
tion of “fences” “is a challenge to the 
peace and security of the nation in 
their criminal use of channels of 
interstate and foreign commerce”; 
and Senator Baumes of New York 
pointed out that one of the difficulties 
in dealing with the “fence” lies in the 
“outward respectability of the fellow 
that covers up his inward contempti- 
bility.” 

This conference at Washington 
shows that the business world and 
prosecuting authorities are really 
aroused as never before in the fight 
against the criminal and his insti- 
gator, the receiver of stolen goods 
The suggestions made will probably 
bear fruit both in arousing the public 
to its danger, and in the way of re 
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Samuel Elbaum of Elbaum Freres, im- 
porters and cutters of diamonds, 2 W. 
46th St., sailed for Europe last Saturday 
on the Majestic, going abroad on a pur- 
chasing trip. 

Listed among those arriving on the 
Mauretania last Friday was Reginald 
Reichman, of Reichman Bros., diamond 
importers, 20 W. 47th St., and his wife. 
Mr. Reichman and his wife returned 
from Amsterdam, where they went in 
the interest of the Reichman firm. 

Agnes D. Grogan, representing J. L. 
Grogan, 225 Fifth Ave. will sail for 
Europe on Nov. 29, and while abroad will 
visit Paris, where she will purchase new 
spring samples of ladies’ handbags and 
novelties. She will also go to Italy in 
search of Italian leather goods and nov- 
elties. 

Marcel A. Vuilleumier announced last 
Thursday that he had resigned as di- 
rector and secretary of the Mavco Im- 
port Co., Inc., and has severed all con- 
nections with that concern. His inter- 
est in the company has been taken over 
by Andrew Juvet, who was formerly con- 
nected with Jonas Koch. Mr. Juvet has 
been appointed secretary and manager 
by the board of directors of the Mavco 
Import Co. 

The announcement of the marriage of 
E. H. Hufnagel of Mount Vernon, and 
former president of the American Na- 
tional Retail Jewelers Association, and 
Miss Willa Floy MacCormack was made 
last week by Mrs. Gilbert Stevenson Mac- 
Cormack, mother of the bride. The mar- 
riage took place Friday, Nov. 4, at the 
First Presbyterian Church in Mount 
Vernon. Mrs. Hufnagel is well known 
to her husband’s friends in the jewelry 
trade, as she has been his secretary for 
many years, and congratulations to the 
happy pair are being forwarded from 
all sections of the country. 

Friends of J. Warren Alford, formerly 
of the old firm of C. G. Alford & Co., 
were delighted to hear last week that he 
had become the executive secretary of 
the Associated Bankers Title & Mort- 
gage Co., of the Oranges, in which posi- 
tion he began his duties Nov. 1. Mr. 
Alford is widely known in the jewelry 
trade and has held many offices in our 
leading organizations, among them presi- 
dent of the Jewelers’ Security Alliance, 
president of the 24-Karat Club, director 
of the Board of Trade, the Jewelers’ 
Vigilance Committee, and other bodies. 
He has a host of friends throughout the 
industry who wish him success in his 
new venture. 

Creditors of Charles Kivel & Co., in 
bankruptcy, were notified several days 
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ago that the trustee has filed his final 
account at the office of Seaman Miller, 
referee in bankruptcy. This account may 
be inspected by the creditors, who are 
also notified that a final meeting will be 
held at Referee Miller’s office, 20 Vesey 
St., on Nov. 17, at 2 p. m. After the 
trustee’s account is examined and if 
found correct he will be discharged of 
his trust and the amount, if any, remain- 
ing for dividends will be determined by 
the referee and a final dividend declared. 
The following applications for allowances 
will also be passed upon at this meeting: 
John W. Simpson, 2nd, trustee’s commis- 
sions, $52.20, and David I. Rosenblum, 
attorney for trustee, $104.40. 

Nathan Budin, trading as the Budin 
Watch Co., dealer in jewelry and watches, 
37 Maiden Lane, was petitioned into 
bankruptcy in the United States District 
Court on Wednesday, Nov. 2. The peti- 
tioning creditors and their claims in- 
clude Kate Goldstein, $273; Solderless 
Watch Case Co., $90, and Lauter & Co., 
$150. On the same day the petition was 
filed, Judge Mack signed an order ap- 
pointing Irwin J. Schubert as receiver 
under a bond of $2,000. The assets, con- 
sisting of furniture, fixtures, stock and 
equity in assigned accounts receivable, 
are estimated at $4,000, while the lia- 
bilities are said to total about $9,000. 
The petition was filed for creditors by 
Goldman & Frier, attorneys, 15 Maiden 
Lane. 

It was announced last week that the 
firm of the Watch Supplies Corp. has 
been established at 551 Fifth Ave. The 
business of this concern is to import, 
manufacture and sell watch supplies. 
The concern announces that it has se- 
cured the exclusive agency for Vus 
round watch crystals, manufactured by 
the Verreries Unies of Strassburg, 
Alsace-Lorraine, France, which is an 
association of the nine largest French 
and Swiss manufacturers of round watch 
crystals. The concern also manufactures 
at its own New York factory a complete 
line of fancy watch crystals under the 
trademark “WS.” The officers of the cor- 
poration are: Edw. R. Whittingham, 
president; Marcel A. Vuilleumier, secre- 
tary, and Russell Smith, treasurer. 

The Timeology Club held its semi- 
monthly meeting last Thursday night, 
Nov. 3, at its headquarters, 153 Center 
St. The constitution of the club was 
read by Hyman Abramowitz, secretary, 
with Samuel Bernard, president of the 
club, presiding. The purpose of the club 
is to encourage better workmanship 
among its members and watchmakers 
generally; also to develop a spirit of 
mutual helpfulness. The following mem- 
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bers of the club, Michael Gottesfeld, 
David Cornbluth, Bert Brastow, Max 
Ryant, Israel Rosenwald, Henry Kremer, 
Nathan Pincus, and Frank Maggio, also 
the president and secretary, expressed 
their thanks to the Kienzle Clock Co. 
for the excellent chime clock movement 
recently presented to their president by 
Mr. Kienzle and Mr. Conradt, the man- 
ager of Mr. Kienzle’s New York office. 
The Timeology Club hopes to have Mr. 
Kienzle, who is at present in New York 
on a short visit, address the members at 
their next meeting, Thursday night, 
Nov. 17. 

After more than a year of endeavor 
the police department is ready to close 
the records on one of the most unusual 
cases in the annals of criminal prosecu- 
tion. On July 19, 1926, Abraham W. 
Faigin, dealer in diamonds, 15 Maiden 
Lane, was held up and robbed by three 
bandits who escaped with a fourth man 
who was also known to have been one 
of the gang who engineered the theft. 
Through a fine piece of detective work 
accomplished by Detectives McKeever, 
McGann, Fitzpatrick and Kalbfleisch, 
who were all at that time connected with 
the Old Slip Station, two of the bandits, 
George Cohen and Solomon Brofman, 
were arrested a few days after the hold- 
up. Information given by these men at 
that time led to the arrest in Chicago 
of Robert Berg, who was brought to 
New York from the west and identified. 
For months the police and district at- 
torney’s office worked constantly to iden- 
tify the fourth member of the gang but 
it appeared a hopeless task. The only 
information Assistant District Attorney 
Charles Garrison, who was handling the 
case, could get from any of the men in 
custody was that the fourth man was 
known to them only as “Harry.” Sev- 
eral letters were intercepted by Mr. 
Garrison, but these gave no other infor- 
mation. One of the letters taken was 
sent by Cohen to “Little Augie,” gang 
leader, who was killed a few weeks ago. 
This letter mentioned “Harry” but did 
not give a clew to his last name. While 
Cohen, Brofman and Berg were confined 
in the Tombs Prison, Berg, with several 
others attempted to escape but in the 
gun fight, which followed, Berg was 
killed. It came to light only a few days 
ago that the fourth member of the gang 
was finally identified in the Bronx. 
Through information which came to 
Assistant District Attorney Garrison 
he finally succeeded in getting the names 
of the members of a gang operating in 
the Bronx and among them was one 
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known as Harry Drucker. Mr. Garri- 
son, believing that Drucker may be the 
Harry so often mentioned by Cohen and 
Brofman, made an endeavor to find the 
man, but without much success. While 
on his vacation, Mr. Garrison learned 
of the finding of the body of a gangster 
who was shot and killed in the vicinity 
of the Bronx. He immediately called his 
office and had the funeral held up long 
enough to get a photograph of the dead 
man and also the finger prints. Through 
these he was able to establish the fact 
that dead man was Harry Drucker and 
that Drucker was the fourth member of 
the gang which held up Mr. Faigin. 

Udall & Ballou, jewelers, 734 Fifth 
Ave., this city, have taken a lease on a 
shop at the corner of Phipps Plaza and 
County Road, at West Palm Beach, Fla. 
The lease is for a term of five years. 

The assets of M. L. Girdany, Inc., man- 
ufacturing jeweler, 2 W. 47th St., were 
sold at public auction last Friday. The 
sale took place on the premises of the 
concern and among the assets sold were 
stock, fixtures and machinery. 

Louis Horowitz, office manager for 
Goldman & Frier, attorneys, 15 Maiden 
Lane, is to be married next Sunday, Nov. 
13, to Miss Rose Krasner, Newark, N. J. 
The ceremony will take place at High 
Manor, Newark, and a few days after 
the wedding the couple will leave for a 
honeymoon to Bermuda. Upon their re- 
turn Mr. and Mrs. Horowitz will make 
their home at Irvington, N. J. 

A second dividend of 10 per cent will 
be made some time this week to the 
creditors of Wills & Hurvitz, jewelry 
jobbers, formerly at 68 Nassau St. This 
concern is in liquidation and the payment 
of the 10 per cent dividend, together with 
a previous dividend of 15 per cent paid 
several months ago, brings up the total to 
25 per cent. The liquidating trustees in- 
clude Louis Horowitz, Milton Rosenberg 
of M. & A. Rosenberg and Harry Fried- 
man. 

A number of concerns affiliated with 
the jewelry trade are named as creditors 
in a voluntary petition in bankruptcy 
filed on Wednesday, Nov. 2, in the United 
States District Court by Abraham Falk, 
who gave his address at 264 Echo Place, 
this city. The nature of the petitioner’s 
business is not mentioned and claims to 
have assets amounting to only $138, 
which represents policies of insurance, 
$122 and deposits of money in the bank 
and elsewhere, $16. According to the 
schedules the amount of the liabilities is 
unknown. Mr. Falk lists 49 unsecured 
creditors, many of whose claims he does 
not mention. Among the largest unse- 
cured creditors and the amounts listed 
in the schedules are the following: Freid- 
man & Co., $600; Colonial Bead Co., $425; 
Ditchik Bros., $125; Saul Blatt & Co., 
$131; Lippman Spier & Hahn, $622; Rob- 
ert M. Somers, $169; Goldberg Bros., 
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$108; Henry Amdur & Sons, $284; Sil- 
vercraft Specialty Co., $364; Oscar 
Trelsch Co., $190; R. H. Kimball, Inc., 
$280, and G. C. Hudson Co., Inc., $1,098. 

One of the notable painting sales of 
the season will take place at the Amer- 
ican Art Galleries, 30 E. 57th St., on 
Thursday evening, Nov. 17, when for the 
third time within a decade the collection 
of French paintings of the late Meyer 
Goodfriend of New York and Paris will 
be brought to public notice. Mr. Good- 
friend, who died July 15 last, was a mem- 
ber of the firm of Goodfriend Bros., im- 
porters of precious stones and pearls, 
542 Fifth Ave. The first time his paint- 
ings came into notice was during the 
World War. He made a visit to France 
during those perilous days, and while 
there the society known as Les Amis des 
Artistes association was organized, with 
President Poincaré as honorary presi- 
dent. This was an organization formed 
for the purpose of finding a market for 
the works of various artists in Paris in 
all fields. Mr. Goodfriend was appointed 
the representative in the United States. 
It occurred to him that an exhibition of 
French paintings in this country might 
obtain a considerable sum for the alle- 
viation of the needs of the artists in 
Paris. He brought over some 50 paint- 
ings by distinguished French painters. 
The exhibition given under the auspices 
of the National Allied Relief Committee 
attracted widespread attention. All the 
expenses were assumed by Mr. Good- 
friend and the exhibition netted a sub- 
stantial.sum, which was duly forwarded 
to the society in Paris. During the suc- 
ceeding years Mr. Goodfriend was mak- 
ing a collection illustrating the various 
stages of the development of the Barbi- 
zon school. Mr. Goodfriend died last July 
and now the executors of his estate must 
offer for sale those of his paintings 
which he still retained in his collection. 
It includes some of the fine examples by 
Corot, Cachoud, Diaz, Lebourg, Pavil, 
Dinet and others now internationally 
famous. 








Four Bandits Visit New York Jewelry 
Store, Handcuff Proprietor and 
Ransack Safe and Show 
Window 


At the height of the rainstorm last 
Thursday evening, four bandits entered 
the jewelry store of Henry Reibstein, 678 
‘Morris Park Ave., the Bronx, and after 
handcuffing the jeweler to a water pipe 
ransacked his safe and showwindow and 
escaped with jewelry estimated to be 
worth between $5,000 and $8,000. The 
actual loss will not be known until Mr. 
Reibstein has completed his inventory. 
The jeweler carried no insurance. 

It was about 8.15 o’clock on Thursday 
evening, while Mr. Reibstein was sitting 
at his work bench, when a man walked 
into the place and in a threatening mood 
ordered the jeweler to throw up his 
hands. He assured Mr. Reibstein that he 
meant business, and pulled two guns 
from his pockets. While the jeweler was 
being ordered to the rear of the store, 
a second man entered and produced two 
guns, and with the four weapons stuck 
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into his back Mr. Reibstein was marched 
to the rear of the store, where he was 
handcuffed to a water pipe. 

While one of the men stood guard, the 
other began looting the safe, which was 
unlocked. He took diamond rings, 
watches and other pieces of jewelry. 
While the robbery was going on, two 
other men came in to aid their com- 
panions. After the men had gathered 
what loot they could find, they ran to 
an automobile which was standing at the 
curb and dashed away. While Mr. Reib- 
stein saw only four bandits, several peo- 
ple in the neighborhood claimed there 
were five men, one of whom sat at the 
wheel of the automobile. 

A few minutes after the men left, Mr. 
Reibstein was able to free himself from 
the handcuffs and ran out into the street, 
calling for the police. A policeman who 
answered the call telephoned the West- 
chester Station, and shortly afterward 
detectives arrived and secured descrip- 
tions of the bandits and started a search 
for the men. 
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Julius Goodman, 3 S. Main St., is home 
from a trip East, where he went to make 
purchases for the holiday season. 

J. H. Mednikow, of J. H. Mednikow & 
Co., wholesalers, is on a trip in the At- 
lantic seaboard states and is to return 
the first of December. 

W. W. Dupree, manager at Brodnax, 
Inc., has been elected a vice-president of 
the Chamber of Commerce. R. M. 
Dozier is president elect of the Chamber. 

C. Whitaker, Covington, Tenn., was a 
recent visitor in the trade. He operates 
a retail jewelry and optical store in the 
county seat of the adjacent county of 
Tipton. 

Retailers and wholesalers find business 
somewhat more active than it was. It 
is anticipated that, following the Thanks- 
giving season, this market will be brisk 
until Christmas. Cotton is moving more 
freely, and in some parts of the Delta 
the crop is almost picked out. 

The Mulford Jewelry Co., 6 S. Main 
St., has completed its beautiful new 
front, with hammered copper over head 
entrance, new windows and rotunda and 
interior changes of a handsome char- 
acter. The present site has been occu- 
pied for about 47 years. On Thursday 
last, incident to this event, an opening 
day was observed. Throughout the busi- 
ness hours and evening of Nov. 3 many 
friends and customers visited the store. 
The floral decorations were gorgeous and 
flowers were presented to all women 
visitors. Manager Wooten said the day 
was quite a success. J. N. Mulford, vet- 
eran head of the house, was on hand to 
receive felicitations. Forty-seven years 
in one location is quite a long while, and 
Mr. Mulford as a jeweler has been in 
the trade even longer than that. The 
store today is one of the most beautiful 
to be seen in the South. The office is on 
the main floor and the. mezzanine, and 
the work rooms on upper floors. 
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SALESMEN’S TRAVELING EQUIPMENT 


Equipment of the better kind for every 
need which not only means the proper dis- 
play of your samples but ultimate economy 
as well. 








Write for Information and Prices 








RUECKERT MANUFACTURING CO. 
No. 2354 Kit Bag Style PROVIDENCE, R. IL. 
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Edward F. Hoffmann, referee in bank- 
ruptcy, has called a meeting of the cred- 
itors of Charles Klein, bankrupt, to be 
held at his office, 1318 Locust St., at 10.30 
a. m., Nov. 16, to prove claims and ap- 
point a trustee in bankruptcy. 

H. B. Gording, 712 Sansom St., is re- 
ported as recovering nicely from a re- 
cent accident which injured his leg se- 
verely. While the injured member still is 
in a plaster cast, it is expected he will be 
able to discard that incumbrance soon. 

George Lohr, jeweler at 3439 Ger- 
mantown Ave., was grand marshal of 
the Hallowe’en parade of the Tioga 
Business Men’s Association, and received 
many compliments for the excellent man- 
ner in which the annual affair was car- 
ried out. 

It is a case of “business as usual” with 
Samuel Z. Korff, while extensive altera- 
tions are being made to the front of the 
building at 130 S. 8th St., in which he 
occupies the street floor. Results will be 
a handsomer and more conveniently ar- 
ranged store for Mr. Korff than that he 
now occupies. 

Harry Gordon, wholesale jeweler at 
732 Sansom St., where he has been estab- 
lished for a number of years, is moving 
into his new quarters in the Samuel 
Deutsch building, which he recently pur- 
chased, and will have one of the most at- 
tractive qarters on the street when a few 
details are completed. He will utilize 
the street floor offices and workrooms for 
his business, renting the other four 
stories. 

Israel Lesse of the jewelry manufac- 
turing firm of S. Lesse & Sons and Albert 
Hoffman, Sansom St., wholesale jeweler, 
have returned from Europe. where they 
joined the American Legion pilgrimage to 
former battlefields, both having served 
overseas. Following the Legion conven- 
tion in Paris, where they looked up fa- 
miliar cafés, they visited the Amsterdam 
and Antwerp diamond marts and also the 
jewelry markets in Paris. Both report 
an enjoyable trip in every way. 

Four well known jewelers have been 
elected to the directorate of the West 
Philadelphia Jewish Community Center, 
one of the outstanding monuments to wel- 
fare work in this city. They are Isidore 
S. Sagorsky, who, in addition to being a 
director, is chairman of the executive 
hoard; Max E. Gordon, who also is chair- 
man of the educational committee; Sam- 
uel Aisenstein, who also has been re- 
elected treasurer, and R. Dvinsky. All 
are in business on Samson or Chest- 
nut St. 

Because of the holiday trade season 
and the consequent devotion to business 
of its members during that period, the 
Philadelphia Association of Clock and 
Watch Material Jobbers has decided to 
omit the November meeting and possibly 
the one scheduled for December. At the 
January session, however, a number of 
important matters are to come up, one of 
which will be the furthering of plans to 
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extend the organization into either a na- 
tional or at least an Atlantic seaboard 
one. 

An important meeting of the Behr Gor- 
don Lodge, Independent Order Brith 
Sholom, which is composed of jewelers, 
will be held next Tuesday evening, when 
nominations of officers for the annual 
election in December will be made. Max 
E. Gordon, founder and president of the 
lodge, has announced that he will not be 
a candidate for renomination, feeling that 
some other member should take the post, 
but it is doubtful if the members will per- 
mit this. A movement is afoot to open 
the membership to lawyers. 

It is announced that a large section of 
the first floor of the new $4,000,000 Bon- 
wit, Teller store building being erected at 
Chestnut and 17th Sts., will be devoted to 
jewelry and kindred wares. The store 
is to be one of the largest in the city, and 
in its eight stories are embodied many 
new ideas in store construction both in- 
side and out. The store, it is said, was 
created around the interior plans, instead 
of the interior being arranged after the 
exterior had been designed, and the result 
is a thoroughly modern store. The 
jewelry department is to be one of the 
largest and most important of the store. 

Jewelers throughout the city and espe- 
cially in the Germantown and Kensing- 
ton sections are showing great interest in 
the candidacy of John D. Enright, who 
has retail stores in both districts, for 
the City Council on the Independent or 
Citizens’ tickets. There is a growing be- 
lief that although he is opposing the 
regular or Vare Republican organization, 
Mr. Enright has an excellent chance of 
winning, and in this case it can be cer- 
tain that Philadelphia will have an even 
stronger auction ordinance than at pres- 
ent. 

Louis Luxemberg, the “Mayor” of 
Barnsboro, Pa., of which he is the lead- 
ing jeweler as well as chief burgess, and 
his brother, Jacob, who also is in the 
jewelry business at Houtzdale, Pa., have 
been visiting Aisenstein & Gordon this 
week, looking over the holiday trade of- 
ferings. Both report that the jewelry 
business in the soft coal regions has been 
handicapped seriously by the long strike 
of union miners, which started on April 1 
and shows no signs of being settled. 
However, a number of mines are being 
operated on an open shop basis and busi- 
ness in general throughout the central 
Pennsylvania bituminous coal region 
shows signs of improving. 

With the preholiday season nearing its 
stride, local manufacturers and jobbers 
report business just beginning to 
brighten, although it should have been at 
high speed a couple of weeks ago, fol- 
lowing precedents of previous seasons. 
Seasonal unemployment throughout 
Pennsylvania, especially in the steel and 
coal industries, is having a bad effect on 
jewelry purchasing throughout the State, 
but in this city retailers are reporting a 
better business. Collections continue to 
be slow and this is not confined to jewelry 
lines by any means. With the advent of 
cooler weather, approaching winter tem- 
peratures, jewelers are in a more op- 
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timistic mood than during the recent 
warm spell which did not conduce to buy- 
ing. 

One of the pleasant affairs of the week 
was the dinner given by the Chestnut 
Street Association, of which a number of 
jewelers are members and officers, to the 
60 mounted and foot traffic officers as- 
signed to duty on that street. The din- 
ner was held at the Benjamin Franklin 
Hotel and started at 10 p. m., thus per- 
mitting all policemen to attend. Di- 
rector of Public Safety Elliott, Superin- 
tendent of Police Mills, and Captains 
Buehler, Fox and Wassing of the Traffic 
Division were among the guests. Philip 
Kind of S. Kind & Sons had charge of the 
arrangements for the affair, which took 
the form of a supper and smoker, and he 
received many compliments for the ex- 
cellent results. Other leading jewelers 
in the association are Charles I. Clegg 
of the Hoover & Smith Co. and Ira D. 
Garman, the latter one of the directors. 

There has been such a widespread 
demand for Christmas coinage at 
the Philadelphia mint this season that 
during the last two months 388,000 quar- 
ter eagles, or $2.50 gold pieces, have been 
minted, it is announced at the institution 
on Spring Garden St. Although the 
quarter eagle, because of its small size, 
is not ordinarily a very popular coin, it 
comes into its own during the holiday sea- 
son as a handy and acceptable gift. Dur- 
ing this year to date the value of these 
coins struck off at the mint is $9,700,- 
000. Last year the mint produced 446,- 
000 coins with a total value of $1,115,000 
during November and December, the ma- 
jority being for holiday gift purposes. 
During the World War coinage of the 
quarter eagle was stopped and was not 
resumed until last year, the coin during 
that period almost disappearing from cir- 
culation. 
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medial legislation necessary for the 
prosecution of these crooks. But, in 
the meantime, the ordinary business- 
man should not be idle but should give 
this work his whole-hearted support 
and cooperation. 

One of the first methods by which 
the jewelers can help in such work is 
by following the suggestion of never 
compromising with criminals in any 
way or never dropping the prosecution 
of a crime for the purpose of obtain- 
ing restitution of the property stolen. 
Another, is by insisting that the mer- 
chandise offered them for sale, at all 
times, show a clean commercial pedi- 
gree that they may be assured that it 
is not the product of a theft or an 
illegitimate transaction. This should 
always be done in all cases where the 
merchant is dealing with houses of 
which he has no knowledge or whose 
reputation is not absolutely above sus- 
picion. 

















Frank L. Stevenson, jeweler of Hills- 
boro, Ohio, visited his friend “Uncle 
Mose” Schwab of the M. Schwab Jewelry 
Co. last week. 

George S. Fox of Fox & Son, is on 
a three weeks’ tour of North Carolina. 
Fred Ullman of the same firm is mak- 
ing a trip through Indiana, Illinois and 
Missouri. 

Herbert Schneider of the Schneider 
Jewelry Co., Louisville, was a caller in 
Cincinnati last week. He was accom- 
panied by his bride. The couple were 
on their honeymoon. 

John A. Gerwe, president of Frohman 
& Co., is on his long trip through the 
Southwest. It will be the last tour to 
be made by Gerwe in that section before 
the holiday season. 

A cigar dealer of Detroit, Mich., was 
acquitted by a jury in the criminal divi- 
sion of Common Pleas Courts, in this 
city, of the charge of receiving stolen 
goods. He was tried on the charge of 
taking over $3,400 worth of gold foun- 
tain pens and pencils stolen from a local 
company last spring. 

Several additions have been made to 
the office force of A. G. Schwab & Sons 
because of the necessity of putting on 
extra help to take care of its expanding 
business. Louis Gertzman, who former- 
ly was employed at the Hahn-Jacobson 
Co., is in the stock department of the 
Schwab firm. Miss Mary Ryle was 
added to the staff in the carding room 
of the company while Miss Loretta Glins 
has since become a member of the filing 
system in the establishment. 

Norbert Mecklenborg, son of Louis E. 
Mecklenborg of the Mecklenborg-Ger- 
hardt firm in the Windisch building on 
Race St., became a benedict Wednesday. 
He became the husband of Loretta 
Schuebler and the ceremony was per- 
formed at St. Mary’s Church in Hyde 
Park. The Rev. P. J. Hynes officiated. 
A wedding breakfast was served at the 
Alms Hotel immediately following the 
wedding. Norbert is a jewelry crafts- 
man and works in the shop maintained 
by his father. 

The last meeting of the Cincinnati 
Wholesale Jewelers and Manufacturers 
Association for the year will probably 
be held in December to arrange for the 
annual dinner dance of the organization. 
All of the members have started in on 
the busiest season of the year and will 
meet only long enough to select a nomi- 
nating committee. Meanwhile the en- 
tertainment committee will function in 
order to have everything prepared for 
the annual gathering at the Hotel 
Gibson in January. 

The assistance of the local police de- 
partment has been asked and a reward 
has been posted for the return of a dia- 
mond ring valued at $700 which was lost 
by a messenger boy. The boy was mak- 
ing a rush delivery of the ring for 
William Pohlmeyer, diamond dealer in 
the Palace Theater building, to a cus- 
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tomer in Walnut Hills. The messenger 
boarded one of the local buses bound for 
Peebles corner but when he got there 
the ring was gone. A reward of $100 
was posted by Mr. Pohlmeyer for its 
return. He also notified the police de- 
partment about the loss. 


The most successful trip in two years 
was experienced by Julian G. Schwab 
of A. G. Schwab & Sons, Duttenhofer 
building, during his long jaunt through 
the state of Ohio. Mr. Schwab returned 
to Cincinnati Wednesday and declared 
that there was every evidence through- 
out the Buckeye State that the Christ- 
mas business in the jewelry trade will 
be exceedingly large this year. “Every 
retailer I called on anticipates a good 
season and ordered goods accordingly. 
Business generally seems to be on the 
upgrade and this condition will natural- 
ly affect the jewelry business.” 

The ability of laymen to pick a genu- 
ine diamond from among a lot of imita- 
tion diamonds is being tested by the 
Oskamp Jewelry Co. in the Dixie Ter- 
minal building. The company is dis- 
playing a large assortment of “dia- 
monds” in one of its show windows 
among which is a genuine stone and for 
the best selections it will award three 
prizes consisting of a diamond ring 
valued at $50 and two imitation pearl 
necklaces valued at $25 and $10 respec- 
tively, or any other merchandise of 
equal amount from the store. The con- 
test opened Tuesday morning and will 
be conducted for a full week. 

Many expressions of regret are being 
heard in and around Cincinnati about 
the passing of Fox Bros. & Co., dia- 
mond and pearl dealers in the Queen 
City for 65 years. The firm was one of 
the leading establishments of its kind 
throughout the country and was known 
from coast to coast. All of the mer- 
chandise that the concern held has been 
sold and the four brothers who have 
surrendered the charter of the com- 
pany, will maintain a downtown office 
only for the purpose of collecting out- 
standing bills and cleaning up the re- 
maining details of dissolution. The 
company holds a lease on the entire sec- 
ond floor of the Harrison building which 
does not expire until April, 1929. This 
lease was effected in 1919 when times 
were not at their best and ran for 
five years with a privilege of renewal at 
only $4,000 annually. Efforts are being 
made to sublease the space that for- 
merly was held by the firm. 


A gold cross studded with diamonds 
which was handed down to Bishop Fran- 
cis J. Howard of the Covington, Ky., 
diocese by dignitaries high in the Papal 
residence at Rome, was kicked around 
the streets of Cincinnati before it was 
picked up by Daniel McCullough, motor- 
man, at Elberon and Murdock Aves., 
early this week. The cross is three and 
a half inches long and two and a half 
inches wide. It is made up of gold in 
which a number of diamonds were set 
and was regarded as being priceless by 
Bishop Howard, because it had come 
from Rome. The cross evidently dropped 
from the automobile in which Bishop 
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Howard was riding after attending a 
funeral in Price Hill, Cincinnati. It lay 
in the streets for a day or so before 
being picked up by McCullough. He 
turned it over to William Kelley at the 
Eighth St. car barns and later an ad. 
vertisement told them that the cross be- 
longed to the Covington Bishop. Me. 
Cullough was rewarded with a gracious 
letter of thanks along with a substantia] 
check for finding the jewel. It evidently 
had been conceived by a craftsman in 
Europe and was presented to the Coving- 
ton ruler when he was made a Bishop, 











Edward B. Skinner, retail jeweler of 
Attica, N. Y., has been elected treasurer 
of the Retail Merchants’ Association of 
that town. 


Andrew A. Witzel of the firm of Wit- 
zel & Schnell, manufacturing jewelers 
at 533 Main St., was bereaved on Nov. 1, 
by the death of his wife, Rose Witzel 
(nee Dischler). 

Among the out-of-town retail jewelers 
who visited the wholesale trade here last 
week were the following: Eric Dahl- 
gren, Smethport, Pa.; S. W. McMarrow, 
Warren, Pa., and J. H. Engel, Brock- 
port, N. Y. 

Buffalonians have no excuse these 
days for being without the correct time 
as some one of three radio stations here 
broadeast it practically every hour of 
the day. The correct time is furnished 
WFBR by _ £Leininger-Oelheim, _Inc., 
WKEN by Sol. L. Levy and WGR by 
T. C. Tanke, Inc. 


His many friends in the jewelry trade 
extend their sympathy to Gustav A. 
Frisch, past president of the New York 
State Retail Jewelers’ Association, in 
his bereavement due to the death of his 
sister, Louisa F. Frisch, who passed 
away on Nov. 8, after an illness of four 
months. Miss Frisch had been identified 
with Frisch Bros. store since its incep- 
tion 25 years ago, and had made her 
home with her brother at 156 Winspear 
Ave. Funeral services were held from 
her late residence Saturday afternoon. 


Mrs. James H. Rand, Jr., wife of the 
president of the Remington-Rand Co., 
office equipment supply dealers of North 
Tonawanda, who succumbed to a heart 
attack on the Twentieth Century Lim- 
ited as it pulled into Rochester on the 
morning of Nov. 2, was the daughter 
of Marcel Smith, head of the Smith- 
Patterson Co., one of Boston’s largest 
retail jewelry firms. Mr. Smith has- 
tened to Buffalo on hearing of his 
daughter’s death and attended the fu- 
neral services held here on Nov. 3. He 
accompanied the body to Boston where 
a second service was held. 








J. A. Thomason, who has been in the 
jewelry business for 42 years, has moved 
his store into the Murray building on 
Main St., Salem, Va. 
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Chicago Notes 





John Kroyer, Omaha, Neb., spent a 
few days in Chicago last week looking 
over lines. 

J. D. Hilfer, buyer and manager of 
the clock department of A. C. Becken 
Co., returned last week from a short 
business trip to Cincinnati. 

J. Fahys Cook, and John Hall, of Jo- 
seph Fahys & Co., Sag Harbor, N. Y., 
spent several days of the past week in 
Chicago visiting at their local office and 
calling on the trade. 

M. Z. Holland, retail jeweler, has 
opened his third retail jewelry store at 
E. 79th and S. Halsted Sts. Mr. Hol- 
land’s two other stores are at 6232 and 
6351 S. Halsted St. 

Math Yunn, representing Adolphe 
Schwob, Inc., has just completed an ex- 
tended business trip through the West 
as far as Denver, in the interest of the 
firm. He reports business averages as 
good. 

Jules Schwob, of Adolphe Schwob, 
Inc., arrived in Chicago last week to 
attend the funeral of Mrs. James W. 
Tice, wife of their Chicago manager. 
While here Mr. Schwob visited with the 
trade and called on some of his friends. 

Jerome Wexler, of Wexler Bros., is 
making a business trip through the 
south, and Marvin Wexler of the same 
concern is leaving this week for a trip 
through the west. Both will return 
about Dec. 1. 

E. W. Owen, Ohio and Kentucky, rep- 
resentative for the A. C. Becken Co., 
was called to his home at Marion, Ohio, 
on account of the serious illness of his 
wife. Mr. Owen was calling on the 
trade through his territory when he re- 
ceived word. 

Morris Morwitz and Joe Roth recent: 
ly purchased the retail jewelry business 
of Eldridge Bros., 17 N. State St. Mr. 
Morwitz, for the past 22 years was em- 
ployed by the Stein & Ellbogen Co., as 
a representative, and Mr. Roth was also 
employed by them for five years. 

Members of the Chicago Jewelers’ As- 
sociation will hold their regular monthly 
meeting on Tuesday, Nov. 15, at Mandel 
Bros. Ivory Room. At this time, a pro- 
posed amendment to Article V of the 
Constitution which has been approved 
by the directors will be submitted for 
adoption. 


Frank Moran, manager of the Chi- 
cago office of J. F. Sturdy’s Sons Co., 
Attleboro Falls, Mass., returned this 
week from the east where he spent a 
week at the home office getting his new 
spring line. Before going east Mr. Mo- 
ran accompanied by his wife, stopped at 
Flint, Mich., to attend the wedding of 
his brother, Walter Moran. 


Arthur Stein recently engaged in the 
retail jewelry business at 459 West Di- 
vision St. For 18 years he was asso- 
ciated in the jewelry business in Chi- 
cago as a partner of Berman & Stein, 
605 N. Clark St. He disposed of his 
interests in this business in July, 1926 
and was employed as a salesman until 
September, when he resigned to look 
after the leasing of a store and the pur- 
chasing of fixtures and stock. 


Osear Lessing, of the Israel-Lessing 
Sales Co., 29 E. Madison St., received a 
cable .last week that his sister, Mrs 
Anna Kaufman of Frankfort, Ger- 
many, passed away on Monday, after a 
short illness. Mrs. Kaufman is the 
mother of Walter Kaufman, who was 
associated with Stein & Ellbogen Co. 
for a few years. He left here last April 
for Germany to spend a few months 
with his parents, but remained there 
on account of his mother’s health. 


F. C. Wegner celebrated the grand 
opening of his new retail jewelry store 
on Friday of last week. Mr. Wegner 
has secured a very desirable location at 
5908 Fullerton Ave. The store is in the 
heart of a new district and there are no 
jewelry stores in that section. Mr. Weg- 
ner has been associated with the retail 
jewelry business in Chicago for a num- 
ber of years. For the past few years 
he was connected with Evens’, at 4774 
Milwaukee Ave., as a watchmaker. 


A meeting of the creditors in the mat- 
ter of Morris Lipkin, diamond broker, 
with offices at 31 N. State St., was held 
in the offices of Goldman, Allshouse & 
Healy last week. A 25 per cent settle- 
ment offer was unanimously accepted by 
those present. A meeting was also held 
in New York during the week and the 
offer submitted, and creditors accepted. 
H. Schwartz and H. Leitchman were ap- 
pointed on the creditors committee. The 
assets amount to approximately $7,000, 
with liabilities at about $23,000. The 
assets of the debtor are being held in 
escrow pending receipt of the accep- 
tance. 


Marvin Wexler, of Wexler Bros., re- 
turned last week from Appleton, Wis., 
where he attended the opening of the 
beautiful new store of Otto Fischer. 
Thousands of friends and customers 
visited the store during the two days of 
formal opening, and many telegrams 
and floral offerings were received from 
friends. Mr. Fischer, formerly of 
Beardstown, IIl., and of the retail jewel- 
ry firm of Fischer Bros., purchased the 
store of Frank Hyde, of Appleton. Mr. 
Wexler was most enthusiastic over the 
opening and states that he never ex- 
perienced such an attendance at any 
opening. 

W. R. Anderson, operating as the An- 
derson Jewelry Co., 108 N. State St., 
recently removed his business from the 
sixth floor to Suite 506 of the same 
building. In making the move he has 
more spacious quarters, just about trip- 
ling the space formerly occupied. All 
new attractive counter and wall cases 
of solid oak with indigo blue finish, 
and decorated in gold polychrome have 
been installed. The space is divided 
into a general display room, two dia- 
mond offices and one general office. The 
floor is covered in a deep blue carpet, 
and gray wicker furniture completes the 
arrangement. Drapes are in gold and 
gray. 

George C. Murphy, Jr., who has been 
connected with Frederick M. Gottlieb 
& Co., 35 E. Wacker Drive, for the past 
14 months, as a representative, recently 
resigned his position with this firm to 
accept a position with Eduard Van Dam, 
Inc., of 475 Fifth Ave., New York, and 
with home offices at Amsterdam, Hol- 
land. Mr. Murphy is now in New York 
completing his arrangements and ex- 
pects to return to Chicago in about 10 
days where he will open a local office in 
the Pittsfield building. During the time 
Mr. Murphy has been connected with the 
diamond business he has made a great 
many friends in Chicago and through 
the Middle West, and he has their well 
wishes for his continued success. 


Members in the trade last week ex- 
pressed their sympathy to James W. 
Tice, on account of the sudden death of 
his wife, Jennie M. Tice. Mrs. Tice had 
always enjoyed the best of health un- 
til three months ago when she suffered 
a paralytic stroke. She was rapidly re- 
covering from the effects of the stroke, 
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and on Monday evening, Oct. 31, while 
having dinner she complained of a se- 
vere headache and about an hour later 
passed away. Death was caused from a 
hemorrhage of the brain. Funeral serv- 
ices were held from her late home, 7410 
Crandon Ave., on Thursday afternoon, 
at 2 o’clock, and interment was at Oak- 
woods cemetery. She is survived by her 
husband and one sister, Mrs. Perry. 
James W. Tice has charge of the Chica- 
go office of Adolphe Schwob, Inc., at 
35 E. Wacker Drive. 


A meeting of creditors of S. L. Sim- 
mons & Co., manufacturing jewelers at 
159 N. State St., was held in the offices 
of Goldman, Allshouse & Healy at 2 
o’clock of the afternoon of Nov. 7. Mr. 
Simmons was present and stated that 
the company did not desire to continue 
business. By an unanimous vote credi- 
tors decided that the business. be 
liquidated and as much salvage as pos- 
sible be obtained. Liabilities amount to 
approximately $25,000 with assets at 
$15,000. S. L. Simmons commenced this 
business in February, 1924. They 
manufacture a fine line of platinum 
jewelry. Mr. Simmons, prior to his 
entering in business in 1924, was a part- 
ner of the old firm of Simmons & 
“awolkow. 











Louis Windt, of the wholesale jewelry 
firm of Stein & Windt, New York, called 
on the local dealers here recently for 
several days. 


A. F. Eisenbeiss, manager of the dia- 
mond department of the Eisenstadt Mfg. 
Co., wholesalers, has returned from a 
business trip to New York. 


A. W. Jones, well known retail jew- 
eler of Paris, Ill., was another recent 
trade visitor here, as was A. L. Krueger, 
of Krueger & Pollard, Macon, Mo. 


J. G. W. Schoenthaler, secretary of 
the Eisenstadt Mfg. Co., has returned 
from a short business trip to points in 
Indiana. 


Mrs. Emma Hammond, of the jewelry 
department of the Eisenstadt Mfg. Co., 
in the Louderman building; is taking a 
rest, visiting relatives in Detroit, for 
about 10 days. 


LeRoy Wehrle, of the retail firm of 
F. G. Wehrle & Son, jewelers, at Belle- 
ville, Ill., was in town last week making 
a few purchases among the local whole- 
sale concerns. 

E. K. Kane, leading jeweler of: Pinck- 
neyville, Ill., was a recent visitor in the 
wholesale district. Another visitor from 
the same State was W. A. Grant of Har- 
risburg, IIl. 

A. H. Doellfeld, 3168 S. Grand Blvd., 
is reported to have disposed of his en- 
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tire stock of jewelry, and will devote his 
activities in the future to his optical 
business and will continue at the same 
location. 


H. L. Berger, well known retail jew- 
eler of Alton, Ill., was here last week 
for a short visit with his wife, among 
the local jobbing houses. Another buyer 
from the same town was Louis Branden- 
berger, who came here for a short visit. 


J. A. Mariner, well known member of 
the trade, was in town this week with 
his wife, on his way home to Los An- 
geles, after an extensive tour of the east 
and a visit to Chicago. He spent sev- 
eral days here renewing old friendships 
in the local jewelry trade. 


Prof. Carl Schumpfeld, of Pforzheim, 
Germany, spent several days here dur- 
ing the past week, calling on some of the 
leading concerns in the wholesale jew- 
elry trade. He is on a tour of the 
United States, visiting many of the 
principal cities. 


The lease, stock and fixtures of the re- 
tail store of Walter P. Gummersheimer, 
3157 S. Grand Boulevard, have been re- 
ported sold at the recent trustee’s sale to 
August A. Vogel, located for several 
years at 1651 S. Jefferson Ave. It is 
understood that the latter will operate 
both stores. 


The Kirchner Jewelry Co., 7342 Man- 
chester Ave., has recently issued a one 
page circular advertising its line of dia- 
monds and watches. The sheet is letter 
size and folds into a regulation sized 
envelope and is being sent out in all the 
store mail as well as to the regular cus- 
tomer list. 


The bowling team of the Virginia 
Jewelry & Optical Co. at 5209 Virginia 
Ave. is making an excellent record in its 
competition so far this season with teams 
in the league with which it is connected, 
and is “touted” to have a good chance 
to finish in the lead before the end of 
the season. 


The Grand Jewelry & Optical Co. at 
Juniata St. and Grand Blvd., has been 
sold by its old owner to the Hopmann & 
Mumm Jewelry Co., and will be contin- 
ued under the new management at the 
same location. Louis Hopmann and Mr. 
Mumm have both been connected for 
some time past with the store of the 
Walter Gummersheimer Jewelry Co. on 
South Grand Blvd. and are now embark- 
ing in business for their own account. 
Both stores are in the same neighbor- 
hood and the newcomers have consider- 
able acquaintance with the trade in that 
part of town. 


Concerns in the local jewelry trade, 
both retail and wholesale, have been lib- 
eral subscribers to the Community Fund 
campaign, now in progress for complet- 
ing the budget for next year. In addi- 
tion to giving their time members of the 
trade have contributed in accord with 
their means both as individuals and as 
firms. Among the concerns listed during 
the week as subscribers were the follow- 
ing: Hess & Culbertson Jewelry Co., 
$300; F. W. Drosten Jewelry Co., $150; 
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J. Bolland Jewelry Co., $100; Heffern- 
Neuhoff Jewelry Co., $150; Jaccard 
Jewelry Co., $500; Bauman-Massa 
Jewelry Co., $250; Maschmeyer-Rich- 
ards Co., $150; Eisenstadt Mfg. Co. 

Charles Engel, a retail jeweler with a 
store at 1613 Market St. was the victim 
of an attempted robbery when a daring 
thief undertook to hold him up in his 
store one morning last week. The rob- 
ber entered and flourishing a gun, tried 
to get Engel to put up his hands. In- 
stead the jeweler showed fight, and in 
the tussle the gun was discharged where- 
upon the wouldbe robber tried to escape. 
He was apprehended however and gave 
his name as John H. Davis, a new ar- 
rival in the city from Detroit. He con- 
fessed he was “broke” and seeing Engel 
alone in the store concluded to try and 
“stick him up.” A warrant charging 
assault to kill has been issued against 
him and he is being held for trial. 

The second of the posters in the dia- 
mond advertising campaign of the local 
trade is up this week and the subscrib- 
ers are being supplied with miniature 
copies to display in their windows and 
stores. As noted before the plan carries 
on for three months with a different 
poster each month. The committee 
named to secure further funds for use in 
newspaper advertising has been func- 
tioning and, beginning next week, adver- 
tisements to tieup with the billboard 
publicity will run twice a week until 
Christmas. One morning and one eve- 
ning paper will be used, the space to ap- 
proximate 300 lines for each insertion, 
suitable copy being prepared and changed 
each week. The replicas of the billboard 
posters are attractively reproduced and 
each subscriber has been given a frame 
for use with them and they are now in 
evidence in many of the window displays 
showing in the retail district. 

Salesmen for the local wholesale jewel- 
ry concerns are still on the road, and 
most of them will be in the field until 
after Dec. 1. Business is reported good 
this week by a number of the whole- 
salers, and one large concern stated that 
last week orders were more numerous 
and larger in size and volume than for 
any previous week in the current year. 
This, it is urged, is an excellent sign 
that the dealers are in good shape and 
are feeling encouraged over the pros- 
pects for the coming holiday trade, and 
that those who must be guided by crop 
conditions and local prospects are an- 
ticipating a good business. Travelers 
also send in enthusiastic reports along 
with the orders. Among the dealers 
things are getting into shape for the an- 
ticipated holiday trade, and already there 
is noted some call for selections to be 
held for later delivery, and leading deal- 
ers express themselves as optimistic over 
the outlook for the Christmas buying. 








The Joyce Jewelry Co. will open a 
jewelry store in the Mountaineer Hotel 
building, Williamson, W. Va., on Dec. 1 
as a subsidiary of the Joyce Jewelry Co., 
which operates a similar store in the 
West Virginian Hotel at Bluefield, W. 
Va. 
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TRADE CONDITIONS 


with both the wholesale and retail 
of Evansville and in other towns in 
southern Indiana during the past week has 
been exceptionally good and dealers say that 
the ideal weather conditions that have pre- 
yailed have greatly stimulated their business 
and that they are looking for a good trade 
the remainder of the year. General business 
conditions in Evansville continue to improve 
and collections are better than they have been 
for some time past. In the coal mining towns 
of this section there has been a steady im- 
provement in trade for the past month. | In 
rural towns there also has been some im- 
provement in business. 


Many of the local jewelers report they 
have enjoyed good sales of diamonds 
during the past few weeks. 

Garland E. Chrisney, father of the 
late John P. Chrisney, owner of a large 
department store at Chrisney, Ind., also 
handler of jewelry, who died a month 
ago, has been named as administrator of 
the estate. Mr. Chrisney was one of 
the pioneer merchants of Chrisney and 
the town was named for his father, 
the first merchant in the town. 

Floyd Nester of the retail jewelry firm 
of Heinzle & Nester, and Miss Elizabeth 
Heinzle, another member of the firm, 
accompanied a party of friends to Rock- 
port, Ind., one day last week where they 
attended the annual fall carnival and 
festival given under the auspices of the 
Rockport Improvement Association. It 
was one of the biggest events of its 
kind ever staged in Rockport. 

Reports from Leavenworth, Ind., are 
to the effect that the pearl button fac- 
tory, which is the leading industry in 
the town, is getting plenty of mussel 
shells that come from the bed of the 
Ohio river. The pearl button factory 
at Rockport, Ind., has been operating 
pretty steady all fall and a good volume 
of business is reported. This means 
development of the fresh water pear! 
finds. 

The general store of Clark Whitman 
at Littles, Ind., a few miles north of 
Evansville, was entered by burglars a 
few nights ago and a large amount of 
merchandise, including jewelry, was 
carried away. A reward of $50 has 
been offered for the arrest and convic- 
tion of the thieves. 

The National Jewelry Co., Main St. 
near Fifth St., this city, celebrated its 
fifth anniversary a few days ago by 
staging a sale at which prices were 
lowered and the sale went over big, ac- 
cording to Jacob Huffman, manager of 
the company. The sale was well at- 
tended not only by local people, but by 
many out of town people. 

Charles Artes of the Charles F. Artes 
Co., Inc., local retail jewelers, reports 
their trade has been good for some time 
past and that they are anticipating a 
good Christmas holiday trade. This is 
one of the oldest retail jewelry stores in 
Evansville and has enjoyed a_ big 
patronage for about 50 years. 

Moses Gans, for many years vice- 
president and general manager of I. 


Trade 
jewelers 
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Gans & Co., wholesale and retail jewel- 
ers of this city, now associated with a 
large wholesale notions house in New 
York, has returned here from a business 
trip to the East. 

Retail jewelers in many of the towns 
in southern Indiana have cooperated 
with the merchants in their towns dur- 
ing the past summer and fall months in 
arranging Boost Day sales and in most 
instances they have been highly success- 
ful. Many of the towns will give these 
sales again next year. 











H. L. Johnson left Monday on a trip 
through Kentucky and Tennessee. 

A. L. Bell, Kokomo jeweler, recently 
purchased the interest of his partner, 
F. A. Beam. 

Paul Graham, recently connected with 
H. D. Pazol, Muncie, has opened a new 
jewelry store in Tipton. 

E. Williams, Bloomington jeweler, has 
returned from a vacation at Butternut 
Lake and Eagle River, Wis. 

William F. Espey, secretary-treasurer 
of the Baldwin-Miller Co., is on a 10 
days’ business trip to New York. 

O. B. Hale formerly with Mrs. Hor- 
nung, Terre Haute, Ind., is now con- 
nected with H. D. Pazol, Muncie. 

The Dee jewelry store is installing 
beautiful new light fixtures and an un- 
usually attractive window background. 

Leon Levy, manager of the Kay 
jewelry store, returned Wednesday 
from a visit of several days in Detroit. 

E. V. Vick has recovered from severe 
burns received in an explosion and has 
resumed his work with the Standard 
Jewelry Co. 

Allen Johnson formerly with A. E. 
Kiewitt and William Schaefer have 
opened a trade watch shop in the 
Knights of Pythias building. 

Karl A. Staufenbeil, formerly with 
the Rost jewelry store, is now with 
“Diamonds and Watches” the L. S. 
Ayres & Co.’s jewelry department. 

J. <A. Calhoun, president of the 
Bruder, Calhoun Co., Fort Wayne, Ind., 
has returned from a buying trip to New 
York, Boston, Philadelphia and other 
eastern cities. 

Recent trade visitors included: C. E. 
Smelser, Shelbyville; Mr. and Mrs. 
George Connor, Brownstown; Carl Rost 
of H. L. Rost & Co., Columbus, and 
George Kamman, Seymour. 

Carl Mouch has purchased the Joseph 
C. Bowman jewelry store at Champaign, 
Ill., and new fixtures are being installed. 
He recently acted as chairman of the 
reception committee at a Kiwanis con- 
vention held in Champaign. 

The Federal Jewel & Loan Co. was 
recently sold to the Federal Jewel & 
Loan Co., Ine. The business will be 
located at the same address, 219 W. 
Washington St. Maurice Tavel is one 
of the stockholders. 
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The Rank & Motteram Co. of this 
city is fast gaining a reputation for 
handling beautiful trophies. 


The advisability of properly harmon- 
izing jewelry has been stressed recently 
in the advertising of the Bunde & Up- 
meyer Co., Wisconsin Ave., retail 
jeweler. 


E. H. Warnke of the E. H. Warnke 
Co. here has just returned from a vaca- 
tion tour of the North. Mr. Warnke 
says that he had “fine weather, good 
roads, and a wonderful trip.” 
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George Gretzer, Milwaukee retail 
jeweler, has been ill at home for the 
past 10 days. He is getting along nice- 
ly now, however, and is expected to be 
back at his store within the next two 
weeks. 


Among out-of-town jewelers who 
called on the local trade during the past 
week are A. R. Perry, Waterford; P. 
Jagle, Kiel; B. Pouck, Cudahy; Howard 
Bruhy, West Bend, and E. Wegener, 
Beaver Dam. 


E. Zietz, formerly with Bloedel’s 
jewelry store and now with the chrono- 
logical department of the Wisconsin 
Telephone Co., is receiving the con- 
gratulations of his friends in the jewelry 
trade. Mr. Zeitz was married on 
Oct. 22, 


M. B. Barkan of the M. B. Barkan Co., 
recently received a letter from his 
broker in Europe who reports that there 
is a general demand abroad at the 
present time for better merchandise. 
Prices are considerably firmer now than 
formerly, he states. 


B. Rudnick, who has been in the 
jewelry business for a number of years 
at Sheboygan, Wis., has recently moved 
into a new store. The building, which 
is owned by Mr. Rudnick, is on the 
main street. It contains two stores, one 
of which is occupied by the Rudnick 
store and the other of which is rented. 
Mr. Rudnick also occupies one of the 
offices upstairs. 


Thirty-three years of business opera- 
tion on the same site, 1403 Green Bay 
Ave., is the record of the Alfred W. 
Fuchs Co., Milwaukee jeweler. Mr. 
Fuchs has kept in intimate touch with 
members of the north side community. 
“We furnish their silver mugs when 
they’re born and their wedding rings 
and gifts when they are married,” Mr. 
Fuchs commented. The business is one 
of the pioneers in the growth of the 
north side section. When the store was 
opened in 1894 by Alfred Fuchs there 
was only a handful of men in the store. 
Mr. Fuchs is one- of the organizers of 
the Green Bay Avenue Advancement As- 
sociation and has been active in securing 
many of the street lighting and other 
civic improvements that have changed 
the district to a thriving commercial 
community. 
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Co., passed a few days last week at 
Akron, Ohio. 

Jacob Rassner has returned from a 
trip of several weeks through the Middle 
Western States. 

W. T. Blashill, Oxford, Mich., paid a 
visit to Detroit last week, buying new 
merchandise for his holiday trade. 

August Kessler, of the E. H. Pud- 
rith Co., is receiving felicitations as a 
result of his marriage which took place 
last week. 

William Traub and Robert Traub are 
making a motor trip to Asheville, N. C. 
They report a delightful experience to 
friends back home. 

E. W. Berg, of the E. H. Pudrith Co., 
passed most of the last week traveling 
through Ohio, and returned with en- 
couraging business reports. 

Theodore DeGraev, of the Jacob Segal 
Co., diamond importers, went to St. 
Louis last week, where he is putting on 
an exhibition of diamond cutting. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., in the Metropolitan building, 
returned last week from a trip of many 
weeks duration to the Pacific coast. 

Solomans, 9671 Gratiot Ave., has. re- 
cently been incorporated in Detroit with 
a capital stock of $10,000 for the pur- 
pose of engaging in the sale of jewelry. 

A. G. Pogul, representing Skaletzky 
Bros., manufacturing jewelers, New 
York, was in Detroit this week renew- 
ing old acquaintances and calling on the 
trade. 

John Szymanski, retail jeweler at 775 
Mack Ave., and a member of the Ameri- 
can Legion returned last week from a 
European trip that has extended over 
several weeks. 

M. E. Shaffer and Henry Brown of 
the Garlick retail jewelry organization, 
passed the week-end hunting pheasants 
several miles north of Detroit. Both re- 
turned with their quota of birds. 

J. F. McDonald, of Imlay City, and 
Jack Graham of Bad Axe, were Detroit 
visitors last week. They passed most of 
their time calling on the wholesale trade 
and buying new merchandise for the 
coming holiday trade. 

Dyer Bros., at Caro, Mich., have about 
completed remodeling their store and 
now have one of the finest retail 
jewelry establishments in their part of 
the state. They are making extensive 
plans for the coming holiday trade. 

Albert Nehmer has extensively re- 
modeled his retail jewelry store at 
Crosswell and is now getting ready for 
a heavy Christmas trade. He has in- 
stalled new show cases and other equip- 
ment that give him an attractive place. 

Meyer Rosenbaum was among the 
first to patronize the air route that 
opened between Detroit and Cleveland 
this week. Irving Segal is another De- 
troit jeweler who made the trip. The 
time is 90 minutes between the two 
cities. 
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One of the three young men who are 
alleged to have held up the retail jewelry 
store of Morris Greenberg, 8931 12th 
St., on Sept. 3, obtaining $20,000 in cash 
and jewelry, was injured last week 
when he fell 10 feet from the balcony 
of a cell block in the Wayne county jail 
while scuffling with another prisoner, it 
is stated. He was arraigned on Oct. 22 
and bail fixed at $10,000. A half hour 
before being hurt, his father and a 
bondsman appeared at the jail to obtain 
his freedom. He was released although 
he probably will be confined to the Re- 
ceiving Hospital for some time. He is 
suffering from injuries to the head. 

A young man pleaded guilty to imper- 
sonating a government officer before 
Federal Judge Edward J. Moinet last 
week and was sentenced to two years 
in Leavenworth prison. He was sought 
for more than a year by Department 
of Justice agents in a number of large 
cities where he defrauded merchants, it 
is stated. On Sept. 8 this man repre- 
sented himself as a government agent 
to Harry Glick of the Crown Jewelry 
Co. at 405 Woodward Ave., purchased a 
necklace and tendered a check for $100 
on a $15 purchase, accepting the dif- 
ference in cash. Mr. Glick notified the 
government agents when the worthless 
check was returned and the man later 
was arrested. It is said he practiced the 
same scheme in New York, Newark, 
Washington, Philadelphia and Akron, 
Ohio. 
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G. Chorba, who recently held a stock 
reducing sale has moved to new quar- 
ters at 11905 Buckeye Road. 

Sam Silverberg is now connected with 
the Merit Co. and will act as traveling 
representative for the company. 

Harry Burr, Elyria, is conducting a 
removal sale and expects to move into 
new quarters in the near future. 

A new retail jewelry store is being 
opened in the Erie building, E. Ninth St. 
and Prospect Ave., by William Ryan. 

Benno P. Mills, watchmaker, is now 
with Glen McGraw, retail jeweler. He 
was formerly located at 3359 W. 97th 
St. 

The National Watch Co., who are 
opening a branch on Euclid Ave., near 
East 101st St., will carry a full line of 
jewelry. 

H. W. Burdick, president of the H. 
W. Burdick Co., wholesale jewelers, is 
back from a short business trip to 
Florida. 

“Nele”’ Young of the Lewitt Watch 
Co., called on the wholesale trade this 
week, as did Joseph Frank of Sussfeld, 
Lorsch & Schimmel. 

Oscar Ruustein, Ashtabula Harbor, is 
remodeling his store and putting in a 
new front. He is also adding several 
offices on the second floor. 

A new retail jewelry store has been 
opened by Herman Seigel on E. 123rd 
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St. Mr. Seigel was formerly connecteg 
with the Ruggles Jewelry Co. 

Mr. Roberts, representing Brozep 
Bros., New York, and Mr. Pearlman 
representing the K. K. Crystal Co., New 
York, were in Cleveland. last week, 

Schroeder & Hauer, watchmakers 
formerly with the Bowler & Burdick Co, 
have opened a shop of their own on the 
sixth floor of the Truman building. 

Business is reported to be improving 
among the retail trade although there 
still exists considerable unemployment, 
Collections, however, are not over good, 

Charles Meyers, engraver, formerly 
with the Bowler & Burdick Co., has gone 
into business for himself and _ has 
opened a shop at 622 Truman building, 

Mrs. Clarence Rock, wife of Clarence 
Rock, vice-president of the Scribner & 
Loehr Co., is recovering from a serious 
operation performed at a local hospital 
the past week. 

David Feigenbaum, of the Cleveland 
Jewelers Supply Co., is. back after a 
three weeks’ trip through West Vir. 
ginia and: Pennsylvania and_ reports 
that business is fair. 

Among out of town jewelers in Cleve- 
land last week were: I. Shiff, Lorain; 
K. Schmidt, Warren; Oscar Ruustein, 
Ashtabula Harbor; E. L. Aukerman, 
Norwalk; A. G. Chaffee, Garretsville. 

A committee has been appointed by 
President C. A. Radde of the Cleveland 
Better Vision Society to select candi- 
dates for the various offices at the an- 
nual election which takes place Dec. 14, 

L. B. Bach, general manager of the 
Sigler Bros. Co., has resigned. He has 
not announced his future plans. The rea- 
son for his resignation is that the af- 
fairs of the company are being wound 
up preparatory to discontinuing busi- 
ness. 

George Baxter, one of Cleveland’s 
oldest West Side jewelers, has an- 
nounced that he will discontinue busi- 
ness in the near future. He is now 
holding a sale and is offering the fix- 
tures and safe also. He has been lo- 
cated on W. 25th St. for many years 
and his reason for retirement is because 
of ill health. 

The Halle Bros. Co. held a_house- 
warming on Saturday evening in cele- 
bration of the completion of alterations 
to the Main Euclid-Huron building and 
Huron Annex. Members of the educa- 
tional department acted as guides to the 
hundreds who took advantage of the oc- 
casion to see the activities behind the 
scenes not usually shown to the public. 
The newly enlarged jewelry department 
and diamond rooms were included in the 
inspection tour. 

Mayer Rosenbaum, president of the 
Mayer Jewelry Co., one of Detroit’s 
largest credit jewelry houses and who 
operates three stores, was a passenger 
on the first passenger airplane between 
Detroit and Cleveland last week. Mr. 
Rosenbaum is an enthusiastic aviator 
and is planning on purchasing a plane 
of his own. While in Cleveland he was 
the guest of George Loehr, of the Scrib- 
ner & Loehr Co., and he visited a num- 
ber of the larger credit jewelry stores 
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in this city and discussed business 
methods. 

The Twenty Four Karat Club will 
hold its regular monthly dinner meet- 
ing on Friday evening, Nov. 11, at the 
Hotel Statler, in Parlor 4. It will be a 
business meeting and will be the last 
monthly meeting until Feb. 1, when elec- 
tion of officers will take place. Presi- 
dent H. B. McCague has announced that 
the Wednesday luncheon meetings will 
be discontinued after Nov. 9 on account 
of the busy season approaching. An- 
nouncement will be made as, to when 
they will start again, which will prob- 
ably be the early part of January. 

Nathan Weinzimmer alleged to be one 
of the Whittemore gang of New York 
jewel thieves, was refused an appeal 
by the Ohio Supreme Court for a review 
of his case on habeas corpus proceed- 
ings. He was seeking to evade extradi- 
tion to New York to stand trial in con- 
nection with the jewel robberies perpe- 
trated by the Whittemore gang, and for 
which he is under indictment specifically 
for the $176,000 diamond robbery of 
Jan. 11, 1926. Extradition papers were 
signed by Governor Vic Donahey March, 
1927, but attorneys for Weinzimmer im- 
mediately filed an appeal on a habeas cor- 
pus and he was admitted to bail on 
$50,000 July 14. Weinzimmer is also 
wanted by Federal authorities who al- 
lege that he was interested in an alcohol 
brokerage business whose headquarters 
were recently raided in a downtown 
suite of offices. 











Charles Hanni, representing Sussfeld. 
Lorsch & Schimmel, New York, is in Los 
Angeles calling on the trade. 

Ben Ehrenricht of the D. & I. Jewelry 
Co., New York, is a visitor in Los An- 
geles. He is calling on the wholesale 
trade. 

Herbert Reichman of Reichman Bros., 
New York, is in Los Angeles for a brief 
stay. He is much pleased with the tone 
of the trade here. 

Branch offices for the Electric City 
Box Co. of New York are now being 
opened in the Metropolitan building. 
Mr. Wiel is in charge. 

Joseph Bloom, of the Metropolitan 
building, has just enlarged his place of 
business. It was necessary to secure 
more room and now his goods are dis- 
played in a more attractive manner. 

Robert Gilman, C. F. Sischo & Sons, 
has just returned from a trip around 
the kite-shaped track. He visited the 
Jewelers in San Bernardino, Redlands 
and other kite track cities. 

Mr. and Mrs. David Hersh are in 
Los Angeles from San Francisco, en- 
joying their honeymoon. They were 
married last week in the Bay City. They 
are accompanied by Mr. and Mrs. Wil- 
liam Davidson, jewelers, of San Fran- 
cisco, the parents of the bride. The fam- 
ily is well known in this city, where they 
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have a host of friends. Mr. Davidson is 
a diamond importer. 

Bert Ebner of the E. W. Reynolds Co, 
jewelers in the Metropolitan building, 
has evolved a novel plan to aid his large 
sales force. Classes in salesmanship 
have been formed and are meeting for 
three evenings this month. Lectures are 
spread over a period of about three 
months. The cost is met by the E. W. 
Reynolds Co. The idea has made a de- 
cided hit with the men and women and 
35 of them have taken advantage of the 
offer and are attending the course. Dr 
Paul W. Ivey is the lecturer. “It is our 
desire to aid the men and women in every 
way,” said Mr. Ebner, “and that is the 
reason we have made this course avail- 
able to them. It is a pleasure to watch 
the men and women studying to make 
themselves more efficient. The course is 
so interesting that I am attending myself 
and getting a lot of good therefrom.” 

Joseph Korsen of the E. Bastheim Co., 
Title Guarantee building, has returned 
from New York. Heretofore it has been 
the custom for H. R Strauss, Swiss fac- 
tory representative, to come all the way 
from Switzerland and then across the 
continent. This time Mr. Korsen cut off 
half of the mileage by arranging to 
meet Mr. Strauss in New York. Mr. Kor- 
sen arranged for the closing of the 
Willard Watch line for 1928. The E. 
Bastheim Co. are agents for this line 
of watches and it was for this rea- 
son that Korsen met Mr. Strauss and had 
opportunity to deal directly there and 
close up the agency for this coming year. 
Mr. Strauss, the Swiss factory repre- 
sentative, expressed a desire to learn 
everything possible about the trade on 
the Pacific Coast. There was much that 
could be told concerning the business 
here which is now in a most thriving 
condition. Mr. Korsen also called on the 
manufacturers and importers in New 
York. He says he found things rosy 
there for the Christmas trade. 
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Alfred Keller, son of J. Keller, local 
jeweler, has just been awarded a violin 
fellowship in the graduate school of the 
Juilliard School of Music in New York 
city. Word was received last week by 
his parents, Mr. and Mrs. Jacob Keller. 
Only one other violin scholarship was 
given, and the award was made follow- 
ing an examination. Keller was for 
two years concertmeister of the Port- 
land Symphony orchestra, and left for 
the East last summer. 

The International Live Stock Exposi- 
tion is on in Portland this week, bring- 
ing hundreds of visitors to the city from 
all over the Northwest, the East, and 
California. Many of the local shops 
have trimmed their windows to com- 
memorate the event. Among others 
were noticed the two Washington St. 
windows at the Feldenheimer jewelry 
store, at West Park and Washington. 
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The colors employed in the wide ribbons 
used for decoration in one were crimson 
and gray, and a beautiful framed hunt- 
ing scene dominated the background. 
Several exquisite trophy cups in silver 
were displayed, while a large black toy 
horse occupied the center of the window 
with “Horse Show, 1927,” lettered on a 
card. Smaller objects were watch fob 
ornaments in the shape of horses, some 
single, and others in tandem effect, in 
silver, gold, and platinum with dia- 
monds; exquisite tapestry greeting cards 
with scenes in which horses formed a 
part; men’s match and cigarette cases 
in silver with a silhouette of a horse 
on the back; and riding whips. The 
other window employed a printed ma- 
terial in deep rich shades with a back- 
ground of red to set off the articles. 
Another exquisite hunting scene framed 
in black added to the attractiveness. 


C. A. English on Saturday, Oct. 29, 
opened an attractive little shop on Third 
St., just off Stark St. That sounds like 
a simple announcement, but in reality 
it heralds a great change in business 
for the proprietor. It was in 1895 that 
J. P. Schade opened a jewelry store in 
a room on one of the upper floors of the 
Worcester building. And very soon 
after that Mr. English, then a young 
fellow, entered his employ and learned 
the business of watch repairing under 
his experienced and careful training, 
for Mr. Schade was known as one of the 
finest men in that line in the city of 
Portland. Later on Mr. English became 
Mr. Schade’s son-in-law, and on his 
death took over the business. For a 
number of years his shop has been on 
the ground floor of the Worcester build- 
ing, in a room that had no outside dis- 
play windows. Mr. English has a large 
personal following, being clerk of the 
Modern Woodmen. He is also very 
popular with the local Chinese, many of 
whom carry very fine watches. The 
new shop has a good-sized display win- 
dow, and is on a spot where people wait 
for street cars, so that Mr. English is 
sure to gain many new customers. He 
carries a general line of jewelry, and 
specializes in watch repairing, as well. 
C. A. English, in his new shop, dis- 
plays prominently on his show case a 
lovely little gold cigarette box with a 
golf ball and club on the top, and en- 
graving on the side to the effect that it ° 
is his property because he was the 
winner in the mixed foursomes of the 
Oregon Golf Association this year. He 
is famed for his playing, having held 
the championship on the local jewelers’ 
team for several years. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 
London U.S. Gov’t New York 

Date Official Assay Bars Official 
Now: Bons 261% 59% 56% 
ee oe 26% 595g 57% 
NGV, Bcc 26% 59 3% 57 
ae 26% 59 3% 57 
Nov. 5..... 264% 59 8@ 57 
NOG Cdk es 26% 59% 57% 
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BUYERS’ DIRECTORY 


of the Manufacturers, Importers and Jobbers in the , 


JEWELRY AND KINDRED TRADES 
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A Handy, Classified List for Buyers. Bound in Limp Cloth, 3 x 6% inches. Fits in Vest Pocket 


Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription 


Copyright, 1927, by 


JEWELERS PUBLISHING CORPORATION 


11 JOHN STREET, corner Broadway (Phone 1148 Cortland) 


PRICE ONE DOLLAR 
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, VANITY CASES 


No. 803— White gold finish, 
thin model, square _ shape, 
double compact made of a 
non-tarnishing white metal 
highly polished inside and 
out; beautiful brocaded and 
engine turned designs on 
front and back, large round 
hand painted flower design 
front. Contains mirror, double 
puff, standard size rouge and 
powder cake. Has a fancy 
soldered link chain. 


J. LEO GROGAN = 5 Fifth_ Avenue 


New York 























C & G Watch Co., Ine. 


1452 Broadway New York, N. Y. 
IMPORTERS OF 


“The Better Watch” 


“Quality Above All” Write for samples and prices 











- ITALIAN JEWELRY ;« 


Filigree Silver — Florentine Silver — Venetian Beads 


CORALS—CAMEOS—MOSAICS 
At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 


FLORENCE (Italy) 


Correspor:dence invited. 












IMPORTANT 


Jewellers’ Block Policies 
At Reduced Rates 





THE JEWELLERS’ AGENCY 


15 Exchange Place Jersey City, N. J. 









Correspondents of a stock com- 
pany having $10,000,000 assets. 








SCHOOL - COLLEGE & FRATERNITY PINS 
INTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York 






















the Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. i 
Pat. Feb. 20,1917 20 W. 22nd St., New York ps nay 25, 1920 
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J. E. Lewis, of the J. E. Lewis Co., 
has made several short trips recently. 

Sydney Weinshenk of Mayer & Wein- 
shenk is in Utah. 

Alfred H. Bullion has been spending a 
week calling on his customers in Los 
Angeles. 

Mr. and Mrs. Charles Wickersham, 
Bakersfield, Cal., were in San Francisco 
late in October on their honeymoon. 

Herbert Weinshenk, representing the 
I. Ollendorff Co., New York, is in the 
Pacific Northwest. 

L. O. Levison, president of the Cali- 
fornia Jewelry Co., is back after a 
week’s trip to southern California. 

E. C. McKeen, coast representative of 
the Waltham Watch Co., is visiting 
cities of the Northwest on a business 
trip. 

E. D. Garber, formerly a watchmaker 
with the James A. Sorensen jewelry 
store on Market St., has opened for 
business on his own account in Room 
717 of the Kamm building. 

George Goldberg is here with W. Har- 
wood of the Schless-Harwood Co. of 
New York, a firm represented by Mr. 
Goldberg. O. F. Samuelson, Towle Mfg. 
Co., is also here. 

At the headquarters of the W. B. 
Glidden Co., representative of R. Wal- 
lace & Sons Mfg. Co., it is stated that 
there has been a good demand for 
trophy cups, golf creating the greatest 
demand. There have been a number of 
good golf tournaments in San Francisco 
and vicinity, as well as all through 
California and they have created good 
business in trophies. 

The formal opening of the exhibition 
rooms of the Pairpoint Corporation, 126 
Post St., has now taken place and Tom 
Bennetts, coast manager, is busy show- 
ing his company’s lines of rock crystal 
glass, colored glassware, handsome 
lamps and a complete stock of silver- 
ware. Mr. Bennetts says that many mem- 
bers of the trade have been inspecting 
the lines of art goods and that busi- 
ness has been good. 


On Oct. 19, the death occurred of Rob- 
ert Nordman, who had been connected 
with the jewelry trade in San Francisco 
for years. The deceased was the son of 
Joe Nordman, one of the pioneer San 
Francisco jewelers and brother of B. 
Nordman of the firm of Nordman & 
Aurich. He is survived by a widow and 
by other members of the Nordman fam- 
ily which is well lmown and respected in 
San Francisco jewelry circles. 


Among out-of-town jewelers visiting 
the trade here during the past few days 
were: Wm. Dupen, Sacramento; John 
Koch, San Jose; Arthur Prouty, Napa; 
E. L. Bothwell, San Jose; L. A. Mead, 
Santa Clara; G. Balbasseroni, South 
San Francisco; E. A. Benoit, San 
Mateo; E. E. Benard of S. F. Hollander, 
Eureka; George Wilkins, Red Bluff; A. 
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J. Wilkinson, Tracy; C. Mantele, 
Stockton; John Wachhorst of the Wach- 
horst Co., Sacramento; M. Adams of 
Adams & Davidson, Sparks, Nev. 

A. L. Zeitung, sales promotion and 
advertising manager for the Interna- 
tional Silver Co., is leaving this city to 
return home via Butte, Mont., Duluth 
and Chicago. Mr. Zeitung is planning 
to stop over in some of the cities, in the 
interest of the sales promotion and ad- 
vertising department. E. P. Rue, for- 
merly of the sales promotion and adver- 
tising department here, left on Oct. 31, 
to visit the factories of the International 
Silver Co. and will probably be back 
about Dec. 1. 

One of the most elaborate affairs of 
the season was the Frank-Friend wed- 
ding which took place on Oct. 24, in the 
Gold ball room of the Palace Hotel, 
transformed into a Roman court of flow- 
ers. The bridegroom, Herbert Friend, 
son of Mr. and Mrs. S. H. Friend and 
the bride, Miss Bernice Frank, daugh- 
ter of Mr. and Mrs. Arthur A. Frank, 
made a handsome and striking-looking 
young couple; in fact, the loveliness of 
the bride was much commented on. Her 
tall, blond beauty was enhanced by a 
crown and veil of old point lace which 
has been in her family for a century. 
Over 250 guests were present, some of 
them from far-off States, especially as- 
sembled for the occasion. The young 
couple are honeymooning in the South. 
On their return they will reside in San 
Francisco where the groom is engaged 
in the diamond importing business with 
his father. 








Pacific Coast Notes 





Otto Frank, S. Berkeley, has just 
moved into a new store. 


M. Berger, jeweler of 1249 Twenty- 
third Ave., Oakland, Cal., has sold out 
at that address to L. A. Fagercrans. 


Harry Lichtenstein, who bought and 
took over the store of B. Ryder & Son, 
San Jose, is holding a sale and reports 
good business. 


J. M. Pearcy, who has been conduct- 
ing a jewelry store in Sparks, Nev., has 
closed his business and has taken a po- 
sition as watchmaker with the Adams- 
Davidson Co. 


Owing to failing health, Louis Wech- 
ter of 537 Broadway, San Diego, is dis- 
posing of his stock and fixtures. It is 
stated that illness overtook him just 
when business prospects were bright. 


Edward N. Radke, owner of the Radke 
jewelry store on S. Grand _ Boule- 
vard, Glendale, Cal., gave a beautifully 
engraved loving-cup to the winner of the 
Better Babies Exposition contest, pro- 
moted by the Glendale Press. 


Ludwig’s jewelry store, Walla Walla, 
Wash., has been attracting crowds by 
showing movies in a window. One fea- 
ture of the program thrown on the 
sereen was a watch in slow motion; 
there were also gem cutting and polish- 
ing and animated cartoons. The movies 
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were projected through the plate glass 
window. Clarence Ludwig, who devel- 
oped the idea, worked for months to de- 
vise a screen that would reproduce the 
reflection from the film. 


A. Hartung, Nevada City, Cal., has 
taken over all the jewelry lines for- 
merly carried by the firm of C. J. Brand 
& Son. The Brand store was founded 
in the early 50’s and, until this year, 
has been operated continuously by the 
founder and his descendants. On the 
death of her brother, Miss Minnie Brand 
took over the jewelry lines. For some 
time past, A. Hartung had carried the 
watches and men’s jewelry, operating in 
the Hartung store. He has now taken 
over the entire business, Miss Brand 
having decided to retire. 











J. L. Firstenberger, Oklahoma and 


Kansas traveler for the Woodstock- 
Hoefer Watch & Jewelry Co., returned 
the first of last week to Kansas City to 
restock his trunk for the holiday trade. 
Mr. Firstenberger reports conditions as 
fair. 


George H. Edwards, member of the 
Edwards-Ludwig Fuller Jewelry Co., 
wholesale jeweler, made a business trip 
of four or five days last week into Kan- 
sas. Mr. Edwards reports that the pros- 
pects for the jewelers in that State are 
very promising. 


Louis Megede, Richmond, Mo., was in 
Kansas City last week buying jewelry 
for his trade. Gene Weber, Lexington, 
Mo.; W. W. Whiteside, Liberty, Mo.; 
C. L. Frost, Odessa, Mo.; J. A. Zimmer- 
man, Warrensburg, Mo.; C. G. Morri- 
son, Olathe, Kan., and Mrs. W. S. Noble, 
Siloam Springs, Ark., were other Kan- 
sas City visitors. 


In the death of Frank Harsch last 
week, the retail jewelry trade of Kan- 
sas City lost one of its oldest pioneers. 
Mr. Harsch was formerly located on E. 
llth St., and for many years conducted 
a retail jewelry store there. Recently 
he retired from the 11th St. location to 
a smaller store on 31st St., his poor 
health making it advisable for him to 
handle a smaller store. Mr. Harsch was 
well past 70 years old when he died. 


Frank Bangs, Salina, Kan., was in 
Kansas City last week buying jewelry. 
Mr. Bangs announced that he now owns 
and manages three retail jewelry stores 
in various parts of Kansas. Until re- 
cently he owned only the Frank Bangs 
jewelry store in Salina. He has recently 
bought out the old Shide-Ridelbarger 
jewelry store at Dodge City, Kan., and 
has had for a slightly longer period a 
jewelry store in Manhattan, Kan. Wil- 
liam Shide, from whom Bangs bought 
the Shide-Ridelbarger holdings, has con- 
ducted the business in Dodge City for 
over 30 years, but has been forced to 
retire on account of poor health. 
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Helping Them Observe Thanksgiving 











Suggestions Aimed to Attract Attention to the Gift Depart- 
ment and Help Increase Sales 
By LILt1an GOODMAN 














THANKSGIVING is one of the jolliest 
holidays we have. It is a symbol of good 
will and rejoicing; the very idea of the 
day suggests a party, a celebration of 
some kind. The schools and colleges are 
closed for several days, and young and 
old contemplate the Thanksgiving feast 
with watering mouths. It is a happy, 
merry time and a splendid opportunity 
for the gift department to profit. 

Costume balls and masquerades are 
somewhat passé these years, but some- 
how—perhaps because the very young 
folk still love their false faces and their 
gypsying on Thanksgiving Day— it is 
the one day when a masquerade is ex- 
actly right. And that is only one of the 
reasons why it is a good day for a party 
since every one loves to play he is some- 
one else, 

The winter party season has just be- 
gun to go into a steady pace. Everyone 
is ready for a celebration and the enter- 
prising gift department will act as a 
stimulus to host and hostess through ad- 
vertising and displays. Some shops use 
direct mail advertising, others find it ad- 
vantageous to drop circulars before the 
doors of their patrons, some, in large 
cities where the population is constantly 
changing, achieve the best results by 
trolley car, train and billboard posters. 

For the circular advertisement the 
gift department could use a gaily colored 
sheet (with a turkey or a sheaf of wheat 
or a humorous scarecrow or an ugly 
false face or some other humorous cut at 
the top) which invites the hostess to visit 
the store for helpful suggestions in ar- 
ranging a party. 

A letter printed in script on bright 
paper may invite a visit to the shop and 
@ consultation with the party director. 


For example, something like this may 
be sent out: 
My dear Mrs. Stewart: 

Are you celebrating the “feast of 
the harvest” this year by giving a 
Thanksgiving party? Surely there 
can be no better time for a children’s 
party or a dance for the grown-up 
children or a good old - fashioned 
masquerade, for Thanksgiving Day 
has become the signal for merri- 
ment and good cheer, dancing and 
laughter. 

If you find the details of, party- 
giving too tedious, if you desire 
originality, if you cannot think of 
an unique plan and you fear a dull 
evening, cast away those dark 
thoughts by consulting with our 
party director. We are pleased to 
offer you our advice in costuming, 
in the matching of dance partners 
and the choosing of games; we are 
ready to help you in finding invita- 
tions either from our card catalogue 
or those suggested in our party 
books; we will be glad to help you 
decide the difficult question of how 
to set the table, what to serve and 
how to serve it. Furthermore, we 
have some _ unusual suggestions 
about what to do when the party 
gets slow. 

We serve you in planning your 
party with no obligations on your 
part. Come in and talk it over. 
You will be enthusiastic about a 
Thanksgiving party and you will be 
full of wonderful ideas for its suc- 
cess when you leave us. 

Sincerely, 
John Blank. 
A colorful window display with a large 
paper turkey as a central attraction, or 


a window tastefully arranged showing 
place cards and favors for a Thanksgiv- 


ing party will command attention. The 
gift shop proprietor will, of course, ar- 
range his window to suit the income of 
his store, but he will be surprised what 
wonders he can accomplish with bright 
crepe paper and a ragged scarecrow pre- 
siding over a sheaf of straw and paper 
wheat. A neatly lettered card may in- 
vite the passers-by to “Come in and see 
our party display.” 

Inside the store the manager has ar- 
ranged, for quick and easy perusal, 
place cards, invitations, dance orders, 
special games for the occasion, favors 
and prizes. If he has enough room in 
the shop he might dress a table in true 
party style with autumn leaf and turkey 
patterned paper table cloth and napkins, 
snappers that mark the day, place cards, 
decorated paper plates, orange candles, 
an appropriate small souvenir at each 
place, candy and nut dishes, and in the 
center a lordly turkey may hold his 
place. 

It is advisable for some member of 
the staff of the store to be well informed 
on table setting. service, the arranging 
of games and the planning of parties. 
This service should be rendered cheer- 
fully and willingly. Even if the cus- 
tomer decides that she will not give a 
party and does not wish to purchase the 
many party objects sold by the store, 
she will be pleasantly impressed and 
most likely will return at some future 
date because of the ready service offered 
to her. 


Ferdinand Bing & Co.’s successors an- 
nounce to the trade that S. Craig Pres- 
ton. one of the best known and most 
vopular salesmen in the art and gift 
trade. will join their sales force on Dec. 
1. Mr. Preston will cover principally 
the territory formerly taken care of by 
Stanley Brussel, whose increased duties 
in the home office will keep him in New 
York nearly all the time. Mr. Preston 
and Mr. Brussel will have charge of the 
company’s semi-annual exhibit at the 
Eastern Manufacturers and Importers’ 
shows at the Palmer House, Chicago. 
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Illustrating our new “Gorchere 

and Directoire Lamps. Bases 
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Flemish, Antique and 





Bronze finish. 
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Factories: New Bedford, Mass. 
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Fall Merchandise for the Gift Department 











Bronze ash tray manufactured by 
Frankart, Inc., 225 Fifth Ave., 








Ceramic lamp with parchment New York 
shade. Shown by Simondetti & pa gy Pon Ps 
Co., 12 W. 21st St., New York ae en ae 


ae . New York 
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Six colored stem glasses with 
tray. The glasses are set on a 








painted wood base and are in Cigarette snuffers or paper weights 
either antique silver or antique One of the many patterns in Japanese seen at the showrooms of Howard 
gilt finishes. Shown by M. W. china shown by A. L. Tuska, 114 E. 16th G. Selden, 225 Fifth Ave., New 
Carr, West Somerville, Mass. St., New York York 


Glass tulips. Assortment contains 10 leaves and 

10 flowers in various shades made of glass. The 

bowl is representative of the Czechoslovakia 

peasant work. Shown by Weissman Importing 
Co., 3 E. 28th St., New York 
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Illustrations Actual Size 


Butterfly Jewelry in Appealing Designs 


Accents the Blues of the Mode Sponsored by Premet 





ea i OU will find this gorgeous butter- In addition to the items illustrated, our 
fly jewelry to be one of the quickest ine includes miniatures, trays, cigarette 
selling items you have ever featured. 1.4 trinket boxes. 


A sample line of - pina rane 
———— te th hee enn ened display 


effects achieved by the use of genuine : ' 
tropical butterflies gives it an instant pad is furnished free with all orders 
appeal to every customer that enters amounting to $50.00 or over. 


your store. 
Holiday Business. SEND For Our ILLUSTRATED CATALOG 
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particulars. 


3 }225 Fifth Avenue, New York 


this Jewelry will 
bring you a big 
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Parchment shade in the newest design. Shown 
by de Sherbinin Studios, 132 E. 58th St., New 
York 
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Fall Selections for the Gift Department 




















White gold finished double com- 
pact with square shaped hand 
painted cloisonne enameled 
plaque. Contains mirror, double 
puff, standard size rouge and 
powder cakes. Displayed by 
Leo Grogan, 225 Fifth Ave., 
New York 
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The fine coloring of the Graf- 

feta vase from Art Industries, 

225 Fifth Ave.,.New York, -is 

an important feature of this 
pottery 








= 


~ 


veil 








The artistic and interesting picture shown 
herewith is one of many exhibited by Rudolph 
Lesch, 225 Fifth Ave., New York 














Ce The Greyhound ash tray combines a beau- 





Hand tooled colored leather articles embossed in gold with pettipoint 
centers. Shown by S. J. Goldhill & Co., 411 Fifth Ave., New York 








tiful ash tray with separable cigar lighter. 


Shown by Cunningham Manufacturing Cor- 
poration, 155 Lafayette St., New York 
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“Commerce Is Binding Nations Together and Art Is Her Interpreter” 


From the four corners of the earth— 


From the quiet byways of forgotten centuries come 


THINGS OF BEAUTY 
TO OUR SPRING EXHIBITION 


February 6th to 17th, 1928 
PALMER HOUSE 
CHICAGO 


More and more, in serving of buyers of taste and discrimination, this Exhibit has 
grown in international scope. More and more it reflects the art and life of many 


lands. 
May We Have the Pleasure of Seeing You There? 


A. STANLEY BrussEL, President | Geo. F. Litt_e, Managing Director 
FRANK W. JENKINS, Vice President 225 Sth Ave., New York City 


EASTERN MANUFACTURERS AND IMPORTERS EXHIBIT, Inc. 
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The Lure of the Enameler’s Art 


Past Ages Gave Us Many Examples of Delicate Workmanship and Present-Day Craftsmen 
Produce Delightful Offerings for the Gift Department 























UROPEAN enamels ornamented the rel- 
E iquaries and altars of the churches of 
the Middle Ages when religion was all im- 
portant. The enameler’s craft provided the 
handsomest ware next to gold and silver at 
a later time; it gave a charm and novelty 
to women’s jewelry at still a later date and 
finally endowed with delightful color the 
furniture and palaces of great houses. 

The origin of enameling is lost in a 





ATTRACTIVE GIFT OFFERING 


shroud of unwritten history. The Orient, 
principally China, made beautiful cloisonné 
countless ages ago, long before enameling 
was dreamed of in the western civilization. 
China does not claim the invention of the 
art altogether and generally ascribes its in- 
troduction into their country to the Arabs 
who, it is thought, brought it from Con- 
stantinople. Enamels of the cloisonné vari- 
ety may have been fashioned first at a very 
remote date in western Asia for old Chinese 
cloisonné suggests western traits; the work- 
manship reveals a resemblance to the ware 
of the Byzantine school. The people of the 
Byzantine territory, however, may have 
imitated the work brought from China, 
Persia and India. So to trace the origin of 
the craft brings one only to an endless 
circle in which one trait resembles the other 
and the beginning is lost in the end. 

For many centuries China has been famed 
for its cloisonné enamels. The exquisite, 
rich colors, the quaint forms, the grotesque 
and exotic designs have found for ancient 
and modern Chinese enamels a place in the 
homes of all times. The decorator of to- 
day, in his search for the beautiful, recog- 
nizes the rare qualities in this lustrous ware 
which is one of China’s most delightful as 
well as most ancient art products. 

Historians relate that the art of enameling 
was brought to Europe and penetrated as 
far as Ireland in the early centuries of the 
Christian era. Then, in the 13th century, 
when nearly the whole of Asia and part of 
eastern Europe was conquered by the Mon- 
gols a way was opened up for the introduc- 
tion of new industrial arts. 

Enamel, a form of glass colored with 
various opaque or transparent metallic 
oxides, after a considerable amount of bak- 





ing adheres to the glass or the metallic plate 
of copper, iron, brass, bronze, silver or gold 
upon which it is applied. 

The art is divided into three main divi- 
sions: Enamels in which the paste is spread 
over the surface and painted as the artist 
desires, the cloisonné in which the enamel 
is introduced. into little cells of metal fast- 
ened to the surface of a metal foundation, 
and the champlevé in which the spaces that 
receive the fluid are cut out on the field 
of a plate with a burin or flat graver. 

All kinds of metals and glass itself are 
used as the foundations for enamels. Crystal 
was a general favorite of the enamel crafts- 
men during the French Renaissance. Those 
enamels which require only a low degree of 





SMALL TRAYS IN RACK 


heat are called porcelain enamels and it is 
this kind that is used principally in modern 
jewelry. The 18th century saw many chate- 
laines, watches and hooks with keys, chains 
and scent bottles attached made of porcelain 
enamel. Today many little vanity boxes, 
watches and jewelry are ornamented with 
the same material, 

The palette of the enamel painter is ex- 





CIGAR HOLDER AND ASH TRAY 


tremely rich in color for metallic oxides 
readily lend themselves to an infinite num- 
ber of combinations. The green, blue, tur- 
quoise, yellow, pearl-grey, blue-grey, orange, 
aquamarine, in shades formed as gradually 
as the chromatic scale are obtained pure in 
compound, The bright red color called by 
ancient writers “the head of all” was dis- 
covered, according to Benvenuto Cellini, by 
a goldsmith who studied alchemy and who 
was found one day at the bottom of his 
crucible after his efforts to transmute base 
metals to gold. 

Cloisonné is probably the oldest form of 


the art. The champlevé which is a variation 
of the former and which was practised in 
China and Japan centuries ago was intro- 
duced to Europe by a skillful German work- 
man in the 11th century. But it is believed 
that even before that early date the craft 
may have been pursued in England and at 
Limoges. 

Among the ancient civilizations where the 
arts were brought to a high degree of excel- 
lence the student of enamels seeks his early 
specimens. It is curious that the Egyptians, 
known as such clever glass workers and 
master potters, seem little acquainted with 








DAINTY MATCH BOX HOLDER 


the art. At different times countless num- 
bers of domestic and sacred utensils have 
been excavated from their time old cities 
but few pieces bear marks of enameling. 
The Etruscans and the Greeks understood 
the processes of the craft and even practisd 
the most modern method of “painters’ en- 
amel.” 

Most probably the pieces of cloisonné 
brought from Persia, India, China and 
Japan into the Byzantine territory inspired! 
the imitation of the work which resembled 
inlaid or encrusted stones of great value. 

History gives us the works of Apollonius 
of Thyane who tells “that when on a tour 
through Asia, he saw at Taxil, where a 
prince reigned over the kingdom of Porus 
beyond the Indus, a temple, the chancel of 
which was worthy of all admirations. On 
each of the walls were fastened large plates 
of brass covered with historical scenes. The 
heroic deeds of Porus and of Alexander 
were represented on copper, silver, gold and 
black brass.... These various materials, 
united by means of melting heat had the 
effect of colors.” 

The libation cups, vases, drinking cups 
coffers, and plaques of Chinese cloisonné 
enamel across which in delicate tints of rose, 
green, blue and yellow, rivers run, wide open 
water-lilies grow, glowing peonies raise 
their heads, monsters with rolling eyes and 
squirming backs with sharp pointed teeth 
stride, certainly must have caught the imag- 
inative fancy of the Greeks. 

The Byzantine may have accepted the 
models and adopted the methods of the 
Orient or the East may have borrowed from 
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o. 8085 
Empireware Salted 
Nut Jar 
Colored glass insert with metal 
holder and cover in antique gold 

finish. 


No. 8117—Empireware Cider Set 
Six colored crackled glasses with sippers, mounted 
in gold plated server. 





No. 8128 
Empireware Jewel Case 


Half oval in shape and fitted with brown 
velvet lining. , 






No. 8134 
Empireware Covered Candy 
ox 


Three compartment colored glass insert 
with metal holder and cover in antique 
gold finish. 


Six colored stem glasses mounted o. 
decorated wood tray with metal rim, han- 
dle and holders. Antique gilt or silver 
finish. ~ 





No. 8126 


Strainer and Tongs 
Antique gold plate tub with Em- 
pire design. Fitted with strainer 
and _ tongs. 


No. 198—Beverage Set 
Six colored stem glasses on decorated 
wood tray with metal rim and _ holders, 
complete with shaker. Antique silver 


“Where Novelties Originate”’ 
finish. 


New York Representative: 
Philip Ebb 
Room 516, 
Fifth Ave. Bldg., 
200 Fifth Ave. 
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> Empireware Ice Pail, ¢ 





M. W. Carr & Company, Ene. vcs cou snes 


West Somerville, Massachusetts 





No. 8029 
Empireware Candy 
Dish 


Engraved colored glass dish with 
gold plated holder. 





No. 8107 
Empireware Dresser Set 
Colored glass base with fancy metal cover 
2A — gold finish (no fittings sup- 

plied). 





No. X3000-622E 
Indian Design Casserole 
Fitted with Pyrex inserts in various sizes. 


No. 194—Beverage Set 
Six colored stem glasses on decorated 
wood tray with metal rim and _ holders, 
complete with shaker. Antique _ silver 
finish. 


Sunderland & Miller, Ine. 
807 Title Guarantee Bldg., 
220 West 5th St., 
Los Angeles, California 
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the former. However, the enamels of ancient 
Byzantium are reminiscent oi these Roman 
mosaics executed with such rare perfection 
and which Constantinople held so highly. 
Byzantine cloisonne is very rare and in the 
16th century when the painted enamels be- 
came the fashion the older process was 
temporarily deserted for the new vogue. 

Theophilus, a monk of doubtful country 
and period, wrote a pamphlet on the indus- 
trial arts of the Middle Ages in which he 
included many interesting remarks on the 
fabrication of clcisonné enamels. His 
Diversarum Artium Schedula is more than 
a practical treatise on the methods of manu- 
facturing objects for it strives to inspire 
the souls of the artists and to urge them 
to ornament the Churches with the products 
of their genius. It is supposed that Theo- 
philus was a German living at the beginning 
of the twelfth century. With a knowledge 
of the independence, force and rare skill 
of the Orient he wrote of the preparation, 
mixing and colors in wall-painting, painting 
on wood and on parchment, of the manu- 
facture of glass, of the staining of windows, 
of the fashioning of clay vases, of enamel- 
ing pottery; he discoursed on the work of 
the goldsmith, of sculpture on ivory, of 
the casting of bells, of the construction of 
organs and of cloisonné enamels. 

According to Theophilus a plate of metal 
was prepared and the edges turned up so 
that it might retain the enamel. The figures 
to be reproduced were then drawn upon the 
foundation by means of narrow bands of 
metal placed edgewise and soldered on. The 
little cells or cloisons were filled in by 
means of a small spatula with pulverized or 
slightly wetted enamel paste. The piece was 
placed in the furnace where the heat, great 
enough to melt the enamel but not the metal, 
liquified the contents of the cells. If the 
surface was not uniformly smooth more 
enamel was applied and the surface was 
submitted to a series of polishings which 
smoothed both the enamel and the metal. 
This process is used today with little change 
in detail as it was used also in the time 
of Benvenuto Cellini. 

Champlevé enamels were made by our 
ancestors since the earliest period. In 
France and in England rings, amulets and 
other ornaments of enamel have been found 
that were made hundreds of years ago. The 
artists on the borders of the Rhine and 
those of Limoges brought the process to 
great perfection. Plaques of enormous di- 
mensions were supplied for reliquaries and 
for religious services when the Crusaders 
returned and required containers for the 
reliques of saints and martyrs. The obscure 
days and happenings of the Moyen Age are 
brought back to us chiefly through illumi- 
nated manuscripts and enamels. Often the 
work: is primitive and barbarous, some of 
the enamels of that long time is naively 
robust and true. 

With the Renaissance “painter’s enamel” 
became a popular form of art in France. 
In that luxurious time royalty had spoiled 
the middle class by giving them habits of 
wealth. Painted enamels was only one of 
the marks of the time and came at the right 
period to decorate the dressers of fine ladies 
and gentlemen as well as those of the hum- 
bler classes with ewers and spice plates, to 
ornament the credence tables and oratories 
with pictures and images of holy things, to 
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garnish furniture and coffers with medallions 
of Roman emperors and mythological scenes, 
to soften with liquid hues and deeper tints 
the jewelry of the women and the swords 
of the men. 

At Limoges a complete revolution in gold- 
smith work, in furniture and dress was first 
brought about. A glass painter of that city, 
Nardon Penicaud who lived in the early 
part of the 16th century was the first of a 
family that promoted the new movement in 
which low-relief and translucent enamels 
were employed. Leonard Limosin, a great 
master in the craft whose works are eagerly 
sought by collectors, dated his first enamels 
1532. Painter for King Francis I, he pro- 
duced many great enamels; portraits, trip- 
tychs, figures of saints, cups and bowls in 
infinite variety have been preserved. 

When one speaks of enameled goldsmith 
work of the Renaissance the name of Pierre 
Raymond is invariably mentioned. “ He was 
a manufacturer and head of a large and ex- 
cellent workshop which supplied the nobility 
of England, France, Germany, and Holland 
with enameled jewelry and dinner services. 

The art of painting with enamel went to 
sleep with the 16th century in France and 
Bernard Palissy, the great master potter, 
wrote of the “arts that perish,’—“Enamel 
buttons (a truly pretty invention) which 
originally sold for three francs a dozen were 
finally given away by those who made them 
for a halfpenny a dozen. Have you not 
seen those enamelers of Limoges who, for 
having kept their invention secret, were 
soon reduced, their art having fallen into 
such ill repute, living only on the money 
their work could fetch. I remember to have 
seen sold at three halfpence a dozen badges 
which were worn on the caps, which were 
so exquisitely worked, and the enamel so 
perfectly melted on the copper, that no 
painting could equal the charm of them. 
And not only was it thus once, but a thou- 
sand times; also ewers, salt-cellars, and 
every other imaginable article for the table 
which they had taken it into their heads to 
make. How much was this to be regretted !” 

Today, though we have no artist working 
in enamels to make the glorious portraits 
and paintings made by the masters of the 
Renaissance, our gift shops display jewelry, 
watches, bracelets, brooches, and numberless 
boxes for the boudoir to equal the crafts- 
manship of that other period in history. 
From France many delightful enameled 
novelties are brought. From China cloi- 
sonné and champlevé enamels are imported 
that hold all the fascination and splendid 
colors of the ancient works. Decoration is 
the true destination of enamel; it is the 
culmination point of the Ceramic art for 
enamel has a softness and a warmth of 
color, a delicacy of tint unattainable by any 
other means. 

Illustrations for this article are furnished 
by the M. W. Carr Co., Somerville, Mass. 








The Shainin Dragon is the title of a 
bi-monthly magazine issued by I. Shainin 
& Co., 212 Fifth Ave., New York. The 
booklet contains paragraphs on China, 
giving some interesting information 
about that far away country. It illus- 
trates some of the newest things received 
by the company from China and pub- 
lishes a story on brasswares. The initial 
issue is very attractive. 
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Mid-Winter Chicago Gift 
Show to Be Held January 30 
to February 4 


HE phenomenal growth of the China, 

Glass and Gift Show, which will hold 
its third annual show at the Hotel 
Stevens, Chicago, Jan. 30-Feb. 4, is read- 
ily understood when the factors con- 
tributing to its popularity are analyzed. 

“One of the principal reasons for its 
success is the time of the year it is held,” 
says Ralph B. Kraetsch, secretary-treas- 
urer of W. C. Owen, Inc., and president 
of the China, Glass and Gift Association. 
Coming as it does after the heavy holi- 
day season and before the spring and 
summer business begins, this show en- 
ables buyers and exhibitors to get to- 
gether for their mutual benefit, saving 
them both time and money. 

“Then there is the central location of 
Chicago to consider. Reached by nearly 
every railway system in the United 
States, with unlimited hotel facilities, 
and second to none in the high quality 
and variety of entertainment offered, 
Chicago is the ideal convention and buy- 
ing center of the United States.” 

The executive secretary of the China, 
Glass and Gift Association, 58 E. Wash- 
ington St., Chicago, will be glad to sup- 
ply any information about the show. 





Grouping Articles in the Gift 
Department 


T is an interesting phase of human nature 
that the minute a number of objects are 
grouped together and presented to the public 
as being particularly suited for some specific 
purpose, the majority of people take much 
more interest in such objects than they ever 


take in them when the objects are presented 


without any theme to tie them together. 

In this fact there is a splendid opportunity 
for the gift department of the jewelry store 
to do things which will secure more atten- 
tion and increase sales. 

For instance, the gift department can 
show a group of articles which are desig- 
nated as being particularly appropriate for 
use on living room tables. Included in this 
can be book ends, letter openers, ash trays 
and so on. 

Another group can show articles which 
are particularly suited for use on mantel- 
pieces. Included in this group can be 
candles and candlesticks, clocks, small vases, 
picture frames and so on and so forth. 

A third group can include articles which 
are particularly suited for use on buffets 
and this group might also include candles, 
candlesticks, vases and so on. 

With each group there can be a placard 
telling all about the articles and giving the 
particular place where they can be used to 
the best advantage. Also this placard can 
give the price range of the articles in the 


group. In addition to this there should, of 


course, be price tags on each article in the 
group. 

The store might use this group arrange- 
ment of the articles for a week or ten days 
or so—just long enough to keep up the in- 
terest without creating boredom among its 
regular customers, and could then change 
the arrangement to something else. 
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We carry the class of merchandise which high class 
Jewelers show with pride and sell with profit 





Importers of Art 
Goods and Novelties 


From 














France, Spain, 
Italy, Germany, 


' Holland, Czecho- 
‘ty Slovakia, Austria 
° and the Near East 


FIVE FLOORS 
With a full display and 
assortment of Marble 
Sculpture and Lamps, 

Potteries, Glassware, 
Furniture, Boudoir 
PU, and Vanity Items, 
Sevres Wares and 


Bronzes 


Everything is ready for 
your inspection. All 
our domestic lines 
ready for prompt ship- 
ment for your 





HOLIDAY NEEDS 


Also a large line of 
crystal trees for imme- 
diate delivery 











Mive\tvert 





Hundreds of exclusive imported articles; one or 
two of a kind are here ready for shipment. 


We are selling agents for the famous HUBLEY 
line of hand-decorated metal novelties. A cata- 
log and new supplement illustrating the 
HUBLEY line will be sent upon request. 


wEMBER 


EASTERN 
MANUFACTURERS 
ANO IMPORTERS 

EXHIBIT 


a % 


FERDINAND BING & CO.’S | 





Successors, Inc. 
67-69 Irving Place, New York City 








Pacific Coast Representative: Henry C. Hubley, 
Transportation Bldg., Los Angeles, Cal. 5 


@ VN ZANTT@N IVAN VaXTVaxtVaviartvaxii@\ta\iiaxtveyvartvexiva\tie\iiaNive\tia\tevive\tve\tvaxtvexti | 
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-———MADE BY MASTER CRAFTSMEN—__ 





UR bronzes are made by craftsmen, not machines. 
Each artisan puts his whole heart—his whole 
sense of beauty—into what he produces. Thus, the 
artistic sensitiveness of skilled hands guiding fine tools, 
results in art subjects which are as individual as a 
great painting—so individual, in fact, that though such 
bronzes may apparently be imitated, they can never 
actually be duplicated, as our models prove. And our 
prices are no more than the imitators, so why not have 
the originals? 


A complete line of hammered period Wrought Iron 
Send for Catalogue 


POMPEIAN BRONZE CO. 


INCORPORATED 
Manufacturers of Artistic Bronzes 


225 Fifth Avenue Room 501 New York City 




















BEAUTIFUL ENAMELED 


DESK SET 


and perpetual calendar 
to match. A fast selling arti- 
cle—a real value at the price. 
Can be furnished in an assort- 
ment of colors. Each set is 
packed in a neat leatherette 
box with plush pad. Our H 
supply is limited. Get your ; 
orders in early. : 


N enameled desk clock $Q.00 


STEIN & ELLBOGEN COMPANY | 
31 No. State Sc. 


CHICAGO 
565 Fifth Ave., New York 
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China and Glass in the Gift Department 





Head of Gift Section in Boston Jewelry Store Offers 
Some Helpful Suggestions 


N the large gift department of George 
E. Homer, Boston, Mass., glittering 
glassware is much in evidence. This 
jewelry firm has been in existence for 
47 years. “There has been a gift section 


all that time,” said Ernest F. Malone, 
present head of the Gift Shop, “but it 


pick up again. In all of our gift lines 
the volume of business handled is do- 
mestic but the greater profit lies in the 
importations. 

“We find it advantageous to stress all 
the holidays and anniversaries. There 
are eight wedding anniversaries for 





CHINA AND GLASSWARE SECTION IN THE GEORGE E. HOMER STORE 


was known as the china and glass de- 
partment. Inherent tastes do not change 
much throughout the years, and now, as 
50 years ago, china and glass form the 
bulk of purchases in a gift department 
—at least in a jewelry store. 

“A jeweler has not the space to carry 
the gifts shown by department stores— 
small pieces of furniture, rugs, tapes- 
tries, etc., and must confine himself 
chiefly to tableware and small personal 
belongings. Accordingly, we merely 
enlarged our china and glass sections 
and added some popular priced novelties. 
One table that has met with much suc- 
cess we call our bridge prize table. Here 
are oddities in brass, bronze and wood, 
bread knives and cigarette holders; and 
in addition specimens of artistic and 
popular priced china and glassware. 
Then there is a silver table for ‘Brides 
and Showers’ all the gifts on which are 
at the uniform price of $5. 

“Our crystal lines attract much at- 
tention as we have items in blown, cut 
and rock crystal; gold and silver in- 
crustations and sterling silver deposit. 
Our potteries include the Spanish, Ital- 
lan and Czecho-Slovakian patterns. We 
handle both domestic and foreign 
brasses. Clocks are another good line, 
and we carry all the better makes. 
Lamps are not selling very well. Table 
lamps go about the best. With the ad- 
vent of fall, when people feel the need 
of cheerful light more, the sales will 





> 


which we can supply gifts, while at 
Easter and June we stress gifts for the 
brides. 

“Gifts being merchandise which are 
bought because of their oddity or beauty 
do not make good sale merchandise. 
However, we have two general store 
sales a year—one taking place on the 
anniversary of its founding and the 
other on the anniversary of our moving 
into this store and during these sales 
we feature items from our china and 
glass lines which people pick up in 
anticipation of birthdays, anniversaries 
or the holidays. 

“Windows are the best stimulant of 
any line, gift or otherwise. When any 
of our departments falls behind we give 
it a window display, and the sales begin 
to pick up at once. We believe in con- 
tinual advertising both through our 
windows and the papers. During the 
summer we use a four column space and 
in the fall larger space. For six weeks 
before Christmas we use full page space. 
The advertisements are always em- 
bellished with cuts and have something 
novel. 

“We have established connections with 
a number of European firms and as new 
numbers come out samples are sent to 
us. This direct merchandising elimi- 
nates the middleman and gives the cus- 
tomer the benefit of any saving. 

“The gift department occupies prac- 
tically one-third of the store. This I 
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think should be in the rear for various 
reasons—aside from the fact that it 
permits the patrons to browse around 
and sell themselves on many objets 
d’art. It should be in the rear because 
rent is cheaper there, and gift merchan- 
dise does not as a rule include anything 
very high priced, so it takes a larger 
volume to show the same profit as the 
stocks in front. Likewise it causes 
people to walk the entire length of the 
store, and when they have done that 
they are pretty sure to observe some- 
thing they want in another department 
as well. Careful watch is kept on the 
cost of operating each department and 
the Gift Shop must show a profit if it 
is to continue to exist.” 

Their manner of displaying glass is 
particularly interesting. The Dayton 
display racks are used, and each item 
is set on an embroidered doily. As a 
rule glass of a color is grouped on a 
rack, though at times price groupings 
are employed. Wide aisles give oppor- 
tunity for careful inspection without 
danger of injury to the fragile wares, 
and the entire atmosphere is one of 
cheerfulness and sparkle calculated to 
put one in the buying mood. 


Window Display Plan for the 
Gift Department 


HERE do the customers of the gift de- 
partment of the jewelry store come 
from? 

Do they come from all parts of the city 
or only from the best residential sections? 

Of course, the average gift department 
gets most of its business from the best resi- 
dential sections of the territory but, still, 
it secures enough of its business from the 
less wealthy sections to make it worth while 
to go after more of such business. 

And a splendid help to the gift depart- 
ment in securing more business from the 
less wealthy sections of the city consists in 
the showing of a city map in the display 
window on which the various sections of the 
city from which the gift department gets 
business are shown in different colors to 
represent the sections which give the de- 
partment the most business. For instance, 
the section of the city which gives the de- 
partment most business can be shown in 
blue, the section giving the department the 
next most business can be shown in red, the 
third best section can be shown in orange 
and so on. 

Then with such a map it is a good plan 
for the store to use a placard calling atten- 
tion to the fact that the gift department is 
universally patronized by all sections of the 
city. The placard can stress this point 
strongly and can call attention to the fact 
that it secures business from all sections be- 
cause it has articles of a wide price range 
appealing to the most expensive tastes and 
most prosperous pocketbooks as well as 
to folks who don’t want to spend so much 
money. . 

All of which is bound to secure attention 
and create comment and bring customers to 
the store from those sections where folks 
may have been hesitating about coming for 
fear that all of the articles offered are too 
high priced. F. H. W. 
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very 


daughter of Eve knows 
the psychology of attention- 
getting ..... 





She discovered long ago the effect Attra ctive X as Design of 


of occasional jewelry to add 
sparkle to her dress . . . 4,000 years Tinsel 
ago Chinese craftsmen were carv- se in: ili al acai cael 
° . . oXe =f , Sliver, green or re rimm vit r 
ing precious and semi-precious berries and Poinsettias, including Santa Glaus tn Bann 
stones into beads and rings for her 

$7.50 each 


approval ... and today they swing 


; > Design ce i r gi ssire 
into fashion more than ever. esign can be made in any size desired. 


Write for XMAS CATALOG No. 3, illustrating in colors, 


Artificial Flowers, Plants, Vines, Trees, ete. 


Chokers in Amethyst, Carnelian, 

Jade, Rose Quartz, Crystal and MAILED FREE 

Coral, the beads and clasps of FRANK NETSCHERT, Inc. 
which are carved by hand. 61 BARCLAY STREET, NEW YORK 








Rings in Turquoise, Carnelian, 
Coral, Amethyst and Jade, hand- 

carved and set in silver filigree H bl M l P d 
mountings adjustable to any finger. u ey eta ro ucts 
Prices are very attractive ... but 
only a limited stock will be avail- 
able. Early inquiries are, there- 
fore, advisable. 
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@ 
You will enjoy reading a copy of of Soe 
THE SHAININ DRAGON, a maga- ey 
zine devoted to China and her art. + eo 
It will be sent you on request. Ask ne 
also for a catalog containing a large es 9 
number of items, all imported from s a 





China, to swell your holiday rush. 


HAININ ¢X\.LL— - 
e , No. 279—Wire-Haired Fox Terrier Door Stop. 


Uirect Importers of Chinese Artwares. | Very, slike, reproduction, finished in Natural 





PURCHASING OFFICES ix CHINA at SHANGHAI ano PEKING 
Send for Illustrated Catalogue and Price List. 
New York: 212 Fifth Ave. San Francisco: 268 Market St. 
Chicago: 109 North Wabash Ave. New York Representatives Western Representative 
Boston: Los Angeles: ron, Bing & Co. Henry C. Hubley 
H. P. & H. F. Hunt Co. Albert B. Hess Bush Terminal Seles’ ——— 
41 Pearl St. WY, Transportation Bldg. a 130 West 42nd ._ a ey meme 


Hubley Manufacturing Co. 


Lancaster, Pa. 
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Z Leather Goods in the Gift Department 





Some Useful Suggestions for Jewelers Who Desire to Stock Fine Merchandise 





By Maurice FREEMAN * 














EATHER and fine silver. What bet- 
ter combination can the jeweler de- 
sire? The soft, colorful, smooth surface 
of finely grained leather can do much 
to enhance the lustrous shine of silver. 
Jewelers who would have no other mer- 
chandise in their stock but precious 
metals and precious stones often display 
leather art goods of the finer sort. For 
leather, wonderfully tooled in gold, 
wrought by master craftsmen, is in it- 
self precious. Leather goods take their 
place beside dignified gold and silver and 
are in proper company with diamonds; 
for in leather there is dignity and value. 
The jeweler who considers adding a 
gift department to his store will do well 
if he gives more than a passing thought 
to leather as a beginning. To jewelers 
who have not as yet tried to sell leather 
art wares, in as much as such well 
known houses as Black Starr & Frost, 
Tiffany & Co. and the Gorham Co. of 
New York city, Greenleaf & Crosby of 
Jacksonville, Ryrie-Birks, Howard Patch 
and others of Canada are making very 
strong features of gold tooled leather 
gift novelties, it is fair to assume that 
this class of merchandise pays them. 
The practice of these large establish- 
ments sets an excellent example for the 
small jeweler to follow if he does it in- 
telligently—-which means to give the 
wares as serious consideration as that 
given to more expensive merchandise. 

Selling leather goods behind the coun- 
ter is much the same thing as selling 
any other merchandise—with a differ- 
ence. The difference is that many kinds 
of articles do not require selling experi- 
ence; they sell themselves, usually on a 
cheap price basis. Whoever stands be- 
hind a counter of such wares is not a 
salesperson but an order taker. 

In a knowledge of leather the public, 
as a whole, is ignorant, it has had little 
education. The ordinary purchaser of 
leather when he hears the word “im- 
ported” applied to an article will regis- 
ter automatically inside himself an im- 
pression of delighted satisfaction. He 
has erroneously been brought up to be- 
lieve that all fine leather novelties are 
made in other countries and that the 
leather of foreign lands is always good. 
This, of course, is not so, and it is the 
task of the leather salesman to enlighten 
him. The progress in the domestic art 
of leather wares during the past few 
years has been astounding. Fine domes- 
tic leather goods to compete with any 
made in foreign factories is being pro- 
duced in America today. It rests with 
the salespeople to know this and to im- 





*Freeman-Seldon Co., New York. 


part the knowledge to their customers. 
It is time that the buyers of leather 
goods for jewelry shops and gift depart- 
ments realized that leather products of 
fine grain, of expert craftsmanship, 
which may be purchased at less expense 
than the European article and which 
compares more than favorably with the 
latter, are being made in America. 
Many buyers appreciate this and theirs 
are the most successful departments. 

There has been such a flood of certain 
kinds of leather goods of exceedingly 
inferior quality made abroad expressly 
for the American market, that the pub- 
lic has begun to rebel and to demand a 
better made American product. 

It is the buyer who realizes these 
facts, who understands the qualities of 
leather and sees that his salesforce is 
enlightened who will profit. A salesper- 
son who, by his own knowledge of the 
merchandise, can convince a customer of 
the value of an article—especially if it 
be leather—will have a satisfied pur- 
ehaser and one who will return with con- 
fidence to the shop. A lack of knowl- 
edge on the part of the salesperson many 
times causes a loss to his employers. 

A salesperson must have knowledge of 
what he is selling. There are as many 
qualities of leather goods as there are 
cigar lighters on the market. Some of 


the lighters wear well and work well.’ 


Others work well at first but do not wear 
well, and others do not even work well 
the first time. It is surprising how many 
people buy this type—for a gift. Right 
here is where poor salesmanship is used, 
but this is usually the fault of the house 
carrying a poor article and even the 
salesman feels a damper on his enthu- 
siasm for selling it. 

The buyer of leather goods must 
choose intelligently and he should be in- 
terested in the merchandise. This intel- 
ligence and this interest he should im- 
part to the salespeople under him and 
they in turn hand it on to their custom- 
ers and so complete the duty they owe 
to their stock, their customers and their 
store. A salesperson ought to want to 
know about his stock; often the owner 
will find it profitable to pay a better 
wage to a salesman who has an intelli- 
gent interest in the wares he is selling. 
Unnumbered are the buyers and sales- 
people who know comparatively nothing 
about their stock. It will pay them in 
actual money returns to keep their eyes 
and ears open—they may even learn 
something from the manufacturer of 
the leather goods. 

First of all, is the leather imitation or 
real? If real, is it just a skiver?—a 


thin top layer, less enduring than a 
strong paper. Is it a cheap grade of 
leather or fine grade? Are the colors 
attractive? In the case of gold tooled 
or gold stamped specialties, is the gold 
pure gold leaf or alloyed with silver, or 
just bronze leaf? If it is 22.7 K. gold, 
it will not tarnish. And the difference 
in cost is so slight that a wise manufac- 
turer prefers to use the best, without 
any holes in the gold leaf. Where wood- 
work is used as in boxes, photograph 
frames, etc., is the wood cleated? If not 
(which is the case with most importa- 
tions) the steam heat or warm, damp 
weather will warp the wood. 

The buyer who understands these and 
other pertinent features is obviously a 
better buyer than one who relies solely 
upon a “preferential hunch.” The wisest 
buyer will not be satisfied to keep his 
knowledge to himself but will impart it 
to the sales people of the department. 
A salesperson equipped with this knowl- 
edge will not only increase sales but will 
add materially to the prestige of the 
shop. Generally the buyer who knows 
his wares and can arouse enthusiasm 
(by means of an appreciative knowl- 
edge) in the salesforce is going to make 
a decided success of selling leather 
goods. 

The problem of displaying leather 
goods is not a difficult one. The jeweler 
or gift shop owner with any small de- 
gree of taste in arranging his store will 
find that the displaying of leather is an 
easy and delightful task for the wares 
lend themselves so readily to attractive 
show purposes. The correct grouping of 
the leather merchandise is essential. 
Many shops have china, glass and 
leather in one section. When these dif- 
ferent classes of articles are grouped 
separately, each will show to better ad- 
vantage. If handling two classes of 
leather goods, an expensive and a very 
moderately priced stock, it is -well to 
keep them separate for if they are mixed 
the less expensive cheapens the high 
grade objects. 

If properly displayed and sold leather 
goods may become the most profitable 
department in a gift shop. There is such 
a large range of articles made of leather 
for everybody that if: thoughtful sales- 
manship is practised this merchandise 
may become the most popular of the 
house. Christmas shoppers looking 
vainly for something different usually 
end their search with buying leather. A 
section of the store set aside for a 
leather display may have a card labeled 
“Gifts for Women” to indicate leather 
vanity boxes, glove cases, book-ends, 
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BYBEE POTTERY CO. 
Hand Made in the Foothills of the 
Cumberlands 


Eleventh 
Hour Buying 


To fill the last min- 
ute needs of Jewelry 
Shops, Selden Selec- 
tions offer a plenteous 
array of gift merchan- 
Distinctive Pottery and Tiles dise f eaturing quality . 


PETER PERAZZO economy and versatil- 


Alabaster, Italian Majolica and ; 
Peasant Ware uy, p lus excellent 


UNITED ARTS & CRAFTS, INC. 
Imported Metal Ware and Pottery 


SPICER STUDIO 
Individual Shapes in Blown Glassware 


TALAVERA IMPORTING CO. 
Mexican Glass 


G. H. BARREL & CO. 
Morocco Pottery and Leather 


ELSIE PRINCE STUDIO 
California Poppies, Cosmos and Asters 


CRAFTSMAN STUDIO 
Specialties in Hand Wrought Copper 


BRADLEY STUDIO 
Daintily Decorated Novelties of a 
Thousand Uses 


CALIFORNIA FAIENCE CO. 


service. 











C. W. TITUS STUDIOS 














Waxed Flowers of Rare Charm 


EBELING & REUSS 
Quaint Little Pottery for Many Uses 
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TREITNER & FROELICH 
Hand Tooled Leather Objects 


ROGER WILLIAMS STUDIO 
Early Italian Reproductions 


RUSTIC WELL FOUNDRY 
Hand Foundered Objects by Noted 
Artists 


COWAN POTTERY STUDIOS 
Graceful Pottery and_ Exceptional 
Shapes 
EUROPEAN SPECIALTY CO. 
Delightful Italian Leather and Wooden 


Items 


J. BAXTER WEBB 

Dainty Organdy Boudoir Necessities 
CONSOLIDATED LAMP AND GLASS 

co. 

Catalonian and Lalique Reproductions 
PYRAGLASS PRODUCTS, INC. 


Attractive Plaques of Well Known 
Prints on Special Mounts 


KAY & ELLINGER 
Austrian Pottery and Imported Candles 


LEF KOGAN, INC. 
Metal Lamps and Shades of Character 


THE GARRISON STUDIO 


Chinese Pads, Tallies and Scores 
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LARGEST LINE OF 


POTTED PLANTS 


in French Shell and 
Mother-of-Pearl 


Kappa Shell Lamp Shades, 
Lanterns, Wall Shields, Etc. 
Potted Roses, $12.50, $21.50 dozen 


and up. 
Azaleas, Peach, Apple, etc., $15.00, 
$21.00 up. 


“PEARL TREE” 
(Trade Mark) 


We are the pioneers 
$2.75, $3.75 each up. 


New York Show Room 








BALTIMORE 





Room 441 No. 225 Fifth Ave. 





H. GIGAN & CO. 














A PRICELESS COLLECTION 
Hand Made French Steel Beaded Bags 
Silk Lined and Fitted with Purse and Mirror 


In a Combination of Colors That Far Surpass 
Your Expectations. Over a Thousand 
Pieces Are Included 





Memorandum Package Sent on Request. Trade References Required. 
S. B. IMPORTING CO. 
PARIS : 1123 BROADWAY NEW YORK 
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shopping bags, bridge sets, cigarette 
cases, memorandum books, writing sets, 
diaries, boxes, photograph frames, desk 
sets, memory books and others. A card 
labeled “Gifts for Men,” may indicate 
pill folds, letter cases, necktie racks, 


smoking sets, dressing cases, clothes 
prushes and so forth. 
In showing leather the merchant 


should try to bring out the beauty of his 
wares. In displaying photograph frames 
for instance, a fine photograph inside 
will create the best effect. Each different 
kind of article should be displayed sepa- 
rately for when a customer wants a 
bridge set or a cigarette box he does not 
wish to wander to three different places 
to find it. This rule should be broken 
only to divide the cheap from the better 
grade of merchandise. 

Where there are a number of articles 
to be shown the smaller ones may be 
placed in front of the larger and ar- 
ranged in steps or in a pyramid form. 
Many jewelers find it profitable to use 
one window for leather goods or, if they 
have only one window, to devote a goodly 
sized section to the leather. In a window 
display the pyramid is always a good 
plan. The shop owner can build one 
with cardboard very easily and with 
little expense. Covered with velvet it 
makes an excellent stand and an attrac- 
tive one for either a window or an inside 
display. A pyramid about three feet high 
covered with black velvet and upon 
which leather and silver are shown in a 
window will attract many interested 
eyes. 





Criticisms of Some Gift De- 
partments by Club Women 


ONCE in a while it is found that there 
are folk who criticize the gift depart- 
ments of jewelry stores and it will be con- 
structively worth while for managers of 
departments to know just what points most 
frequently come up for criticism among cus- 
tomers. 

Here, then, are some of the things criti- 
cized by the club women in a western city 
of about 125,000 recently: 

Small number of really new articles to 
be found in the gift departments. 

Too large number of articles of the 
same sort in the departments. (Most gift 
department purchasers desire as much ex- 
clusiveness in their purchases as possible.) 

Slowness in waiting on customers. 

Failure to have the prices of the articles 
plainly marked. 

Lack of knowledge about the goods on 
the part of the salespeople. 

Such poor lighting in the departments 
that it is difficult to see the goods. 

Attempting to put over old goods on 
customers as being something entirely 
new and stylish. 

Too high prices. 

These were the principal points criticized 
by the clubwomen in this city, as noted by 
the society reporter for a local paper who 
was reporting the gathering. 

And, no doubt, it will be interesting and 
profitable for various jewelers to study these 
points and see whether any of the criticism 
applies to their own stores or not. 
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New Showroom of I. Shainin 
& Co. Opened in New York 


HE firm of I. Shainin & Co., import- 

ers of Chinese artware, recently of 
139 Fifth Ave., New York, has taken up 
its new home at 212 Fifth Ave., where a 
beautiful new showroom has been opened. 
The floor has been divided into two 
rooms, one for the display of wares easily 
duplicated and the other set aside for 
the rare and the more unusual of Chi- 
nese art merchandise. This company has 
given a thought to the artistic and the 
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brass, brass boxes inlaid with jade, 
smoking services and desk sets of brass. 
In the glass cases there is a display of 
jeweled buckles, white and green jade 
perfume bottles, rose quartz and jade 
pendants, filigree and coral necklaces, 
rings, and many interesting small boxes. 





‘For Your Boy and His Room” 


THE above could be the lettering on a 

placard placed by the jewelry store in 
a window display devoted to gift articles. 
And, of course, all of the articles on dis- 











A VIEW OF THE I. SHAININ & CO. SALESROOM 


tasteful by providing an appropriate 
background to the stock and in arrang- 
ing it in such a way that the buyer finds 
pleasure in walking down the broad 
aisles between uncrowded tables of mer- 
chandise. 

The walls are decorated in a neutral 
greenish white tint with a border of 
Chinese blue through which a gold scroll 
runs. At the windows are vivid yellow 
curtains. The lighting fixtures suggest 
a Chinese motive in a modernistic man- 
ner; large white opaque lamps of oblong 
shape are leaded in a geometric design 
and hung from a block of black wood 
like the top of a Chinese lantern. 

In the room of antiques and rare mer- 
chandise black shelves and unusual small 
Chinese rugs complete the decorations. 
Many interesting pieces of old pewter are 
to be seen here. There are animal cande- 
labra of pewter, incense burners, and tea 
pots of various sizes and shapes and 
decorated in curious, chased designs. 
These: are of infinite variety: round, 
square, oblong, tall, squat, some are 
etched, some inlaid with brass. In this 
room is an enormous teakwood chest, the 
brass fittings of which are beautifully 
engraved. There is also to be seen here 
lustrous porcelains of marvelous colors, 
Buddhas in bronze, inlaid teakwood 
tables, mirrors with carved white jade 
handles and backs of splendidly worked 


play should be of the kind that would have 
a very real appeal to the average boy. 

With all of the articles on display, too, 
it would be very good business for the store 
to have a little placard giving the use of 
the article and telling just where it should 
be placed in the boy’s room or just how 
it should be used by the boy. These placards 
might also carry price tags but an effort 
should be made to see to it that the whole 
window was kept as dignified as possible and 
as much as possible away from any sem- 
blance of cheapness. 

This sort of a display would be of great 
help to the store in driving home the fact 
that in the gift department the store carries 
many articles which are splendidly suited 
for home decoration and furnishing. Many 
people, you know, are under the impression 
that the only articles to be found in the 
gift department of the jewelry store consist 
of bridge score equipment, playing cards 
and similar articles. Consequently this sort 
of a window display would be sure to get 
the attention of an entirely different class 
of prospective customers with the result that 
much patronage might be brought to the 
store that it might not otherwise secure. 

In framing this sort of a display, it should 
be suggested, careful attention should be 
paid to the proposition of getting only such 
articles into the window as will be really 
liked by boys or such articles as are really 
appropriate for use in a boy’s room. 
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This advertisement appears in four colors in The Saturday Evening Post, November 5, 1927, 











Dip YOUR WATCH TICK 
TO YOUR HEART-~BEATS WHEN YOU 


WALTZED TO “AFTER THE BALL’? 


“ad A watch may never lose a second yet be many years slow p¢#- 


Lost years and fleeting memories 
often are recalled by an old and 
faithful watch. Ticking away in 
your pocket, it becomes a garrulous 
yet kindly chatterbox to which you 
like to listen when the mood for 
reminiscence creeps upon you... 
But your sentimental reasons for 
using and cherishing such a watch 
are seldom, if ever, known to others. 
They see it and wonder why you 
yet carry it, a timepiece as much 
out of date as the forgotten songs of 


THE WATCH WORD FOR 


long ago. There is, at your jeweler’s, 
a watch that will reflect truthfully 
your present business and social 
status ... an Elgin Watch, loyal, 
thin, truly beautiful. It will tell the 
time for you unerringly, serve you 
unfailingly, engender your daily 
trust and your secret pride alike. 
And what more eloquent and con- 
vincing proof could you ask of its 
capacity to serve than this: Among 
railroad men, the country over, 
Elgin holds high preference. 


ELEGANCE \ND SFTFICIENCY 


WATCHES TRUE ALIKE 
TO THE TIME-MINUTR 
AND THE STYLE-MINUTE 
Here are reproduced six out. 
standing Elgin models. Others 
may be had in generous variety, 
and at a price range most liberal, 





Smartly rectangular is this woman's wrist 
watch—a 15§-jewel movement in a 14-karat 
solid white gold case, chastely engraved and 
enameled. The price, too, is tempting 60 





Accuracy is wedded to beauty in this fine 
pocket watch. ‘he case is 14-karat gold- 
filled. ‘he movement has seventeen jewels, 
Aud the price is only .........0.. 450666064 $50 





Golf is hard on some strap watches, but not 
on this sturdy Elgin. The movement is 15- 
jewel and the case is 14-karat solid gold. 
The dial. of course, is luminous ....... $60 





White gold, 18-karat fine, encases this 
woman's wrist watch, a 17-jewel movement 
—with raised figures on the dial, An Elgin 
as loyal as it is beautiful ............; #85 





Here is a new Elgin strap watch with a 
luminous dial for easy reading. A 7-jewel 
movement in a gold-filled engraved case of 
white or green tone. It is priced at... .$4 














The Elgin factory is well 
worth seeing, and all jew- 
elers are invited to visit it. 
Call at our Chicago office 
for transportation. 





KLGIN 


Worthy alike of your trust and pride is this 
thin pocket watch, a 17-jewel movement 
housed in a white gold-filled case. It 1s 
most reasonably priced at...........- 


© Elgin, 1927 (Prices slightly higher in Canada) 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 








Getting the Christmas Throng 





Written Expressly for The Jewelers’ Circular 





Moving Early 




















HE earlier you can start the train of 

Christmas shopping the less will be 
the last minute rush of your regular 
customers and the better the service that 
will be rendered, at least so believes 
Chas. Schwartz & Son of Washington, 
D. C., who get on the ground floor early 
in starting their Christmas advertising. 

Although December is usually the 
largest month in the year, there is no 
good reason why business should not be 
doubled or even trebled through any 
legitimate means within the power of 
the jeweler. The holiday season offers 
opportunities as does no other season in 
the year for selling items of jewelry 
merchandise, silverware, and a host of 
what-nots, and so achieving unusual 
sales volume, because buyers everywhere 
are obsessed with only one passion—to 
buy Christmas gifts either for their own 
satisfaction, or. to please their relatives 
or friends, and there is no exception to 
the general rule. Everybody is doing 
it—at Christmas time. 

But why not get the throng to moving 
earlier through advertising which starts 
the ball of conviction rolling in the di- 
rection of the jewelry store in the form 
of actual purchases? And here is where 
Chas. Schwartz & Son appear on the 
stage with their unique announcement, 
as early as Oct. 31, and they continue 
their advertising regularly once or twice 
a week right through until the last 
stroke of the bell Christmas Eve. 

“A Gift For All Time,” the headlines 
scream, as an utterance from Santa who 
is in the center of the picture, with an 
array of diamonds, rings, necklaces, 
watches and silverware sprinkled about 
him peeping through the picture. “It is 
natural that when your mind goes to 
gifts—especially Christmas Gifts—that 
JEWELRY at once suggests itself,” the 
advertisement reads. “From the earliest 
times Jewelry has been the standard of 
all that is valuable and acceptable. 
Think Ahead! Christmas is just 60 odd 


days away—Buy Gifts Now—Payments 
Do Not Start Until January 1928 (next 
year).” 

The live jeweler who steps into the 
breach of an overworked budget or of 
a shortage of the necessary cash, by of- 
fering liberal credit terms, is the one 
who is able to cash in on this seasonal 
event to the utmost advantage. 

Chas. Schwartz & Sons, by encourag- 
ing shopping in November, with the 
offer that purchases may be paid for in 
January, have therefore presented an 
alluring inducement to their customers 
to do their Christmas shopping early. 

Of course, such offers can not only be 
made to regular customers in the mails, 
but also to prospective customers both in 
direct mail and in newspaper advertis- 
ing, and thus many new accounts can be 
added to the list. 

By shopping in November, the cus- 
tomer can select more at leisure, while 
stocks are at their best. “We are en- 
couraging early shopping,” says the 
Schwartz ad. “We know that it is al- 
most impossible to give 100 per cent 
Chas. Schwartz & Son Service during 
the Christmas rush. Therefore, we 
make this unusual offer—come in to- 
morrow, or the first of the week—select 
your Christmas Gifts—lay them aside— 
give us the delivery date—payments will 
not start until next year!” 

Such advertising is naturally not only 
conducive to early shopping, but it en- 
courages purchasing of gift items earlier 
than usual, and so enables the jeweler 
to increase his sales volume not only 
during November but also during De- 
cember, and at the same time it affords 
the opportunity of giving more nearly 
that 100 per cent service during the 
Christmas rush which is’so desirable for 
complete customer satisfaction. 

Of course, the jeweler should also for 
this occasion enlarge his “gift depart- 
ment” and feature this, as in this way 
many additional items are sold which are 


simply “gravy” in a sales way and 
which, if not featured, will go to the 
department store or to some other com- 
petitor who sees the necessity for such 
initiative in a sales way. 

By enlarging the gift department and 
putting it near the front of the store, 
if not all the way to the front, the 
jeweler can cash in nicely on many items 
which the passing shopper cannot help 
but see when he is in quest of jewelry, 
etc. 





Here is a form letter sent out Oct. 12 
by Roper Brothers, Creston, Ia. It con- 
tains many good suggestions for other 
jewelers. 


Dear Mr. 


A gift purchased early is worth 
two purchased late. By that we mean 
that a gift which has been selected 
carefully, and sufficiently in advance 
of the occasion, is bound to be twice 
as nice as one which is selected in a 
mad rush, and from stocks depleted 
by others in the same boat. 

In our store, the month of October, 
from the 10th on, is almost as busy, 
and fully as interesting as Decem- 
ber. For, during that month, goods 
purchased for the fall and holidays 
are being unpacked. And during 
October, too, we are making our own 
last selections of gift things. Nearly 
every day in October we are visited 
by a representative of some of our 
wholesalers, importers or manufac- 
turers. 

The point we are working up to 
is this: As one of our prospective 
fall and Christmas customers, you 
would help us serve -you better if 
you would come in during October, 
and, while we both have plenty of 
time, talk over your own coming gift 
questions. 








(Continued on page 130) 
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The Gift Suggestion Ideal 


—for Your Customers 





and for you— 
SAHAT to give—what to give? _. 
Yq This is the question that will be up- Wennbiione, Comkicbers 
MS permost in many minds during the on 9-Tubular Bells. ‘Hand 
next bw weeks. Many of your customers pire’ ek aright 


Depth 141%”. List $704.00. 


will be looking to you for suggestions. 


Why not suggest a Herschede Hall Clock— 
the ideal gift for the home, any home—the 
gift of heirloom quality? 


Herschede Hall Clocks are priced to meet 
the purse of every class of trade. And 
whether it’s one of the graceful Grand- 
mother models selling as low as $140, or a 
De Luxe model with Westminster, Canter- 
bury and Whittington chime movements on 
nine tubular bells, priced at $500, you can 
sell any Herschede Clock with satisfaction, 
pride and profit. 


Artistically beautiful in case—minutely 
perfect in movement — Herschede Hall 
Clocks are handed down from one genera- 
tion to another as exquisite works of art— 
as heirlooms which increase in value with 
the passing of the years. 


With a few of these clocks on your floor, 
and a copy of the new Herschede catalog 
handy, you can make the next two months 
the biggest clock season you have ever en- 





Grandmother joyed. 

' ee Send today for copy of our new catalog 
aheheces’ Burl on Hall, Mantel and Boudoir Clocks— 
Panels — Height 73" and for particulars of our special adver- 
Width 13”, Depth_8”, tising plan for increasing your Christ- 
Westminister and Can- mas sales. 


terbury chimes on 
six “Symphony” 


threerotchord tones = he Herschede Hall Clock Company 


the all List 


$167.0 Cincinnati, Ohio 


West Coast Representatives—A. I. Hall & Son, 
San Francisco—Los Angeles—Portland—Seattle 





VISIT OUR NEW YORK DISPLAY 


When in New York, don’t fail to visit our showroom 
at 37 West 47th Street and see the splendid display 
of Herschede Hall, Mantel and Boudoir Clocks— 
considered the finest in the world. Make a memoran- 
dum of the address. We'll be glad to see you. 
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The Electric Sign as an Attraction Factor 





Written Especially for THE JEWELERS’ CIRCULAR 

















N answering the question, “Does elec- 
I trical advertising pay?”, it is inter- 
esting to observe that there are well 
over a quarter of a million electrical 
advertising display signs in this country 
purning every night, and that over 
thirty millions of dollars are invested 
annually in this form of advertising. 
Hard-headed business men who insist 
that proof of forthcoming results be 
shown for every appropriation appear- 
ing in the annual budget, seem to agree 
that electrical advertising does pay, and 
pays big. 

An interesting example of the effec- 
tiveness of electrical advertising came 
+o my attention the other day. I was 
talking to one of my business associates 
when he asked me this question: 

“How can you actually prove that 
electrical advertising pays? Of course 
you can tell me that the purpose of 
an electric sign is to guide people into 
the store over which it is erected and 
that millions of dollars annually are 
invested in this form of advertising; 
but how can you prove without a doubt 
that people who go into a store where 
an electric sign is installed would not 
go into that same store were there no 
sign there?” 

In reply I asked him to see whether 
or not he could answer that question 
for himself—prove to his own satisfac- 
tion, and out of his own experiences, 
that electrical advertising does pay. To 
help him along, I asked him to think 
back over the purchases he had made 
during the last few days, determine why 
he made them in this or that place, and 
ascertain whether or not an electric sign 
had anything to do with it. 

“By George, you’re right.” he replied 
almost before I had finished. “I left 
the house the other night to get some 
flowers to send to a friend of mine 
who is in the hospital. No sooner had 
I left the house than I looked around— 
subconsciously I now realize—for a sign 
that would tell me where I could buv 
flowers, saw one, and went there to buy.” 

And so it is. An electrical advertis- 
ing display sign erected over a place of 
business attracts attention day and 
night. At night its dazzling light 
carries its message to hundreds—thou- 
sands—of prospective customers; tells 
them who you are, where you are, and 
what you sell. It carries its message 
to all who glance its way: attracts to 
your store people homeward bound after 
working hours. And. attracted bv a 
sign, they stop, look inside, step inside 
and buy. 

Then, too, week after week, month 
after month, day and night, people see 
a sign, become more and more con- 


scious of the store it advertises, become 
more and more conscious of what that 
store sells. Then when those people are 
in need of a product sold in that store, 
the sign’s message comes to mind and 
the product is bought at the store the 
sign identifies. 

Take the case of Mr. Smith, for ex- 
ample. This morning he decided that 
on his way home from the office that 
evening he would step inside a jewelry 
store and buy a wrist watch for his 
wife. Immediately that he made the 
resolution, it passed from his mind. 

That evening, on the way home, his 
eyes encountered a jewelry sign; and he 
stepped inside to make his purchase. 

Another example. The Brown family 
move into a new home. Mrs. Brown 
discovers that she needs a mantel clock 
for the living room. Immediately that 
she starts out on the buying path she 
looks around, consciously or subcon- 
sciously, for a sign that says, “Here is 
where you can buy a clock.” She sees 
one, and goes there to buy. Added sales 
and profits for that jeweler. 

Then there is Mrs. Davis. Each day 
she passes that jewelry store down the 
street and each day she sees the electric 
sign erected over its doors. This morn- 
ing she decided to purchase a dozen 
silver spoons, and the question was, 
“Where must I go to buy them?” Im- 
mediately there came to Mrs. Davis’ 
mind the jeweler’s sign which she passes 
each day, and she went there to make 
her purchase. 

One of the outstanding advantages of 
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electrical advertising is that it enables 
dealers to cash-in on the local or na- 
tional advertising done by manufactur- 
ers. Millions of dollars annually are 
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NO ONE CAN MISS CASTELBERG’S 


invested in car-card, magazine, news- 
paper and billboard advertising to create 
in people the desire to buy a particular 
brand of jewelry. That is its precise 
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Storekeeping Department 








function—to create in people the desire 
to buy. 

Electrical advertising tells people 
where to buy after the desire is created. 
It serves as the connecting link between 
local or national advertising done by the 
manufacturer and the dealer’s place of 
business. 

Contrary to popular belief, an elec- 
trical advertising display sign that will 
do justice to any jeweler’s place of busi- 
ness may be had for from $100 to $150. 
So much publicity is attached to large, 
spectacular displays costing from $75,- 
000 to $100,000 that the general con- 
ception is that the cost of an electric 
sign is exorbitant. 

A sign costing $150 requires less than 
five cents an hour for electricity to keep 
the sign burning. Since the average 
sign burns only from 6 p. m. till mid- 
night, this means an expenditure of less 
than thirty cents a day for advertising 
—it being remembered that the sign ad- 
vertises a place of business during the 
day without cost for electricity. 

The types of signs used are the in- 
teriorly illuminated sign and the ex- 
teriorly illuminated sign. 

The interiorly illuminated sign con- 
sists of flat or raised glass placed 
against the inside of the face of the 
sign, and fitting into the letter cut out 
of the steel face of the sign. It is 
primarily for use in a neighborhood 
where there is little competition from 
other forms of artificial light at night. 
When illuminated, the glass letters stand 
out in sharp contrast to the black back- 
ground of the sign and may be seen for 
blocks in every direction. 

The exteriorly illuminated sign is 
primarily for use in a_ neighborhood 
where there is competition from other 
lights. The lamps or bulbs are on the 
outside of the sign, directly on the 
lettering which appears on the sign, and 
gives off much more light than the in- 
teriorly illuminated sign. 

Another question which quite often 
arises is, “What should a sign say?” 

A successful- electrical advertising 
display sign says either “buy me,” “buy 
here,” or both. A “buy me” sign has 
on it words such as watches, rings, 
clocks and jewelry. It tells prospects 
what they can buy in the store it ad- 
vertises. It is specific. 

A “buy here” sign has on it the name 
of a company, a trade name, or a trade 
mark. It, too, tells prospects what they 
can buy in a store, but does it by carry- 
ing a name which, in the prospect’s 
mind, is associated with specific mer- 
chandise. It is not specific. 

A sign which is specific—which has 
on it the name of merchandise being 
sold—is usually more effective than a 
sign that carries only a company name 
or trade mark; but if a company name 
or trade mark is so well known that it 
suggests specific merchandise, then both 
signs are equally effective. 

If possible, a sign should carry both 
messages—buy me and buy here—but if 
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it can carry only one message, then it 
is safest to choose the sign that carries 
the name of the product which may be 
bought at the store the sign advertises. 

As to the question of whether a por- 
celain enameled steel sign or a painted 
sign should be purchased, all reputable 
electric sign manufacturers invariably 
recommend the porcelain enameled steel 
sign. There are several reasons for this. 

A porcelain enameled steel sign is im- 
pervious to heat, cold, rain, snow, and 
sleet; does not fade or peel in hot weath- 
er; and requires only an occasional 
washing of its faces with plain soap and 
water to keep it always as new in ap- 
pearance as it is on the day it leaves the 
factory. 

A porcelain enameled steel sign is 
slightly higher in price than a painted 
sign, but when it is taken into consider- 
ation that a painted sign must be re- 
painted semi-annually to keep it in such 
condition that it will be attractive, it is 
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Making a Success of the 
Credit Business 





Written Expressly for 
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eo the past several years the Ellis 
Jewelry Co. of Ensley, Ala., has con- 
ducted a high class credit business which 
has proved popular and profitable. 

This firm from time to time carries a 
considerable amount of display advertis. 
ing in the newspapers, but does not ad- 
vertise its credit business. The firm 
does not go out after a credit business, 
according to W. W. Ellis, manager, but 
the business comes to it. 

The secret of conducting a successful 
jewelry credit business is not to let the 
payments become delinquent, according 
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at once evident that the cost of an en- 
ameled sign is much less in the long run. 
There are, in use today, porcelain en- 
ameled steel signs which were erected 
ten or fifteen years ago and which are, 
after a washing with soap and water, as 
new in appearance as they were on the 
day they left the factory. 

When the architecture of the build- 
ing, the surrounding signs, and the store 
front are taken into consideration in 
the design and manufacture of an elec- 
trical advertising display sign, one 
which brings added sales and profits to 
the jewelry store over which it is 
erected, invariably results. 








After some thirty padlocks had been 
snapped on Broadway cabarets, the dis- 
trict attorney received a phone call from 
an irate owner who demanded why his 
place hadn’t been padlocked. 

“We haven’t investigated that far yet,” 
replied the D. A. 

“Well then, come right up,” shouted 
the owner. “I want some free publicity, 
too.”—N. Y. Medley. 


“That parrot has a rare vocabulary. 
Was he trained on a ship?” 

“Oh, no; the girl brought him from 
college.”—Stevens Stone Miil. 


LEASE FORM USED BY ELLIS JEWELRY CO., ENSLEY, ALA. 


to Mr. Ellis. This firm has been most 
successful in the selection of charge ac- 
counts. It is seldom that a customer 
falls down on the payments. “We never 
let a customer miss a payment unless 
there is an excellent excuse and the cus- 
tomer is known to us to be all right. 
Otherwise we take the goods back after 
the first payment falls due and is not 
made,” Mr. Ellis explained. “If they 
fail to pay on time we telephone them, 
if they have a telephone, if not, we write 
them a polite letter and if this does not 
bring the cash or an excuse, which is a 
good one and acceptable to us, we go 
after the goods,” he said. 

The customer is required to sign a 
paper in the nature of a lease sales 
contract and a note, when the goods are 
taken out of the store. A reasonable 
down payment is required and the re- 
mainder may be paid weekly or monthly, 
to suit the convenience of the customer. 
Eight per cent interest is charged on 
all deferred payments. The payments 
are to be made at the store of the Ellis 
Jewelry Co. The purchaser is required 
to keep the goods insured against fire 
and burglary, this insurance being taken 
out in favor of the Ellis Jewelry Co., as 
shown by the amount of their claim. 





(Continued on page 123) 
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He First Sells the Prominent Citizens 


EALIZING that automatic cigar lighters 

have finally been perfected and become 
a permanent fad among men smokers, one 
alert jeweler in a medium-sized town in 
Massachusetts selected from his stock sev- 
eral platinum cigar lighters and went 
around and personally sold these to a group 
of prominent business men. “The rest was 
easy,” he said, “because I simply showed 
them to customers coming into the store 
and casually remarked that So and So and 
So and So owned and used one, with the 
result that everybody who had the price 
also desired a platinum cigar lighter.” 

This is an excellent way to start such 
sales if your town is not too large, and it 
helps to generally popularize the use of 
such an article, for if the leading bankers 
and merchants use such lighters the fad 
will be taken up rather generally by the 
many who like to imitate the ways of the 
leading citizens. 

It is not recommended that the names of 
such purchasers be published without their 
permission, but mentioned diplomatically in 
sales conversation will arouse many a buy- 
ing desire. In fact this method is a demon- 
stration of a peculiar psychology known to 
many successful advertisers and merchan- 
disers, in that if you have something ex- 
clusive, not offered too generally, the de- 
sire for it is more pronounced than when 
it us open to everyone. 

This particular jeweler sold more cigar 
lighters in his locality than any other mer- 
chant handling this new innovation, simply 
hecause he offered them in a rather indif- 
ferent manner. Folks began to come to him 
because his high-grade lighters were not 
easy to obtain and they bought because they 
had to go in and ask for them, and further, 
hecause they were not urged to buy, but the 
lighter was simply displayed and the desire 
was aroused by the buyer himself. 

This is but capitalizing on a well-known 
trait in human nature. The fact that pro- 
hibition exists has made the desire for drink- 
ing more pronounced in many, as they seek 
something which the country has endeavored 
to take away from them. The success of 
the Rolls Royce people in selling their auto- 
mobiles is because they are difficult to pro- 
cure. Tell a person that a certain thing is 
hard to obtain and they manifest a desire 
for ownership which does not always de- 
velop when the object is easy to reach. 
This was the sales principle used by this 
jeweler in developing automatic cigar-light- 
ing sales and it worked most successfully.— 
c 2. 


* * * 


Making Friends 


HEN a jeweler leaves his troubles 
behind the counter and walks out 
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on the streets of his chosen heath, he 
is on a road to success. But when he 
brings those troubles and a long face 
with him and rubs shoulders with the 
public he’s treading on bricks of fire as 
well as cement walks. 

All of which means that a successful 
jeweler must be on the lookout at all 
times for new friends and on the alert 
to keep those patrons he already has on 
hand. This cannot be done if he carries 
his troubles around with him and spends 
his time thinking and moping as he 
walks the streets in his town, instead of 
taking advantage of every opportunity to 
speak to old friends and smile at those 
that he would like to have patronize his 
establishment. 

It is such a simple thing, and yet such 
an important thing—this thing of pass- 
ing folks on the streets. On the surface 
it might amount to practically nothing, 
but deep down beneath human flesh and 
human nature it means a great deal. 

Mr. A. operates a first class jewelry 
establishment in an excellent location. 
He spends a great deal of time in his 
store. He is known by more people than 
he really knows. He. has numerous 
patrons that pass him by every day in 
the year. Many of them speak to him in 
a social way as he makes his way home 
to lunch and dinner, to church and back 
and forth on business matters. They 
speak to him as they pass. He either re- 
turns their salutations or passes them 
by unnoticed. 

Yes, perhaps he is thinking of business 
matters. But the average man he passes 
on the streets does not take this into 
consideration. They feel pretty well 
that morning and they want to be so- 
ciable with their fellowmen. And here is 
Mr. A, whom they patronize frequently, 
passing them by with his head high in 
the air or his eyes glued on the hot 
cement walks. “He’s a peculiar sort of 
fellow—that guy is—why he thinks him- 
self too good to speak to me. Well, I'll 
show him. Mr. B., who runs that jewelry 
store down the street, is an excellent 
fellow. Every time I see him he smiles 
on me and speaks so congenially. True, 
he hasn’t quite as nice a place as Mr. A., 
but he at least is rather democratic like. 
I have some respect for that man, and 
I’d like to help him out in his business. 
I’ll trade there from now on!” 

And so some people reason. IS it good 
reasoning? Maybe not, but at least it 
is in keeping with human nature. That 
is the point that the jeweler has to take 
into consideration. He doesn’t know 
what sort of a disposition each patron 
has, and he must be careful. 

Well, leave your troubles behind the 
counter, and when you come out to rub 
shoulders with your fellowmen give them 
a smile. Makes no difference whether 
you know them or not—no difference 
whether they are already patronizing 
your place—be on the safe side and 
speak to them. Maybe they know you 
and you do not know them. Maybe just 
one smile or kind word will bring them to 
your store. If they do not know you, 
there may be a time when your con- 
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genial salutation and your smile will 
bring forth an inquiry as to your iden- 
tity. “Why, that is Mr. A., who owns 
that jewelry store down on Main Street,” 
someone tells them. That might bring a 
ready customer. 

There are times to work and there are 
times to play. Both are absolutely nec- 
essary to this old world of business. Try 
to play every time you leave the store, 
whether you feel like it or not. In the 
long run, you will never regret it. Play- 
ing the old game of fellowship is a great 
game, especially during this day and 
time. 

Then there are your friends who are 
already giving you a large amount of 
business. Should you bring your work 
on the street and continue studying 
about it and nothing else you are liable 
to miss the greeting this patron gives 
you. One time, perhaps, he might over- 
look your neglect in speaking to him, 
but if it occurs again you are liable to 
lose a customer. 

Yes, this is such a simple thing, and 
yet such a vital thing. Makes no differ- 
ence in what size town you operate—be 
it a small burg or a metropolis—you are 
going to butt up against people who 
know you. They are human, both in 
Hicksville and New York, and you must 
not lose sight of that fact. 

So leave those old troubles in the old 
kit bag back in one corner of your estab- 
lishment, and bring out your smiling and 
speaking apparatus when you come face 
to face with those that patronize you and 
those you would to become a part of your 
money drawer donators!—J. W. 


* * * 
Daily Dozen 


The jeweler could make his daily adver- 
tising more effective by suggesting each day 
one dozen articles for the following day’s 
selling. These items need not be specially 
priced, but they should be well described 
and the price given in the announcement. 

The explanation of the offerings may be 
made in some such way as the following: 


Here’s a daily dozen of suggestions 
for tomorrow’s exercise. We cannot 
have good health without exercise. 
Exercise your opportunity tomorrow on 
the following items. 








Making a Success of the Credit 
Business 


(Continued from page 122) 








The right of exemption to personal prop- 
erty is waived. It is agreed that the 
purchaser pay a reasonable attorney’s 
fee, in the event the claim is collected 
by the courts. The agreement which 
the purchaser signs is printed on one 
side of the paper only. 

All of these charge accounts are kept 
in a book, provided for that purpose. 
The accounts are checked weekly and all 
who have failed to pay are then notified 
either by telephone or letter. 

W. W.N. 
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CUPELS SCORIFIER 















GOLD os 
MELTING 
SCORIFIERS FURNACE 
Since 1827 


when Joseph Dixon made 
the first really successful 
“blacklead” crucible, 
Dixon Crucibles have 
maintained a standard of 
quality and _ efficiency. 
The accumulated knowl- 
edge of a century of 
crucible making is woven 
into the walls of every 
Dixon Crucible or Sand 
Pot. 


DIXON’S 
Refractory 
Products 


Assay (Sand) Crucibles 
Cupels 


Muffles (Graphite or 
Clay) 


Scorifiers 
Roasting Dishes 


Bases (Regular and 
Safety) 


Gold Furnaces 





For Every Metallurgical Requirement 


There is no requirement of assay laboratory or 
melting department using crucibles and refractory 
products that can be filled more satisfactory and 
economically than through the use of Dixon’s 
Crucibles and Refractory Products. 


Today there is no question but that Dixon’s 
Assay Sand Crucibles far surpass in service any 
other refractory so far produced. While their first 
cost may be a trifle higher, the service results are 
so greatly superior that there is no question as to 
the profit to the user. 


Write for Circular 77-AA 


Special attention given to jewelers’ furnace cups made from DIXON 
Non-Graphite Super Refractory “J-50” formula. 


Joseph Dixon Crucible Co. 


Jersey City, D N New Jersey 


TRADE WmaRK 


1827 One Hundredth Anniversary 1927 
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Carl Marfels Shows 15th 
Century Clock 





Written expressly for THE JEWELERS’ CIRCULAR 





























CLOCK of unusual interest was re- 
cently brought to this country by 

Carl Marfels, eminent horological con- 
noisseur and will be placed on exhibi- 
tion. This clock is believed to have been 
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REMARKABLE CLOCK BELIEVED TO 
HAVE BEEN MADE ABOUT 1429 


made about 1429. It was at one time 
owned by the Viennese collector, Fried- 
rich Otto Edler von Leber (born Oct. 
4, 1803). The clock was shown by von 
Leber to the Archduke Franz Joseph, 
March 30, 1846, the Archduke Ferdi- 


nand Max Joseph, later Emperor of 
Mexico, and the Archduke Kar! Ludwig, 
as well as other eminent connoisseurs, 
all of whom expressed great admiration 
for it. A complete history of the time- 
piece is given in a book entitled “The 
Clock of Philip the Good of Burgundy” 
by Ernst von Bassermann-Jordan. 

The case is Gothic in style and is made 





CARL MARFELS, NOTED WATCH 
COLLECTOR 


of gilded copper-bronze. Between the 
middle and the crowning part of the 
clock, the two balances are placed and 
totally invisible (see Fig. 1). At the left 
in the illustration is the balance of the 
striking work which is not regulated as 
usual by a fly-wheel. The balance, of 
wheel-type design, finds its suspension 
and upper leading on a cock with three 
feet bearing the gallows, keeping the 
balance suspended by a cord and at the 





same time also a brass-lamelle that may 
be looked upon as a primitive banking 
spring. At the right in the illustration 
is the balance of the movements, also 
a light two armed rim with a diameter 








FIG. 1 


of 49 mm., on the arms of which there 
are two small leaden weights in roller 
shape which serve for the regulation. 
It was unusual to use wheel-type bal- 
ances instead of foliots, and unusual to 
have the balance on the'striking work. 
The use of the mainspring was also un- 
common, even more so the use of the 
fusee. The two barrels (Fig. 2) are to- 
tally closed and rest in large cocks and 
their pivots rotate in slits that are 
pinned in. The length of the barrel- 
center is 47 mm. At one side of the 
barrel (Fig. 3) there are four broad 
pivots for the fastening of the barrel- 

















_ FIG. 2 


cover. Very singular also is the fasten- 
ing of the mainspring in the barrel. 
The outside end of the mainspring is 
riveted on a bolt, the two pivots of 
which are fastened in the bottom 
and in the cover of the barrel. The 
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LEES & SANDERS 


iTD. 


Chicago customer writes: “I feel it is my duty to thank you for 
the fine results and will state that this is by far the largest 


returns for like amount that | ever had.’’ 


SWEEP SMELTERS. 





BIRMINGHAM, Enc. 
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1 7 Note These Features 1} | 7 
The crystals are flexible—highly transparent— <> 
PRICES with a hard, glossy surface. Will not shrink, ex- 
. pand or lose color. Edges are STRAIGHT, 
Cabinet Assortment with a fine finish, enabling crystals to hold se- 
1 Gross, $15; 2 Gross, $29 curely in bezels. Where slight filing is wes 
the edge allows crystal to keep its original shape. 4. ws 
Display Card of 50 numbers—$5.00 
Dozen—$1.25 Shape of Crystals Assures Free 





made in 56 numbers which will take care of any Fancy Shape Crystal job. 
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Ask for catalogue and Free Sample baal | bast 
Standard Unbreakable Watch Crystals, | roe 


71 Nassau Street New York City 
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mainspring itself with a thickness of 
only 0.3 mm. is a very unusual affair, 
being a steel band forged and then 
worked over with a file. The mainspring 
has about 15 windings. The catgut, 
which forms the connection with the 
fusee, is fastened on the barrel by a knot. 
The rim of the bottom of the barrel 
prevents the catgut from sliding off. The 
ratchet wheels of the tension of the 
mainspring are arranged toward the in- 





FIG. 3 


side, toward the strike, on the edged 
arbors of the two barrel centers. The 
ratchet wheel of the movement is made 
of iron, while the ratchet wheel of the 
striking work is of brass. Both clicks 
have large beaks for the pulling out of 
the toothing. The strike is pegged in 
on bridles arranged crosswise between 
the two barrels. The bell is a silvery 
light-colored casting of about three mm. 
The hammer is not made simply of brass 
but is provided with a silver mounting 
for the softening of the sound. The stop 
works are very unusual. 

On the inside of the winding disk with 
the eight holes, there is a cross formed 
disk (b. Fig. 4) supplied with four 
quadrangular arms. When the clock is 








FIG. 4 


wound up the catgut presses against 
the lever a and this, in turn, presses 
against one arm of the disk b, whereby 
the winding is stopped. According to 
the author of the above book, this is 
“the first wholly preserved keywinder 
known.” The winding up could only be 
done by withdrawing and again insert- 
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ing, after every third part of a turning, 
the mandrels of the key which must have 
resembled modern keys for compasses, 
the reason for this being that the shafts 
of the column extend in front of the 
winding disks. The movements consist 
of four wheels: the fusee wheel with 60 
teeth, the great center wheel with 54, 
the small third wheel with 48, and the 
verge wheel with 21 teeth. The three 
pinions have six leaves. The fusee wheel 
makes one revolution in five hours. The 
number of full vibrations of the balance 
is therefore 3024 per hour. The move- 
ment of the first wheel making one revo- 
lution every five hours is transmitted by 
a crown wheel and beveled pinions on a 
horizontal axis which projects from be- 
hind into the lower part of the dial and 
drives there by a pinion with six leaves 
the hour wheel with only one hand, the 
hour hand, so this hand makes one 
revolution every twelve hours (Fig. 5). 

The striking work is simple and con- 
sists of only three wheels connected by 
two pinions. Three automatic figures 
were fitted on the movement and their 





FIG. 5 


motion was dependent on the striking- 
work. Two of the automata stood on the 
two pinnacle towers, one behind the dial, 
the other at the back of the clock, above 
and between the two little mill houses. 
The third automaton stood between the 
two towers in the tabernacle on the upper 
platform. 

The fusees of this clock are cast in 
brass. The wheels with the exception of 
one are cut out of brass bronze. The 
arbors and pinions are made of iron. 
The toothing of the clock shows lack of 
familiarity with the development of the 
tooth head and its epicycloidal form. 
The teeth of the wheels are pin like and 
their origin from the wooden toothed 
wheels is easy to recognize. 

The works as well as the case of this 
interesting clock are in an _ excellent 
state of preservation. On the verge 
wheel of the movement are the initials 
of the maker. The clock bears the coat- 
of-arms of Philip the Good, who founded 
the Order of the Golden Fleece, on the 
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occasion of his marriage to Isabella of 
Portugal, Jan. 10, 1429. 

This noteworthy clock was shown on 
Thursday evening of last week by Mr. 
Marfels himself to Robert F. Nattan, 
technical editor of THE JEWELERS’ CIR- 
CULAR and first vice-president Horolog- 
ical Institute of America, Major Paul 
M. Chamberlain, a well known collector 
of watches, member advisory council H. 
I. A., and Harry Ulmer, secretary of 
the A. Wittnauer Co. 

The clock was dissected by Mr. Mar- 
fels and very convincing evidence given 
as to its antiquity. The remarkable 
preservation of the gilding on the clock 
giving it a new appearance caused 
doubt in the minds of many European 
connoisseurs to whom it was formerly 
shown but the evidence of its authen- 
ticity later presented, powerfully coun- 
teracted any such impression. The coat 
of arms and emblem of the Duke of Bur- 
gundy which are placed conspicuously 
on the clock case, indicate that the 
clock could not have been made later 
than 1435 when this design of coat of 
arms ceased, owing to the annexation of 
other provinces, as Mr. Marfels ex- 
plained. The clock could not have been 
an ecclesiastical piece such as a reli- 
quary for several reasons explained by 
the owner, briefly, the coat of arms and 
emblem of the Duke would then not have 
been placed at such conspicuous points 
as on the pinnacles of a reliquary. More- 
over, for a monstrance or for the fig- 
ures of saints whose relics, perhaps, 
might have been in the socle, the three 
pillars of the clock which are essentially 
connected with the vault, would have 
offered much too little space. Again, 
the dial, as well as the two little mill- 
houses which contain the fusees would 
then have originated at a later time but 
these harmonize perfectly with the 
style, technique and gilding of the case 
and the works. This work absolutely 
shows a preconceived and well-designed 
relationship. The clock could not have 
been a weight clock because in that case 
the bottom of the clock should be 
pierced for the placing of the springs or 
at least ought to have been bored 
through. 

Anyone can see there is not the slight- 
est trace of any filled-up holes in the 
bottom plate. The beautiful little figures 
seen on the clock, moreover, show the 
handicraft of a well-known artist who 
flourished in the fifteenth century. All 
the ornate little ornaments such as the 
lily, etc., were first made entirely by 
hand, then applied to the clock case. 

The excellent preservation of the gild- 
ing results from the fact that gilding 
upon copper or a pronounced copper al- 
loy makes for the best preservation and 
greatest brilliancy. 

Mr. Marfels also showed his visitors 
the most remarkable collection of note- 
worthy watches in the world. They 
number only eleven in all and a small 
table clock which is essentially a watch. 
The watches are magnificent examples 
of the most artistic enameled work and 
the movements also are interesting from 
the antiquarian’s viewpoint. 
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Send Your 
CONFIDENCE Precious Metal Scrap 
For Refining 


W hy have money tied 
up in old jewelry, polish- 
ings and sweepings? 




















After serving the trade for more than 
sixty years our most valuable asset is 











the confidence and good-will of our 
many customers who send us their 
wastes year after year. You receive full value 
for all the precious metal 
content by shipping it to 
us for refining. 
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Make More Money ‘:. Hoke-Jewel! TRADE MARKS 
Whether you do special order work—or of the Jewelry and Kindred 
simple repairs—whether your shop is large 
or small, the wonderful Hoke-Jewel solder- Trades 


ing outfit will save time, money, labor, and 
material on every job. } 

The Hoke-Jewel makes better jewelry, in 
less time, it uses oxygen and ordinary city 
gas, and no blower is needed. 


Ask for free Circular C. S. 


_ 
Hoke Incorporated 


22 Albany St., New York, N. Y. 


Co-operating with Jewelers’ Technical 
Advice Co. 


Fourth Edition 


Illustrates the trade marks, registered and unregistered, 
used by manufacturers, wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


JEWELERS PUBLISHING CORPORATION 
11 John Street, New York, N. Y. 
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Doing a World-Wide Business 





Director of Refining Firm in Birmingham (England) Explains 
Some of the Factors That Have Helped Develop Trade 
with Jewelers in All Lands 


Many of our readers will have noticed 
with interest that the only English firm 
of refiners listed in THE JEWELERS’ CIR- 
cuLar’s “Buyers Directory” is Lees & 
Sanders, Ltd., of Birmingham. Feeling 
that there must be interest in the Amer- 
iean trade concerning the establishment 
and methods of a firm enterprising 
enough to cultivate business across the 
Atlantic, arrangements were made for 
an interview with J. H. Rolason, one 
of the directors on its history and as to 
the policy and methods pursued. The 


of chief interest to American “Circular” 
readers, it can be stated that Lees & 
Sanders, Ltd., possess a thoroughly up- 
to-date works and plant, where every 
process necessary for the recovery of 
the wealth dormant in sweeps can be 
carried out in the most economical large- 
scale fashion. Their huge extension in 
Caroline St., erected about 15 years ago, 
furnishes a tour of absorbing interest, 
for layman no less than for expert. 
The directors are particularly proud 
of their great condensing plant through 











RE 


GENERAL VIEW OF THE RECENT EXTENSION TO THE PLANT 


information given by him will doubtless 
be duly noted by manufacturing jewel- 
ers and others seeking the widest pos- 
sible range of markets for their sweeps. 
Mr. Rolason was seen at the premises 
of his firm in Warstone Lane and Caro- 
line St., Birmingham, the heart of the 
British jewelry industry. “This busi- 
ness,” he said, “was founded in 1870, 
and is now quite the largest refining 
and smelting works in Birmingham. Our 
founder, Josiah Lees, died in 1916, and 
our present chief is Alderman Alfred 
Sanders, who has had over 50 years’ ex- 
perience in the business, and has for 
many years been a leading ‘city father’ 
and a Magistrate for Birmingham. For- 
merly chairman of the Municipal Watch 
Committee, he now serves on three im- 
portant committees. His son, F. Sand- 
ers, forms, with the alderman and my- 
self, a trio of managing directors.” 
So much for the personal standing of 
a firm which plays a very large part in 
one of Birmingham’s staple industries. 
On the practical side, which is naturally 


which the fumes from all furnaces are 
forced by electric fans. This device, 
besides contributing materially to the 
purification of Birmingham’s atmos- 
phere, has the vital advantage of trap- 
ping the fumes in huge bags. By means 
of this “trapping,” the whole of the 
precious metals contained in the fumes, 
which would otherwise be carried away 
up the stack and lost, are saved. The 
value of the precious metals thus re- 
covered from the fumes is very many 
thousands of dollars per annum and the 
plant is absolutely unique. 

“How do you find things in regard to 
the shipments of foreign sweeps?” was 
asked Mr. Rolason. His reply was a 
striking tribute to his firm’s ability to 
satisfy sellers. “We are getting regu- 
lar shipments,” he said, “from Scandi- 
navia, France, Italy, Spain, Australia, 
Brazil, Argentina—in fact, the whole of 
South America. Our trade with the 
United States and Canada I want to 
deal with separately. 

“First, I would pay a sincere tribute 
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to the value of your JEWELERS’ CIRCULAR 
and its ‘Directory’ as advertising media. 
It may seem incredible that traders 
should be willing to send their sweeps 
such a long distance, trusting both to 
our honesty and our capacity, but I can 
only quote the volume of business and 
the number of appreciative letters we 
are getting from your side, and this we 
regard as largely due to having kept our 
name before the American trade, via 
your publication, during the five war 
years when no actual business could be 
handled from abroad. Our action was 
inspired by previous good returns from 
our expenditure with you, and the out- 
come was that, immediately shipments 
could be resumed, our old friends re- 
membered us, while many new ones gave 
us their trust.” F 

Here Mr. Rolason showed a big pile 
of letters, covering a wide period of time 
and representing most of the chief 
American centers, containing many 
striking testimonials. 

Another sidelight on Lees & Sanders’ 
world-wide operations is that they have 
had a propaganda booklet translated 
into several languages, especially for 
the purpose of the South American 
trade. They buy sweeps regularly from 
government departments in more than 
one country, including various British 
colonies. 

In the preparation shop, Mr. Rolason 
showed our representative consignments 
from Cincinnati, Minneapolis, Chicago 
(a very large lot), New York, Sydney 
(New South Wales), ete. Pointing to 
one heap of dust, fresh from the earlier 
processes, he said, “There’s £450 worth 
in that lot.” Another he assessed at 
£900. “Eight cases are due in today 
from Chicago,” he added. “Our last 
lot from Paris weighed 18 tons. We 
keep samples of all consignments after 
assay, so that sellers who have any 
doubt or complaint can satisfy them- 
selves about the accuracy of our re- 
turns.” 

The shipping of sweeps to England 
is, of course, a very simple matter, yet 
the consignors in some countries are 
extraordinarily careless in making up 
their lots. It is gratifying to learn from 
Mr. Rolason that American manufac- 
turers are much more intelligent in this 
respect, whether they are sending a few 
pounds or a bulk running into tons. 

Reverting to the firm’s claim to be 
the most important refiners in Birming- 
ham, and, with one exception, in En- 
gland, it may be stated that 30 years 
ago they introduced the use of liquid 
fuel for smelting, and have since been 
the pioneers of practically every im- 
portant movement in refinery equipment 
and process. Nothing that can help the 
efficiency of their operations and con- 
sequently advantage their clients is 
missing from the plant. “I’m a new- 
comer compared with Alderman Sand- 
ers,” said Mr. Rolason in parting from 
our interviewer, “but I have been in this 
trade for 36 years, and I’ve been learn- 
ing, and hope to go on learning as long 
as I’m connected with the business!” 
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{Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 
Issue of October 25, 1927 


1,646,841. RESILIENT CRYSTAL FOR 
CLOCKS AND WGIKE INSTRUMENTS. 
RIcHARD H. WHITEHEAD and WILSON E. 
PorTeR, New Haven, Conn., assignors to 
The New Haven Clock Co., New Haven, 
Conn. Filed Nov. 9, 1926. Serial 147,- 
255. 2 Claims. 

A resilient crystal having its actual edges 
initially bowed out of a common plane, so 
that when such edges are placed under tension 
from their opposite faces, they will be brought 
substantially into a common plane, where- 





by the case unit and the movement unit of 
the clock in which the said crystal is placed 
will be stabilized in their relative positions 
by the effort of the said bowed edges of the 
crystal to resume their initially-bowed form. 


1,646,999. CHAIN ORNAMENT. GILBERT 
W. GoopBRIDGE, Bridgeport, Conn., as- 
signor to The Bead Chain Mfg. Co., 
Bridgeport, Conn. Filed Sept. 14, 1922. 
Serial 588,178. 6 Claims. 

In a chain ornament, a group of chains ex- 
tending in the same general direction, each 
having elements of relatively greater and re- 
duced diameter and a spacing bar extending 
transversely of the chain group, said bar 
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comprising a cupped member having its sides 
slotted at spaced intervals to receive elements 
of reduced diameter in the several spaced 
chains, and forming fingers which confine 
within the bar, elements of greater diameter 
in the several chains. 


WRIST-WATCH BRACELET. ArT 
Providence, R. I., assignor to 
The Hadley Co., Providence, R. I. Filed 
Feb. 11, 1927. Serial 167,525. 4 Claims. 

In a device of the type set forth, a pair 
of hinged members, one of the members hav- 
ing a base and a series of spaced keepers on 
each side of the base, a strap carrying latch 


1,647,108. 
HADLEY, 





having parts normally engaging in the 
keepers, means to yieldingly mount. the 
latch for movement toward and away from 
the base in a plane at right angles to the 
plane of the base so as to release said latch 
parts from the keepers upon movement of 
the latch toward the base, and a strap con- 
nected to the other member. 





73,707. 


73,722. 


THE JEWELERS’ 


73,685. 
ARTHUR LE Roy 
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v.Y¥., assignor to Tiffany 
Filed April 20, 


your No 
21 


DESIGNS 


SPOON OR ANALOGOUS ARTICLE. 
BARNEY, 





& Co. 
1927. Serial 


CIRCULAR 


New York, 


New 


1,645. Term of patent 14 years. 


73,687. 


Cal. Filed May 31, 1927. 





+ Term of patent 14 years. 


73,688. 
Rochester, N. Y., 





Mfg. Co., Inc., 
July 6, 1927. 
patent 3% years. 


73,690. 





Rochester, 
Serial 22,673. 





EICHNER, Rochester, N. Y., 





Hickok Mfg. Co., 
Filed July 6, 1927 
of patent 3% years. 


WILL CAMERON McCARTNEY, 





Ohio. Filed April 2, 





1926. 


Term of patent 7 years. 


Rochester, N. Y., 





Mfg. Co., Inc., 
July 6, 1927. Serial 
patent 3% years. 


Rochester, 


ae + 


as. a 


22,676. 


BADGE. JOSEPH BLOoom, Los Angeles, 


Serial 22,227 


BELT BUCKLE. WILLIAM DIETERICH, 
assignor 


to Hickok 


Filed 
Term of 


BELT BUCKLE. RoBert FRIEDRICH 


assignor to 


Inc., Rochester, N. Y. 
Serial 22,677. 


Term 


SALT AND PEPPER SHAKER 


Cambridge, 


Serial 17,170 


BELT BUCKLE. Haro.p C. VAIsEy, 
assignor 


to Hickok 


Filed 
Term of 





November 10, 1997 


UNITED STATES TRADE-MARKs 


Issue of October 25, 1927 





_ The following trade-marks are Publisheg 
in compliance with Section 6 of the Act of 
Feb, 20, 1905, as amended March 2, 1997 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten- “year 
proviso” are registrable under the Provision 
in Clause_(b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, 
fee of $10 must accompany each notice’ of 
opposition. 

Ser. 253,345. Apams WatcH Co., 
in York. fe Aug. 12, 1927 
articular description of oods. —W: 
Watchcases, and atch iMovementa. — 


INc., New 


Claims use since July 25, 1927. 


Ser. 254,148. THs New Haven Ctock C Co, 
New Haven Conn. Filed Aug. 30, 1997’ 


ABBEY 


Particular description of goods.—Clocks, 
Claims use since May 12, 1922. 


Ser. 254,247. THE New Haven Ciock C 
New Haven, Conn. Filed Sept. 1, is 


NIFTY 


Particular description “, ee —Clocks, 
Claims use since July 1, 

Ser. 242,850. NorTH AND ae ik Co., New 
’ Britain, Conn. Filed Jan. 14, 1927, 
No claim is made to the word “Brand” 
apart from the mark shown in the drawing. 


Particular description of goods.—Buckles 
for Footwear, Shoe Buttons, Belt Buckles, 
Fob Pendants, Fob Slides, Belt Slides, Slip- 
per Slides, Rings Forming Parts of Trim- 
mings or Appurtenances for Personal Wear 
or Harness and Exclusive of Finger Rings, 
Spurs for Riding Boots, and Shoe Ornameln 


All Made of Plated with Precious Metal. 
Claims use since 1890. 


Trade-Mark Registration Renewed 
October 25, 1927 


64,731. WATCHES AND PARTS OF 
WATCHES. Registered Aug. 20, 1907. 
GrorcES Favre-JACcoT & CoMPANY. Re 
newed Aug. 20, 1927, to Fabriques Des 
Montres Zenith’ successeur de Fabriques 
des Montres Zenith Georges Favre-Jacot 
& Cie., Le Locle, Switzerland, assignee. 








Getting the Christmas Throng 
Moving Early 
(Continued from page 119) 








You can see our own stocks while 
at their best; you can see the sales 
men’s displays; there will be ample 
time for factory selections. In 
short, your buying questions and 
ours can be made to coincide, to our 
mutual advantage. 

Our plans call for the best fall 
display we’ve ever had. Naturally 
we are anxious to have you see it 


while it is having the “finishing 
touches” put on—between Oct. 10 
and Nov. 1. 


Very truly yours, 
ROPER BROTHERS. 





